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“We Retail Building Supply Dealers Prefer to Buy 
from Wholesalers Who Sell to Dealers only...” 


. . and we're very proud of the 
fine relationship that has always 
existed between our firm and Cen- 
tral Warehouse Corporation at 
Bristol.” 

Mr. Jerry Horsley, Manager 
Horsley Lumber Company 
Kingsport, Tennessee 


.. . we think this policy along 
with quality and service are ex- 
tremely important and we get all 
three at Dealers Warehouse in 
Knoxville.” 

Mr. Noma Fritzsche 

Molyneux Lumber Co. 

Rockwood, Tennessee 


. and | like to buy from 
Hassinger Wholesale Company at 
Greensboro.” 

Mr. Claudius Dockery, III 
Dockery Lumber & Hardware Co. 
Bessemer, North Carolina 


“.. . and we think such a policy 
as practiced by Reserve Warehouse 
in Chattanooga merits the support 
of the dealers in our area.” 

Mr. Jack Davis 

Davis Brothers Lumber Co. 
Chattanooga, Tennessee 


. and we find that ‘our’ whole- 
saler, Dealers Warehouse Corpora- 
tion, Knoxville, both follows this 
policy and carries the broadest 
line of quality materials.” 

Mr. Olen Marshall 
Hamblen Lumber Company 
Morristown, Tenn. 


. and we have found that we 
can use the facilities of Hassinger 
Wholesale and draw on their in- 
ventory to serve our customers.” 
Mr. Vic Sorensen 
Monsees-Wrenn Lumber Co., Inc 
Greensboro, North Carolin 


;“. . . and we find that Reserve 
Warehouse Corporation in Chatta- 
nooga is interested in serving us, 
not competing with us.” 

Mr. Ben Richardson 

M & R Builders Supply 

Dalton, Georgia 


and we are happy to Sreert 
Sia Warehouse at Bristol as 
such a wholesaler.” 
Mr. Charlie Horne 
St. Paul Builders Supply Company 
St. Paul, Virginia 


. and we have found it ad- 


vantageous to buy from Hassinger 
Wholesale in Greensboro.” 

Mr. Joe Allred 

Pegram-West, Inc. 

Greensboro, North Carolina 


“ 


. and this is one reason we 
rely heavily on Reserve Warehouse 
at Chattanooga.” 

Mr. Gene Davis 

Cleveland Concrete Block Co 
Cleveland, Tennessee 


“ 


. and Central Warehouse Cor- 
poration at Bristol is such a 
wholesaler.” 

Mr. Joe Horton 

Liberty Lumber & Mfg. Co 

Erwin, Tennessee 


“. . . and we've traded with 
Dealers Warehouse at Knoxville 
since they opened in 1948.” 

Mr. Pat Millirons 

Broadway Mfg. Co. 

Knoxville, Tenn. 


. and our favorite wholesaler 
is Reserve Warehouse at Chatta- 
nooga.’ 

Mr. Bill Reichmon 
Northside Lumber & Supply Co 
Chattanooga, Tennessee 


.. . and we've been buying from 
Central Warehouse Corporation at 
Bristol for many years.” 

Mr. Warren Crockett 
Edmonds Bros. Supply Company 
Bristol, Tennessee 


. . . and that is one of the 
reasons why we like to trade with 
Dealers Warehouse in Knoxville.” 
Mr. Eugene Swann 
Cherokee Lumber & Mfg. Co. 
Maryville, Tennessee 


oe 

. . and it’s a pleasure to do 
business with an ethical wholesaler 
like Hassinger Wholesale Company 
in Reidsville.” 
Mr. Rothrock, Sr. 
Reidsville Building & Supply Co. 
Reidsville, North Carolina 








This is the DEALER'S Window Line... 
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THE ONLY COMPLETE LINE 
OF ALUMINUM WINDOWS 


National advertising brings customers in. 





Advanced design spurs them to buy. Competitive pricing 





clinches the sale. Highest quality keeps them happy 





. brings them back for more. 

















Your Ualco stock includes all the windows they'll 


need. And when you run out there’s a 





Southern Sash warehouse nearby, with plenty 





of sizes, in all twenty styles. Our large 





fleet of trucks rushes many orders. 


Ualco is the dealer’s window — the window you 
can sell. A few excellent territories are 
still available. Write now for our latest Complete 


Line catalog, and for full particulars. 





The Complete Line 


SALES and SUPPLY CO., INC. © SHEFFIELD, ALA. 


FLORENCE, ALABAMA SAN LEANDRO, CALIFORNIA 

HUNTSVILLE, ALABAMA TAMPA, FLORIDA 

MONTGOMERY, ALABAMA ELIZABETH, NEW JERSEY 

VAN NUYS, CALIFORNIA CANTON, OHIO Twenty Window Four Great Curtain Wall Systems 
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“Quality Made” GER-PAK Polyethylene Sheeting... 


Tarpaulin 


GER-PAK VERSATILITY EXPANDS SALES! 


For the Builder! Concrete underlay, closing in, sidewall barrier, tarps! DESIGNED TO MEET FHA REQUIREMENTS 
For the Farmer! Greenhouses, silage covers, mulching, animal shelter! The short way to say superior polyethylene sheeting 
For the Home Owner! Lawn furniture, drop cloths, temporary “glazing”! ® 
Tap the extra profits from extra customers you can steer to new 

ways of using Ger-Pak Polyethylene Sheeting. For specific or G = cad = - A se 
general applications, Ger-Pak is useful indoors or out...on-the- 

farm, on construction jobs, or in the home. Suggest quality-made 

Ger-Pak sheeting to the builder, the farmer, si oH homeowner— GERING PLASTICS, gy whe a CORP., 
for use everywhere, to build your volume while satisfying widely Gea Necmeatte ge ne 
varied needs at low cost. Kenilworth, N.J. © Dallas, Texas 
Lightweight, yet tough...durable, yet easy-to-handle Ger-Pak Memphis, Tennessee » Chicago, Illinois 
spans the field. Available in seamless widths up to 40 feet, in Los Angeles and Oakiend, California 
thicknesses up to 10 mil. Ger-Pak meets your customers’ needs 

wherever dependable protection against weather, wind, dust and For your local GER-PAK distributor...||-vellow Pages’ 
water are musts! In convenient rolls for easy handling. Write 3 
for samples. 


For more details on above items, use Coupon on Page 103 SOUTHERN BUILDING SUPPLIES for JUNE, 1960 
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AS DISCOVERED 


THE SOUTH H 
Vow. PHOS ‘FUSED ORNAMENTAL IRON 


..- Now made in the South by Southerners! 


Southerners traditionally are noted for good taste and sound 
judgment in home design and ornamentation. And they 
have paid the highest compliment to Versa Ornamental 
Iron. 

Versa’s new plant in Tifton, Georgia, is going full-tilt to 

supply the overwhelming acceptance which the South has 

accorded Versa Iron. 


Why is Versa so successful in the South? 
¢ BEAUTIFUL — Graceful columns, handsome railings — 
immediate eye appeal. 


¢ PRACTICAL — Fully adjustable to any use; easy to in- 
stall; safe, durable features. 


DEALERS AND BUILDERS LIKE: 


¢ Small inventory — 3 basic adjustable parts for any 
installation. 

¢ Fast deliveries from Tifton, Georgia, plant assure con- 
tinuing stock. 

* Realistic mark-up, higher unit sale, greater volume, 
greater profit. 

¢ Promotional, advertising support nationally and locally; 
sure-sell displays. 

NOW is the time to become a Versa dealer in your market. 

Join the Southern swing to Versa! 


THREE SPECIAL INTRODUCTORY OFFERS make it easy and 
profitable. 


Write, wire 
or phone 


for details! worl Se 


Versa is sold ONLY through distributors 





> ® 


UW, PRODUCTS COMPANY 


LODI 17, OHIO #® TIFTON, GEORGIA 


For more details on above items, use Coupon on Page 103 





WHAT'S NEW 
in Building Trends 





Hardboard Short Lengths Can Be Boon 


Short lengths of hardboard, often a problem to lum- 
ber dealers, can be a boon both to them and their 
farm customers. It’s a matter of calling attention to 
beneficial, low-cost farm uses, according to Manager 
Ernest Walpole of the Masonite Corp. agricultural de- 
partment. 

Walpole suggests a bargain area especially for 
farm customers, with a sign listing 20 or more end 
uses for hardboard. Short lengths of 4 x 1’, 1%’, 2’, 
2%’, 3’ and 4’ are suitable for most of the uses, he 
suggests. His list follows: 

Side supports for tilt-in windows, window draft 
baffles, relining cattle feed troughs, covering old 
doors, relining wagon, truck and trailer beds; lining 
calf stalls, manure spreader bottoms, salt and mineral 
feeders, peck boards for poultry houses, hog herders 
for showing hogs, and 4-H club identification signs. 

Slats for fruit and vegetable crates, greenhouse 
planter boxes and dividers, lining old and building 
new sheep feeders, feed and grain chutes, dairy and 
hog barn record boards, lining individual hog houses, 
grain aeration ducts, hay drying ducts, and floor level 
bulk feed bins. 

Dealers wanting specific information on recom- 
mended thicknesses and types of hardboard may 
write Walpole at Masonite Corp., Dept. SBS, 111 W. 
Washington St., Chicago 2, III. 


Polarizing Panel Reduces Glare 


A Fiberglas polarizing light panel, said to produce 
a high efficiency, glare-free illumination, has been 
introduced by the Owens-Corning Fiberglas Corp. 


The panel employs reflected and refracted polar- 
ization to achieve brightness-control and uniform 
light distribution, and to permit a high level of 
illumination with reflected glare controlled in the 
single panel. 

The lightweight polarizing panel, produced in flat 
sheet sizes up to 24” x 28”, is said to be easily cleaned. 
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Fiberglass Panels Cut Maintenance Cost 


Corrugated sheets of translucent fiberglass-reinforced 
plastic panels are now employed as room dividers, 
fences, patio roofs, windscreens, carports, skylights, 
and other functional applications. 


Ceilings covered with corrugated sheets reportedly 
soften and diffuse light, providing shatterproof ceil- 
ing that requires no maintenance. 

Since colors are molded in panels, sheets reported- 
ly need no painting or refinishing. Panels are said 
to go up quickly over ceiling beams, easily installed 
with ordinary carpenter tools. 


Quick Supplementary Attic Vent Panels 


A time-saving, self-ventilating method of installing 
supplementary attic vent panels has been developed 
by the Smith-Feldman Construction Co., Tampa, 
Fla., which applies it to both residential and com- 
mercial construction. 

Rather than enclosing roof overhang itself, Smith- 
Feldman has its workmen nail cleats, made of scrap 
lumber, to rafters between plate and roof sheathing. 
Openings between rafters (approximately 7%” high 
and 14” wide) are filled with Masonite %4” standard 
Peg-Board. 


Known as “bird stops,” panels keep out wildlife 
and provide roof ventilation at a lower cost than 
other methods, according to Carl Martin, construction 
superintendent for the builder. When boards were 
used, vent holes had to be cut and covered with 
screen wire. 
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SOUpRERN 


, SASH BALANCE 


and weatherstrip 
combination 


| THESE FEATURES ASSURE 


CUSTOMER SATISFACTION 


eration with no snagging 
Springs flocked for silent operat 
Smooth jamb liner —— 


BUILT FOR LASTING 
SATISFACTION 


MODEL A40VP 
with vinyl! inserts 


Send for catalog 57B. 





All types of bronze, aluminum 


SOUTHERN MEI 


Variable tension rods balance diff 
| ent size sashes 
Beaded spring covers for smoott 


no rivets or 
double thickness of metal to bind sa 


many designs available in 


ANODIZED 

GOLD ALODIZED 
and VINYL COATED 
ALUMINUM 


for further information 
send for CATALOG 57J 


Notched & recessed 
spring loops 











Southern Thresholds 
“45 THRESHOLD TYPES” 


Modern sweep-over type threshold is completely water proof, 
protected at all floor contact 


points with long-lasting vinyl. 


and stainless steel weatherstrips 


L PRODUCTS CORP 


1775 AIRWAYS e PHONE FA 7-8431 e MEMPHIS, TENN. 


For more details on above items, use Coupon on Page 103 
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SIGNIFICANT TRENDS 





June, 1960 


YOUR BUILDING SUPPLY SALESMEN DROVE FURTHER THIS YEAR TO MAKE SALES than they did 


in 1959. Figures — just released by Wheels, Inc., of Chicago, a leading 

auto fleet leasing firm — reveal average mileage for building supply reps 
on company business rose to 1,993 miles per month for first four months of 
1960, as compared to monthly average of 1,807 miles for same period in '59. 


Where, in 1959, your company sales rep's 12-month average was 21,500 miles, 
in 1960 his projected average will reach approximately 23,000 miles. Mileage 
hike actually is attributed to stepped-up competition for sales. Salesmen 
have been reporting that customers are tougher on price, are making in- 
creased demands for speedier deliveries, and are more exacting as to quality 
of merchandise they order. 


U. S. IS AMONG ISRAEL'S TOP BUILDING MATERIAL IMPORTERS, reportedly having absorbed 


$2-million worth of latter's output in 1959 — and well beyond '58 total of 
less than $l-million (and including greater variety of materials). Heading 

list of Israel's exports to U. S. were cement, insulation board, glass, ce- 
ment pipes, plywood, marble, and plumbing accessories. Portland cement led 

all other building materials, accounting for $700,000 of total sold. 


SOUTH MAY BE PROVIDING LION'S SHARE OF NATION'S LUMBER SUPPLY BY 1975. That's the 


FHA HAS 


recent prediction coming from the U. S. Forest Service, based on enormous 
timber growth potential of Southern states. Agency says that over-all lumber 
requirements will be much higher by 1975, and foresees eventual concentra- 
tion of output in eastern half of the United States. "If needs increase, as 
expected, bulk perforce must come from South where nearly 50 per cent of 
nation's potential sawtimber growth is concentrated," USFS declares. 


REDUCED DOWN PAYMENT REQUIREMENTS ON MEDIUM-PRICED HOMES, both old and new, 
by up to $500. Action, designed to spur new home construction, cuts down 
payment minimums by the following amounts: $50 on homes appraised by FHA at 
$15,000; $100 on $16,000 homes; $300 on $17,000 units; $500 on homes valued 
at $18,000 or more. 


MICROSEALED SURFACE FOR LUMBER COMING ON MARKET may have profound effect on mer- 


chandising of lumber. Developed by General Plywood Corp., Louisville, Ky., 
process, successfully applied to plywood for several years, now is being ap- 
plied to all types of lumber with highly satisfactory results. 


Process, applied by a continuous production machine, produces slightly den- 
sified, highly glossified surface on any species and type of wood. Resulting 
microsealed surface reportedly eliminates 80 per cent of conventional 
finishing operations on wood for interiors, and results in a surface that 
takes paint unusually well. Amount of paint required purportedly is cut by 
half, as well as time for application. 
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Southern 
Building 
Supplies: 


Striving to serve these Associations 
which serve building supply 
dealers throughout the South 


Alabama Building Material Exchange — 519 Stallings Building, 
Birmingham 3, Ala. Executive Secretary: Mrs. Mary K. Harless. 
Tel. ALpine 2-3195. President: Paul H. Earle, Birmingham, Ala. 


Arkansas Association of Lumber Dealers — 727 Pyramid Build- 
ing, Little Rock, Ark. Secretary: Allan Berry. Tel. FR 5-8283. 
President: James O. Shannon, Jonesboro, Ark. 


Building Material Merchants of Georgia — 351 Highway 41 
South, Perry, Ga. Tel. GArfield 9-2472. Executive Secretary: 
Herbert G. Drews. President: B. |. Thornton, Cordele, Ga. 


Carolina Lumber and Building Supply Association — 3909 Mon- 
roe Rd., Charlotte 5, N. C. Secretary-Manager: E. M. Garner 
Tel. FRanklin 6-1503. President: J. E. Divelbiss, Asheville, 
N. C. 


Florida Lumber and Millwork Association —- 2218 Edgewater 
Drive, P. O. Box 7125. Executive Secretary: L. Vincent Ogle- 
tree. Tel. GArden 2-3761. President: J. E. Griffin, Lake Wales, 
Fla. 

Kansas Lumbermen’s Association — Room 212, Farmers Na- 
tional Bank Building, Salina, Kan. Secretary: Marvin Von Fange. 
Tel. 4607. President: William H. Ransopher, Clyde, Kan 
Kentucky Retail Lumber Dealers Associaton — Marion Na- 
tional Bank Building, Lebanon, Ky. Executive Vice-President: 
Donald A. Campbell. Tel. 72. President: E. W. Chinn, Owens- 
boro, Ky. 

Louisiana Building Material Dealers Association — 528 Florida 
Street, Baton Rouge, La. Executive Vice-President: John J. 
Crawford. Tel. Dickens 2-4080. President: F. C. (Jack) Terzia 
Jr., Monroe, La. 

Lumbermen’s Association of Texas — P.O. Box 5222, 25th and 
Lamar Bivd., Austin 31, Texas. Executive Vice-President: Gene 
Ebersole. Tel. GReenwood 2-1194. President: Arthur Temple 
Jr., Diboll, Texas. 

Middle Atlantic Lumbermen’s Association — 2 Penn Center 
Plaza, Philadelphia 2, Pa, Executive Director: Robert A. Jones. 
Tel. PEnnypacker 5-5377. 

Mississippi Retail Lumber Dealers Association —- 535 Col- 
lege Street, P. O. Box 1968, Jackson 5, Miss. Secretary- 
Treasurer: E. B. Lemmons. Tel. 3-2077. President: D. R. Burke, 
Ruleville, Miss. 

National Retail Lumber Dealers Association —- 302 Ring Build- 
ing, 18th and M Streets, N.W., Washington 6, D. C. Executive 
Vice-President: H. R. Northup. Tel. FEderal 8-3770. Presi- 
dent: Paul V. DeVille, Canton, Ohio. 

Oklahoma Lumbermen’s Association —- 815 Leonhardt Build- 
ing, Oklahoma City, Okla. Secretary-Manager: W. M. Morgan. 
Tel. 7-0338. President: Frank Carey Jr., Oklahoma City, Okla. 
Southwestern Lumbermen’s Association — 51.3 City National 
Bank Building, Kansas City 6, Mo. Executive Vice-President: 
G. Kenneth Milliken. Tel. Victor 2-2265. President: James H. 
Wiseman, Searcy, Ark. 

Tennessee Building Material Association — 226 Capitol Boule- 
vard Building, Nashville 3, Tenn. Secretary-Manager: Stan 
Owens. Tel.: ALpine 6-8102. President: John E. Smith, Jack- 
son, Tenn. 

Virginia Building Material Association — 3305 Monument 
Avenue, Richmond 21, Va. Secretary-Manager: Harris Mitchell. 
Tel.: EL 8-1749. President: Miss Carolyn B. Nettleton, Cov- | 
ington, Va. 

West Virginia Lumber and Builders Supply Dealers Association | 
— Box 230, Upshur Bldg., Buckhannon, W. Va. State Secre- | 
tary: Sherman West. Tel. 1414. President: Owen L. Duncan, | 
Huntington, W. Va. 
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a fresh start 
a bright new look 
for your house 














NEW wg le paat TT /CARE FREE 
Aboow® abu forge teewas 





New home beauty and comfort begin at y 


NEW FROM BARRETT. . ery omaha ROOF COATINGS! Th at cua pevtanion Other Quality BARRETT Building Products BARRETT |S OUT TO HELP YOU! You 
against all kinds of weather tsar mob rust and corresion. nT STORM-KING™ SELF SEALING & OTMEN ASPHALT SHHNGLES - ROL with the help of é lity bu! 





t, ly moormas 
iu the Borvett front line of Protective Coatiegs that axve home owners ow 


fe roofs...care-free aluminum outside Intel. work, masenty. foustationa, ot. in tap condition ot low cost. Adk 


buy them at your Barrett building supply dealer 


ai - phew 
= aluminum ot cating For deta ofthe go ews Tom mE eee “pea a3 o eihewter Oc, Nor Verh 8 


BARRETT’S BIG 
HOME-IMPROVEMENT AD 





BARRETT 

IS OUT 

TO HELP YOU 
SELL 

HOME- 
IMPROVEMENT 
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a fresh start, B acteiert 
a bright new om 


for your house 


prieetion 6 the Nu 1 fete ot Amines see top-auality 
the Aneet nat Multi tayer conginuctan, phar extra weight. spell 
Hasret desler, 


vitor at your Hareet 


BARRETT DIVISION 


40 Rector Street. New York 6. M.¥. 


Wn Camate Rivne Unern @ Coneae ind 1480 Cr yCowneers treat. entree! 





Some of the point-of-sale aids you get free as part of a complete store-wide promotion package, 


A BRIGHT 
NEW 
LOOK 

FOR YOUR 


SHOW-ROOM PROMOTIONS! 


Barrett is out to help you build bigger sales of all home improvement p with a bright 
new selling theme and a complete show-room wide promotion pack « And Barrett 
backs your promotion with a spectacular three-page, full-color ad in y 30th LIFE. 
The theme, ‘‘A fresh start, a bright new look for your house,” introdi i bright new 
Barrett building products. «x The point-of-sale display materials can uu create fresh 
selling excitement for all your home improvement products. Why t your Barrett 
representative give your promotions a bright new look. * Barret e-improvement 
products include ceiling tile, asphalt shingles, aluminum siding, prote: itings, plastic 
panels and other quality building materials. « Offices in Birmingham otte, Chicago, 


Cleveland, Houston, Malden, New York, Philadelphia, St. Paul. 


llied | 
BARRETT DIVISION hemical 


40 Rector Street, New York 6, N. Y. 
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ANNOUNCING. 
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eeee A revolutionary new technique 


that will make cement 





your customers’ first choice 


for installing Armstrong ceilings 


You and your customers can forget the headaches of working with ordinary acoustic cements. Applying 
tiles directly to a ceiling used to be a dirty, difficult job. But no more! Now you can offer your customers 
a new means of installing Armstrong ceilings. Armstrong Brush On Ceiling Cement. It’s easier, cleaner, 
and more economical than either furring strips or the ordinary acoustic cement method. 

REMARKABLE NEW PROPERTIES. Brush On Ceiling Cement is the first cement designed especially 
for do-it-yourselfers. It’s white—won’t stain the tile. It’s non-sticky—can be wiped off with a wet cloth. 
It’s easy to work—can be applied with a regular paintbrush. It spreads out thinly and evenly—the tiles 
come in full contact with the ceiling, yet there’s time for the home mechanic to correct mistakes. 

EASY INSTALLATION, Installation was never easier. To put up a 12” x 12” tile, just paint five spots on 
the back of each tile, one in each corner and one in the center, then slip the tile into position, press it tightly 
against the ceiling and staple it into place. The staples hold the tile securely until the cement dries. That 
takes less than an hour. 

TESTED IN THE HOME. Brush On Ceiling Cement has been successfully pretested under actual 
conditions in the home as well as in laboratory humidity and dryheat rooms. Dealers in damp or arid sec- 
tions of the country can recommend it with complete confidence. Humidity won't affect it. Dryness can't 
crack it. 

FOUR TIMES THE COVERAGE AT HALF THE COST. The spread coverage of a gallon of Brush 
On Ceiling Cement is 250-300 square feet—over four times more than the same amount of regular acoustic 
cements. Suggested retail price is $6.95 a gallon, $2.75 a quart. That's about half of what acoustic cement 
would cost to cover the same ceiling area. The economy of new Brush On Ceiling Cement will please your 
customers — and increase your sales. 

PROFITABLE. Brush On Ceiling Cement, an Armstrong exclusive, gives you a high margin of profit. As 
much as 58% on cost. And the new, simple installation system will widen the appeal of customer-installed 
ceilings and step up ceilings sales. Brush On Ceiling Cement will be heavily advertised, both on TV and 
in print, to help support your fall selling season and give you a decisive selling edge on competition. 

Your Armstrong wholesaler can tell you more about new Brush On Ceiling Cement. Or you can write 
Armstrong Cork Company, 4206 Ramsey Ave., Lancaster, Pennsylvania. 


Sr arl Care way to inasat coiling get 


Brush On Ceiling Cement is packaged in It will be featured in commercials on Arm- And it will be advertised in leading con- 
attractive display cartons. strong Circle Theatre. sumer magazines. 


(Armstrong CEILINGS 


1860-1960 Beginning our second century of progress 
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INDUSTRY NEWS 


Manufacturers, Wholesalers, Associations 





SSDJA Completes Plans, 
Lists Program Activities 
For Membership Meeting 


“Can Small Business Cope with 
Organized Labor?” will be high- 
light topic of Southern Sash & 
Door Jobbers Assn.’s 25th annual 
membership meeting, June 13-14, 
in Memphis, Tenn. Delivering ad- 
dress will be Attorney Charles B. 
Mahin of MacLeish, Spray, Price 
& Underwood in Chicago, II. 

At men’s luncheon on Tuesday 
at the Hotel Peabody, Harold I. 
Patterson, director of Chrysler 
Corp. Sales & Service Center in 
Atlanta, Ga., will stress that ‘“Sell- 
ing Is Your Business.” 

Jobber panel discussions on in- 
itial meeting date will feature 
topics vitally affecting every job- 
ber: “Credits,” covering policies, 
problems, and collection of past 
due accounts; and ‘Paper Flow,” 
analyzing office forms, purchase 
orders, sales tickets and _ stock 
record forms. 


SSDJA Secretary-Treasurer Tom Birchfield 


“The Devil to Pay,” film spon- 
sored by National Assn. of Whole- 
salers, dramatically underscores 
importance of wholesalers to eco- 
nomic life of each community. 
Presented Monday afternoon, 27%- 
minute show stars Buster Keaton, 
master of pantomime. 

Rounding out Monday program 
will be tour of Welsh Plywood 
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SSDJA President J. W. (Bill) Zuber 


plant, and showing of pictures 
taken at four SSDJA winter meet- 
ings, with narration by Harold 
McNabb, William Cameron & Co., 
Wholesale, Waco, Tex. 

SSDJA officers are J. W. Zuber, 
president; J. Reese Jones Jr., vice- 
president; Carter Wood, second 
vice-president; and Thomas Birch- 
field, secretary-treasurer. 


OLA Estimating Clinics 
Attract 4-State Throng 


Twenty-six lumber company em- 
ployees — representing Oklahoma, 
Texas, New Mexico, and Arkansas 
firms — attended the Herb Lotz 
estimating clinic series sponsored 
by the Oklahoma Lumbermen’s 
Assn. in Tulsa and Oklahoma City 
last month. 

Better than twenty such clinics 
have been sponsored by OLA for 
lumber and building material deal- 
ers in the area during the past 14 
years, reported OLA Secretary- 
Manager W. M. (Bill) Morgan. 

Under chairmanship of Hugh 
Hughes, T. J. Hughes Lumber Co., 
Cushing, OLA’s Education Com- 
mittee met with the classes for 
study of future training programs 
for Oklahoma dealers. 


Prosperity Keynotes 
West Coast Convention 


Optimism for long range pros- 
perity of West Coast lumber indus- 
try was keynote at 49th annual 
meeting of West Coast Lumber- 
men’s Assn. at Portland recently. 

P. I. Prentice, editor-publisher 
of House and Home, forecast that 
lumber would have its greatest 
years in the future as nation faces 
up to building housing to shelter 
its burgeoning population. 

“An adequate substitute for 
lumber has never been found,” 
said Thomas J. McHugh, Boston, 
president of National Lurher 
Manufacturers Assn., “so fuvure 
of lumber industry is as promising 
as future of country as a whole.” 

Association members approved 
$600,000 program of advertising 
and promotion of West Coast spe- 
cies for 1960, stepping up campaign 
to meet challenge of competing 
substitutes. 

Newly-elected officers include: 
Eliot Jenkins, president; Nils Hult, 
William Garnett, and Jack Fair- 
hurst, vice-presidents; William 
Swindells, secretary; R. W. Mid- 
dleton, treasurer; and H. V. Simp- 
son, executive vice-president. 


GRADY PATRICK (PAT) HARPER has been 
assigned to Houston, Tex., sales office of 
Quaker State Metals Co. of Lancaster, Pa. 
He will cover Southwest as sales representa- 
tive for line of metal building products. 
Harper formerly worked for Jorgensen Co., 
building materials wholesaler, and Kelly Man- 
ufacturing Co., metal building products 
manufacturer. 
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A glance at the trademarks sur- 
rounding this ad will show that 
we offer you the best lines of 
quality products, allowing you to 
operate with a minimum inventory 
investment. 


Our own fleet of trucks serves 
the building material dealers 
throughout the heart of the south. 


A complete line of glass and re- 
lated products, including store 
front installation; available 
through our glass division. 


o OLE MANUFACTURING CO. 


WHOLESALERS 
BUILDING MATERIALS AND GLASS 


BIRMINGHAM KNOXVILLE 
CHATTANOOGA MEMPHIS 
JACKSON (Miss.) NEW ORLEANS 
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You get Customer Acceptance with 
All purpose Reynolds Aluminum 


FARM ROOFING 


Strong, Rigid, Big Economy Sheets made especially 
for Faster, Easier Farm Applications 


Aluminum sheets designed for the farmer can build 
your sales. A written warranty builds customer confi- 
dence. A complete selection of sizes, plus accessories 
means that any application requirements can be met. 


CHECK TODAY ON... 


Reynolds Corrugated Farm Roofing, mill or embossed 
finish. Corrugations of 114” or 214”. Available in a 
variety of lengths for extra economy. 

Reynolds 5V Crimp, mill or embossed finish, also 
available in a variety of lengths. 


Reynolds new, patented RAINLOCK roofing that - 
features absolute watertight lap design and added back- 
bone strength from deeper pitched ribs. Available in 
two weights, diamond embossed or all-purpose stucco 
embossed. 


DON’T FORGET... 


Always sell Reynolds Aluminum “Dagger Point” nails 
with aluminum roofing and siding. They are rust free, 
stain free, and economical. Almost three times as many 
per pound. 


Contact your Reynolds Aluminum Distributor... 


REYNOLDS METALS Co. 


RICHMOND 18, VA. 
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You get excellent service and supply from 


Reynolds Aluminum Supply Company on 


a 


ALUMINUM FARM ROOFING 


Your ten Reynolds Aluminum Supply 


Here’s a case in point . . . Johnny Russell from Knight’s Mer- lds . 
Company distribution centers carry 


cantile in Cartersville, Ga., dropped by our Atlanta warehouse 
the other day to pick up a load of corrugated aluminum farm 
roofing. The pictures above show the fast processing of his 
order . . . a matter of minutes from write-up to loading. This is 


complete stocks of Reynolds Aluminum 
ALL-PURPOSE ROOFING SHEET, 
REYNOLDS “RAIN - LOCK” RIB- 
BED ROOFING AND REYNOLDS 
“DAGGER POINT” ALUMINUM 


the kind of service our customers expect and get. Whether their NAILS 
orders are picked up, shipped, or delivered by our modern truck ee 


fleet, they know that they can count on speed and accuracy. Reynolds Aluminum Supply Company 


is your ONE-STOP source of suppl 
There are ten RASCO distribution centers throughout the glee kind of farm Building Materials 


Southeast where you can get this kind of service. Contact the 

one nearest you today for catalogs and price information on 

Aluminum Farm Roofing . . . and on the hundreds of other iis 

building materials they have in stock. "ALUMINUM q = 


REYNOLDS ALUMINUM SUPPLY CO. 


General Office: 756 West Peachtree, Atlanta, Georgia 


ATLANTA, GA., 1530 Ellsworth Drive, N.E., SY 4-9511 / BIRMINGHAM, ALA., 2828 Fifth Avenue, N., FA 2-5461 / JACKSONVILLE, FLA., 
1612 E. Eighth Street, EL 6-7636/MEMPHIS, TENN., 703 North Royal Avenue, JA 5-4717/LOUISVILLE, KY., Fern Valley Road & Crittenden Drive, 
EM 6-0314 / MIAMI, FLA., 3690 N.W. 52nd Street, NE 5-0647 / RALEIGH, N.C., 1431 Courtland Drive, TE 4-6221 / RICHMOND, VA., 
1910 Petersburg Pike, BE 3-9693/SAVANNAH, GA., 309 Stiles Avenue, AD 6-2461/NASHVILLE, TENN., Harrison Street at 7th Avenue, AL 5-1152. 
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.ardner’s | 
PROF IT-LINE 


ROOFING, FLOORING 


Gardner is “‘solid’”’ in the ‘‘Solid South.”” More distributors sell 
more dealers Gardner Products than any other Roofing 
Compound line in Dixie. This unprecedented popularity means 


extra profits for your business! 


Write for our free booklet on Gardner's Sunsational, 
new MOBILASTIC ALUMINUM ROOF COATING. ae 


TAMPA 2-1824 


MANUFACTURED BY 
(eF- 3 el al —) om 
912 RUBY ST., TAMPA, FLORIDA 
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M odern “Pro vinclal 


(DESIGN PATENT APPLIED FOR) 


3” Centers — 4,” Overall — Die Cas 
ILLUSTRATIONS ACTUAL SIZE 


A-451-AC 
Antique Copper Pull...Retail Value 49¢ ea. 


A-451-AE 
Antique English Pull..Retail Value 49¢ ea. 


A-451-15A 
Antique Silver Pull....Retail Value 49¢ ea. 


A-451-BW 
Ivory Gold Pull Retail Value 59¢ ea. 


A-592-BW 1-1/16” Dia 
A-593-BW 1-1/2” Dia 








| RETAIL " 
1-1/16” DIA.| VALUE 1-1/2” DIA.| VALUE 
] A-593-AC 60¢ ea 
593-AE 
593-15 


FINISH 





Antique English 
Antique Silver 
Ivory Gold 


A-592-AE 49¢ ea 
A-592-15A 49¢ ea 


DIE-CAST | 
| 
| 

A-592-BW | 59¢ | 





] 
A-592-AC | 49¢ ea. | Antique Copper | 

} 

i 





“Modern “Provincial — an exciting 
new design with modern feeling yet 
with the elegance and grace of period 


%,” _ | ROUGHT RETAIL . g . ; 
mart sons nin seoes._| stem Pane VALUE styling. Pulls — Knobs — with Hinges 
| to match... ANOTHER AMEROCK 


A-7738-AC A-7765-AC Antique Copper | 79¢ pr 
A-7738-AE A 7765-AE | Antique English | 79¢ pr. FIRST. 
A-7738-15A A-7765-15A Antique Silver 79¢ pr. 
A-7738-BW A-7765-BW Ivory Gold | _89¢ pr. 


¥," inset doors. 














AMEROCK CORPORATION Rockford, Illinois 





new 


MM odern 


Provincial 
display... 


CHOICE OF TWO 
PURCHASE PLANS 


Stimulate sales of Amerock’s new 

Modern Provincial hardware with the 

No. 516 Picture Frame Display. Ideal 

for hanging on pegboard, standing on 

shelf or in store window, or carrying 

on calls. Fits Amerock Revolving Dis- ‘ 

play No. 2560. Choose from two extra f aN + : 
hardware purchase plans: 10” WIDE, 1134,” HIGH 


DISPLAY WITH STARTING STOCK IN DISPLAY WITH COMPLETE STARTING STOCK 
ANTIQUE COPPER FINISH ONLY (Except A-7765) ALL FINISHES 


List Price $19.50 No. 516-WS ..................hList Price $73.80 
GIVES DEALER BETTER THAN GIVES DEALER 6674% MARKUP ON EXTRA HARDWARE! 


50% MARKUP ON EXTRA HARDWARE! HERE’S WHAT DEALER GETS: 
HERE’S WHAT DEALER GETS: No. 516 Modern Provincial Display 
No. 516 Modern Provincial Display Quantity Number Retail Value 
Retail 10 pieces A-451-AC $4.90 
Value 10 pieces A-451-AE 4.90 
10 Pcs. A-451-AC 10 pieces A-451-15A 4.90 
10 Pes. A-592-AC — A-451-BW 5.90 
10 Pr. A-7738-AC , 10 pieces A-592-AC 4.90 
—— 10 pieces A-592-AE 4.90 
DEALER SELLS EXTRA HARDWARE FOR : 10 pieces A-592-15A 490 
DEALER PAYS ONLY — ee ane 
a 10 pair A-7738-AC 7.90 
DEALER MAKES 10 pair A-7738-AE 
er 10 pair 
(Over 50% markup plus display) 10 pair 





Shipping weight with extra hardware, 61/2 Ibs. 
See Your AMEROCK Wholesaler or Write 


Dept. SB-60 (66%/,% markup plus FREE display) 
Amerock Shipping weight with extra hardware, 17 Ibs. 


CORPORATION 


ROCKFORD, ILLINOIS 
MEAFORD, ONTARIO 


Printed in U.S.A. Copyright 1960 





INDUSTRY NEWS 


Barrett's H. Dorn Stewart Predicts 
Chemical-Product Housing in Decade 


British Journal Cites 
West Coast Douglas Fir 
For Proved Durability 


Recent edition of Timber Trades 
Journal, British publication, car- 
ried story pointing out durability 
of West Coast Douglas fir. 

In 1951, British government be- 
gan to stockpile strategic reserve 
of softwood lumber, mostly West 
Coast Douglas fir select merchant- 
able and Nos. 1 and 2 merchant- 
able grades 

Last of this once-huge stockpile 
has now moved into consumption 
having been stored for about five 
years in the open. Primarily used 
as joinery stock, smaller amounts 
are, however, being channeled to 
construction jobs and door manu- 
facturers. 

According to Timber Journal, 
Douglas fir, even after exposure 
to elements, was found to be 
sound beneath skin, indistinguish. 
able from freshly imported stock. 
Rejection was low, approximately 
two per cent, the magazine re- 
ported. 


OLA With OSU Participates 
In State-Wide Farm Program 


Oklahoma Lumbermen’s Assn. 
participated in a state-wide Farm 
Futurama program in Oklahoma 
City in April. 

Featured in program was OLA’s 
presentation of a new stress skin 
plywood barn, 42’ x 56’, developed 
through research by agricultural 
and engineering departments of 
Oklahoma State University. 

Two-day show exhibited to farm 
and ranch industry throughout 
Oklahoma the latest farm build- 
ing structures. Demonstrations 
also included: tilt-up concrete con- 
struction; fire prevention (chemi- 
cal industry); fire testing fence 
posts; testing pressure-treated 
fence posts for different depths; 
testing corner post designs; plastic 
pipe laying: polyethylene plastic 
covering for hay; movable scaffold 
for construction (front end loader 
and fork lifter); glue testing wood 
rafters; new lightweight trussed 
rafter construction; paint applica- 
tion (power sprayers); portable 
generators; miscellaneous shop 
equipment; and ventilating equip- 
ment. 





(Continued from page 12) 


Sales technique was chief discussion topic when above three Charlotte, N. C., Barrett Divi- 
sion salesmen met in Virginia Beach, Va., recently with Eugene Stratford (second from 
left). Stratford is gypsum board products manager for the Allied Chemical division. Occa- 
sion marked Barrett's initial national sales convention. Group includes (I to r) Dick Beck; 
Stratford; Erskine Franklin, Charlotte district manager; and George Brown. 


Nearly one-third of materials 
used for building homes in the 70’s 
will be found in “test tubes.” 

That was the prediction advanc- 
ed by President H. Dorn Stewart 
of Allied Chemical’s Barrett Divi- 
sion at a recent national sales con- 
ference on building materials at 
Virginia Beach, Va. Dorn further 
opined that, a decade from now, 
“somewhere between 25 and 30 
per cent of the materials in the 
average home will be man-made 
material, produced in chemical and 
plastic plants.” 

Widespread Evidence. Stewart, 
also president of Producers’ Coun- 
cil, said he anticipates early and 
widespread use of such man-made 
plastic materials as polyethylene 
cold water piping, nylon hot water 
piping, plastic sewer pipes, gutters, 
flashings, and leaders. 

He also foresaw commonly-ac- 
cepted “plastic foam insulation, far 
more efficient and easier to apply 
than present insulation; and whole 
walls in panels, complete with 
such plastic insulation, wiring, 
heating panels, and interior sur- 
facing.” 

Stewart pointed to the fact that 
his own company was in process 
of building a gypsum wallboard 
plant at Claymont, Del., which will 
produce such items from chemical- 
ly-manufactured gypsum instead 
of from gypsum rock. 

Future Replacement. The Bar- 
rett president also foresaw the day 
when ceiling tiles processed from 
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fiberboard “will replace plaster 
ceilings in about the same propor- 
tion that dry walls have replaced 
plastered walls.” He estimated 
that gypsum is used today in eight 
out of 10 homes. 

“Tod virtually nothing from 
the chemical world has found any 
considerable use in the building 
materials industry,” Stewart said, 
“but tomorrow, we will have very 
efficient building materials that 
weren't around when this world 
was put together.” 

Stew added that while these 
“aren't natural products in the 
sense that they are cut or mined, 
they are ‘naturals’ for the building 
industry 

Stew called on all building 
materials manufacturers “to de- 
velop more attractive, less costly 
products which substitute factory 
technology and mass production 
for much on-site labor.” 


Alabama Dealers Schedule 
Deep Sea Fishing ‘Rodeo’ 


The 30th annual Alabama Lum- 
ber & Supply Dealers’ deep sea 
fishing rodeo will be held Septem- 
ber 9-10, in Panama City, Fla. 

Rods mmittee is comprised of 
Paul DeMarco, DeMarco Building 
Material Co., Birmingham; James 
Grays Grayson Lumber Co., 
Birmir m; and M. L. McLemore, 
Long-Wall Co., York. 





NEW DESIGN FLEXIBILITY! 
GREATER SALES OPPORTUNITY! 


NEW 
Divided Light 





‘ % 


Andersen Strutwall'§ 








Nothing brightens “traditional” like Andersen’s all new Strutwall Divided Light Windows. Note clean, sharp lines. 


Demand for the traditional home is growing. Andersen lets you 
cash in this quick, easy way: New Strutwall Divided Light Window! 


Three years ago Andersen introduced its first 
Strutwall unit, a component making a quality 
window an integral part of the wall. Industry 
response was immediate. Many dealers and 
builders hailed Strutwall as a profitable advance 
in building technique. Everywhere users re- 
ported consistent big savings in installed cost, 
even when figured against cheap conventional 
windows. 

Now Andersen gives you another adaptable 
Strutwall design, pre-tested and consumer 


accepted. New Strutwall Divided Light Window 
makes architectural design variations easy . 
lets builders completely alter the general ap- 
pearance of their homes without sacrificing 
Strutwall’s construction advantages. Exterior 
window detailing is sharp and clean due to the 
interior self-storing screens. 

There’s a range of Strutwall sizes to meet 
every building need. For complete details, call 
your Andersen distributor. Or write, phone, 
wire Andersen direct. 


Stock the leader! Promote the leader! 


wy’ Andersen Windowalls 


STRAOL MARKS OF ANDERSEN CORPORATION 


ANDERSEN CORPORATION + BAYPORT, MINNESOTA 





























New Strutwall 
Divided Light 
Window 


Save hours! Save dollars! 
Cut conventional window 
installation steps two-thirds. 
Assembled complete, includ- 
ing operating hardware, 
Strutwall eliminates: Crip- 
ples over header, insulation 
and blocking around unit, 
sill plate, jack studs, cripples 
below window. Saves order- 
ing, cutting, fitting. Waste 
is practically eliminated. 





New! Strutwall box header! 
This optional feature further 
simplifies window installa- 
tion in either conventional 
or panelized construction. 
Plywood box header is pre- 
cision-nailed and glued at 
factory. Elimates double 
2 x 6 header construction. 





Fits all frame wall and panel construction! 
Here unit is set in standard stud wall construc- 
tion. In multiple openings just butt Strutwalls 
against each other for large glass areas. 


PRE-TESTED SALES APPEAL! 
Andersen Strutwall Divided Light Windows 
proved their sales appeal in these test homes: 


John Fiser, Knoxville, Tenn.: 

‘*‘We have never had any trouble 

selling our quality homes, and the 

addition of this new ‘consumer 

demand’ product makes the job 

even easier.” 

Charlies Conry, Grimes & Conry, 

Louisville, Ky.: ““We first chose 

Strutwall for superior design and 
workmanship. The addition of 

the divided light unit makes it 

even easier to satisfy customers 

with a top quality product. 

“This unit is far superior in ap- 

pearance to the conventional 

double hung with its cumbersome 

storm and screen. The small, trim, 

self-storable storm panel on the « id 
Strutwall is a real favorite.” ALIN NA 


Andersen WINDOWALLS quickly available from 
complete stocks of these distributors: 


ALABAMA NORTH CAROLINA 
Birmingham Sash & Huttig Sash & Door 
Door Co. Charlotte 


Birmingham OKLAHOMA 
FLORIDA “We 
Huttig Sash & Door C a meg Sash & Door Co. 


Jacksonville 
ap 2 Rounds & Porter Co. 
GEORGIA Oklahoma City 


Huttig Sash & Door C: 
Atlanta TENNESSEE 
KANSAS Huttig Sash & Door Co. 
Rock Island Wholesale Knoxville and Nashville 
Memphis Sash & Door Co. 


Wichita 
Rounds & Porter Co. Memphis 
TEXAS 


Wichita, Dodge City 
and Salina Davidson Sash & Door Co. 
Austin 


KENTUCKY 
Huttig Sash & Door ( Sieseediints Hiei th Winn 
Houston 


Louisville 
Weyerhaeuser . 3 . 
Distributing Yard Huttig Sash & Door Co. 
Dallas 
VIRGINIA 


Louisville 
MISSOURI 

Morgan Millwork Co. 
Arlington 


American Sash & Door ¢ 
Kansas City 

Huttig Sash & Door Co. 
Roanoke 


Toombs & Co. 
Springfield 


FOR FULL DETAILS CLIP AND MAIL TODAY ! 


Andersen Corporation * Bayport, Minnesota 


Please send me complete information on [] Strutwall 
["] new box header SBS 60 





STATE 
















INDUSTRY NEWS 


Texas Firm Enters Prefab Market, 
Opens Manufactured Homes Division 

























Wilbert (Bill) Johnson, pioneer in prefabricating industry, is pictured at Diboll, Texas, where 
he will head up new manufactured homes division for one of the oldest and largest complexes 
of forest products industries in the nation. 


Southern Pine Lumber Co. of 
Diboll, Texas, will manufacture 
and sell component homes, with 
local lumber dealers as major dis- 
tributive agents in a bold, revolu- 
tionary sales plan. 

Wilbert S. Johnson, veteran in 
field of home prefabrication, left 
National Homes June 1 to head 
up the new manufactured home 
division of company, located some- 
where in the central east Texas 
region. 

Southern Pine Lumber Co., re- 
putedly the most fully integrated 
forest products industry in the 
South, is forest products manufac- 
turer in all phases. In recent years, 
the company’s announced policy 
has been to carry its products 
further toward the consumer mar- 
kets. 

Johnson entered the prefabricat- 
ing field in 1940 in Minnesota. In 
1949, he joined National Homes 
Corp., serving successively in each 
of firm’s original three plants as 
general superintendent in Lafay- 
ette, Ind.; plant manager in Horse- 
heads, N. Y.; and general manager 
in Tyler, Tex. When National 
Homes merged a number of other 
prefabricating companies in 1959, 
Johnson became coordinator of 
newly-acquired plants. They in- 
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cluded American Homes at Lum- 
berton, N. C.; Knox Homes Corp. 
and Knox Mobile Homes of Thom- 
son, Ga.; Thyer Mfg., Collins, 
Miss.; and National Homes Corp. 
of Calif. at Decoto, Calif. 

“Southern Pine Lumber Co. has 
had its eye on the manufactured 
home field for a number of years. 
As soon as we were convinced it 
had reached its maturity and that 
the building trend is definitely 
toward manufactured homes, we 
decided to enter the field,” said 
Arthur Temple Jr., Southern Pine 
president. 

Temple currently heads the 
Lumbermen’s Assn. of Texas. 

The new division will be operat- 
ed independently with Johnson as 
its head. Although the new divi- 
sion is expected to be an important 
additional market for Southern 
Pine products, sale purpose for 
organization of new company is 
to enter an expanding segment of 
the building industry, according to 
Temple 

Johnson will maintain tempor- 
ary offices in Diboll while plans 
for new manufactured homes di- 
vision are being made final. South- 
ern Pine is reportedly the largest 
manufacturer of forest products in 
South. 


(Continued from page 19) 





SWEEPSTAKES UPCOMING—Buster Crabbe 
(second from left), well-known athlete and 
actor, examines promotion material that 
Barclay Mfg. Co. will distribute to its deal- 
ers in support of $200,000 Barclay/Barclite 
Sweepstakes. First prize in contest will be 
$7,000 Buster Crabbe swimming pool. Other 
prizes among 357 in consumer category are 
speed boats, electric ranges, complete kitch- 
ens, and hair dryers. With Crabbe, executive 
vice-president of Cascade Pools, are (I to r) 
Charles Adam, vice-president of sales for 
Cascade; Jay Feder, vice-president, Barclay; 
and Loy Hanna, account executive, Barclay. 





Tennessee Shows 28% Gain 
In March Building Contracts 


Tennessee led five other South- 
ern states in future construction 
contracts in March with an in- 
crease of 28 per cent from March, 
1959, said F. W. Dodge Corp. 

Florida followed with increase 
over the like ’59 period of four 
per cent. Georgia showed the great- 
est decrease, with a drop of 31 per 
cent. 


LAT President Names 
Executive Committee 


Lumbermen’s Assn. of Texas ex- 
ecutive committee members for 
1960-61 were recently appointed 
by President Arthur Temple Jr. of 
Diboll, chairman. 

They are: Weldon Walker, Hous- 
ton; Lionel L. Campbell, Temple; 
Vaughn B. Meyer, San Antonio; 
Lester E. Palmer, Austin; Jack 
Foxworth, Dallas; Carl McCaslin, 
Hereford; Wayne McCluskey, Edin- 
burg; Harvy L. Richards, New 
Braunfels; S. S. Forrest Jr., Lub- 
bock; Gene Klein, Amarillo; Arn- 
old Anderson, Marshall; Ralph G. 
Campbell, Fort Worth; Tom Her- 
ring, Laredo; and Gordon Holcomb, 
Midland. 
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o1ve suncune ree QOMUIT eases 


FEATURE IN COMPLETE WINDOW UNITS 











One of the most convincing answers builders can 
give to the growing demand of home buyers for 
more and better quality is to show them MetaLane 
weatherstrip on windows and doors. No other 
feature that costs so little offers so much in lower 
cost heating, cooling and upkeep, better control 

of dirt, drafts and water leakage as well as 

all-year healthful comfort. 


Tell builders their home selling job will be 
easier with these MetaLane advantages: 


e It never needs replacement 

e It won’t corrode or pit 

e It cannot stain paint or masonry 

e It never loses its tight weather seal 

e It keeps windows operating freely 

Promote with profit and prestige QUALITY-built 
Complete Window and Exterior Door Units equipped 
with MetaLane weatherstrip. They’re the best 
you can buy—and sell. 


DNARCH METAL WEATHERSTRIP CORPORATION 


6343 ETZEL AVENVE + SAINT LOUIS 14, MISSOURI 
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Sell the 


STRONGHOLD and SCREW-TITE Nails 


have revolutionized 


construction methods. 


Scientifically engineered threads “lock” 
with the wood fibres. Nails hold tight, 
permanently; add strength, cut repairs 
and maintenance, save money. 


nails theyre asking fo 


STRONGHOLD Drywall Nails virtually 
eliminate nail “popping” that ruins beau- 
tiful drywall. Engineered in cooperation 
with leading applicators. Meet stand- 
ards of Gypsum Association and FHA 


SCREW-TITE Flooring Nails lay 
tongue-and-groove floors to stay smooth, 
tight, squeak-free—to stand up under 


heaviest traffic. Hardened steel; drive _ 4 


fast, minimize splitting, hold tight 
for the life of the floor. 


STRONGHOLD Shingle Nails 
hold shingles and shakes 
permanently tight. Types for face 
nailing wood, asphalt or asbestos 
shingles and shakes. 


Your customers know STRONGHOLD® Annular Thread 
and SCREW-TITE® Spiral Thread Nails—the nails 

that have revolutionized construction methods. 

They make tight fastenings that stay tight. They make 
structures stronger, permit improved nailing techniques, 
virtually eliminate loosening nails and “popping” 

nail heads—cut repair and maintenance costs 

to little or nothing. They save time, labor, money. 
Backed by research and scientific laboratory testing— 
and by a continuing program of advertising 


and promotion to help you sell. 


All Types Available 
in 
DISTINCTIVE BLUE-AND-RED 
1-Pound & 5-Pound 
BOXES 


Easy-to-identify boxes are prac- 
tically “self selling” when dis- 


played on your shelves or 
or counters. Informative label 
ing makes choice of size and 
type easy for customer. Easy to 
stock, handy to handle; no 
weighing or wrapping. 


STRONGHOLD Underlay Floor Nails 
fasten underlayment to stay smooth, 
tight, squeak-free. Won't work up to 
make holes or “bumps” in linoleum, 

tile or wall-to-wall carpeting. 


IN ALUMINUM 
theyre 


DRIVE -RITE 


“Made Stiffer to Drive Better” 


. 
Made from a special Aluminum Alloy. 
Available in a wide variety of sizes and 
types, for all applications; in bulk car- 
tons, and in distinctive red-blue-and- 
aluminum sealed boxes by count. They 
“sell themselves” from your shelves. 


STRONGHOLD and SCREW-TITE 
Roofing Nails assure permanent 
fastening for asphalt shingles. Galvan- 
ized or aluminum. Also with Neoprene 
washers attached for sheet metal 
roofing or siding. 


"Drives Like a Naib...Holds the a Scum: 


Made only by 


independent Nail & Packing Company 


Pioneer Developers and Largest Manufacturers of Threaded Nai/s 
BRIDGEWATER, MASSACHUSETTS 


There is only one 
STRONGHOLD LINE 
—the Original 


Insist on STRONGHOLD LINE Nails by name— 
and don’t accept substitutes. Write us for 
samples, helpful information and names of 
distributors who stock them in your area. 
Our Technical Service Department will help 
you select the right nail for any purpose. 


SCREW-TITE Masonry Nails—best 
nail yet devised for fastening to brick, 
cement, concrete, mortar and similar 
hard materials. Hardened steel; 
knurled. Standard or heavy duty. 











© Copyright 1.N. & P. Co., 1959. Trade Marks Reg. U.S. Pat. Of. 
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‘BETTER WAY’ 





Barbecue Tables, Seats Become Specialty 


Making and selling barbecue tables and seats is a 
specialty with Worsham Lumber Co., Anniston, Ala. 
Employees are used during their off-times, especially 
in winter, to make the tables. 


Red cedar is largely used for construction, with 
metal for legs. Seats come either attached or unat- 
tached, according to customer’s desire. Some all- 
metal tables are also sold. A table and two seats 
sell in the $31.50 to $34.50 price-range. A coat of 
marine varnish is applied to table sets just prior to 
delivery. This gives them a newness that customers 
seem to like. 

This 60-year-old company has found that selling 
barbecue and picnic tables has brought in other busi- 
ness as well, including sale of barbecue pits and 
charcoal, and even construction jobs for stone walls 
and whole patios. 


Don’t Overlook Top-of-the-Car Display 


Tampa Ventilated Awning Co., Tampa, Fla., swears 
by roving advertisements of its specialty atop several 


company sales cars. Cars contain catalogs and their 
arrival on job site heralds their approach and alerts 
building contractor that “the awning people are 
here.” Contrasting paint on sample awnings creates 
vivid and arresting display. 
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The complete 
line of quality 
builders hardware 


INTERIOR as well a 

ets now furnished wit 
dia. rose~- b 

Tulip’’ and Round-kr 


TULIP design 
interior Lockset 


STANDARD design cylinder 
Entrance Lockset 


ATTRACTIVE 
DEALER DISPLAYS 
AVAILABLE 


WRITE FOR LITERATURE AND PRICES 


NATIONAL HARDWARE CO. 
OZONE PARK 16, NEW YORK, N. Y. 
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For pratits...sell 1OP OUNL 


Nu-Wood Nail-Bond Sheathing, 


Here’s the top-grade sheathing for direct application of wood or asbestos siding shingles! Nu-Wood 
Nail-Bond insulating sheathing has extra strength and rigidity...extra nail-holding power to meet 
F.H.A. requirements for direct application of asbestos or wood siding shingles. A major time-saver, 
this better sheathing provides the basic quality your customers want today. Here are some of its 
many advantages: 


e Eliminates the need for nailing strips—now wood or asbestos shingles can be 
applied directly to sheathing with annular (ring) nails. 





e@ Hot-melt asphalt coated on all sides and edges. 


rT ea ; , : F 
e Eliminates need of costly let-in corner bracing, large 4’ x 8’ or 9’ panels do not 


require diagonal corner bracing, yet exceed the F.H.A. requirements for racking 
strength. 

e Added insulation value with the advantage of a continuous surface which resists 
weather and wind infiltration. 


e No building paper required except under stucco. 


e Easy to handle. Big 4’ x 8’ or 4’ x 9’ panels of Nu-Wood sheathing save the 
expense of handling small pieces...cover wall areas fast. _ 

















Quality builds your business =i 
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olin this basic combination 


Balsam-Wool Reflective Insulation 


Here’s the finest Balsam-Wool insulation available 
to provide the ultimate in winter-summer insulation. 
Balsam-Wool reflective insulation assures year- 
around protection from extremes of temperature by 
a 3-way reduction of heat transmission: conduction, 
convection and radiation. 


e Efficient insulating mat reduces heat transfer by 
conduction and convection. 


@ Two reflective liners reduce heat transfer by radi- 
ation—particularly across wall, floor or ceiling air 
spaces. 

e Exclusive pre-formed spacer flanges automatically 
provide double air spaces to increase insulation 
efficiency. 





e Cuts air-conditioning cost—reflective Balsam- 
Wool as attic insulation is especially efficient in 
reducing heat penetration from hot roof. 

e Excellent protection against moisture vapor—both 
from the foil liner and from the asphalt coating, 
which firmly adheres liner to the insulating mat. 

@ Wide range of sizes—standard reflective Balsam- 
Wool (1” thick): 16”, 20” and 24” widths; Double- 
thick (2”): 16” and 24” widths. Also available in 
Full-thick (35") and new Super-thick (5”) in 16” 
and 24” widths, especially designed for electrically 


heated homes. 


—— 16 


—_ 2 —— 


Ee 





cen 








Wood Conversion Cee 4 
First National Bank Bldg., St. Paul 1, Minn. 


Balsam-Wool aac Nu-Wood are basic to quality 
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RAOCOYVING UP 
im the industry 





LUMBER INDUSTRIES, INC. ... 
Appointed genefal manager and 
sales manager, respectively, for 
Fort Lauderdale, Fla., branch are 
Charles B. White and Walter M. 
Ford. Firm is national sales and 
distribution organization serving 
both retail and wholesale lumber 
markets, with branch offices and 
warehouses throughout country. It 
reportedly operates largest lum- 
ber handling terminal on East 
Coast. Although it deals in all soft- 
wood species of lumber and ply- 
wood, it is said to be one of largest 
distributors of Western lumber in 
United States. 


White Ford 


HYSTER CO... . Serving for the 
past five years as manager of com- 
pany’s Danville, Ill., plant, James 
L. Woodley has been placed in 
charge of company-wide manufac- 
turing activities. William H. Kil- 
kenney, formerly manager of re- 
tail operations in Los Angeles, was 
named to replace Woodley as Dan- 
ville plant manager. Harold Berg, 
Los Angeles sales representative, 
succeeds Kilkenney. Woodley join- 
ed Hyster in 1945 as assistant plant 
manager at Danville. He later came 
to Portland as general parts and 
service manager, but returned to 
Danville in 1955 as plant manager. 


LIBBEY-OWENS-FORD ... Re- 
elected president and named chief 
executive officer is George P. Mac- 
Nichol, who succeeds retiring 
Chairman John D. Biggers. Mac- 
Nichol has been company president 
since 1953, associated with L-O-F. 
and predecessor Edward Ford 
Plate Glass Co. for 39 years. Cur- 
tis W. Davis was elected executive 
vice-president to become second- 
ranking company officer. He will 
have direct supervision of plants 
and production facilities, all tech- 
nical divisions, industrial rela- 
tions and industrial engineering. 
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FEDERAL HOUSING ADMINIS- 
TRATION ... New deputy eom- 
missioner of administration is Les- 
ter P, Condon. Veteran career 
officer in federal government, Con- 
don has been director of Compli- 
ance Division of Housing and Home 
Finance Agency since 1955. He 
now fills recently-created position 
of deputy commissioner for opera- 
tions . . . William A. Painter be- 
came assistant commissioner for 
field operations, effective May 1, 
1960. Painter has been associated 
with FHA since 1957, when he 
was appointed zone operations 
commissioner. In 1959, he was 
named assistant commissioner for 
programs. 


CELOTEX CORP... . Manager, 
Acoustical Department, George I. 
Smith has been elected president 
of the Acoustical Materials Assn. 
Smith has been a member of AMA 
board of directors and executive 
committee since 1945. AMA is 
composed of manufacturers of 
about 90 per cent of acoustical ma- 
terials used in this country to 
sound condition offices, industries, 
municipal and institutional build- 
ings, and homes. 


Mitman Sherman 


MASONITE CORP... . To further 
centralize managerial personnel in 
its million-dollar-a-year research 
program, Harry A. Mitman, pat- 
ent counsel, has been transferred 
from Laurel, Miss., plant to general 
offices in Chicago. Move broadens 
Mitman’s responsibilities in ad- 
vising on patent, trademark, and 
other legal matters at all com- 
pany plants and research facilities. 
... Oren G. Sherman Jr. has been 
appointed manager of product de- 
velopment, having formerly been 
assistant manager for approxi- 
mately two years. Sherman will be 
responsible for all phases of new 
product development, market re- 
search, and economic appraisal of 
current and future demands for 
company’s complete line of exteri- 
or and interior hardboard products. 
He will headquarter at general of- 
fice in Chicago. 


REICHHOLD CHEMICALS, INC. 
. . . Recently-formed Alsynite Di- 
vision, resulting from company’s 
acquisition of Alsynite Co. of 
America, will be headed by May- 
nard F McNeil, who succeeds John 
S. Berkson. McNeil formerly was 
board chairman and_ executive 
vice-president of Alsynite. Ray- 
mond J. Moncey, Alsynite secre- 
tary-treasurer and controller, be- 
comes vice-president and general 
manager. Robert E. Swisher, pre- 
viously Western sales manager, 
plastics, for Reichhold, is Alsy- 
nite’s vice-president, marketing. 


NATIONAL GYPSUM CO. . 

Newly-appointed general products 
manager is Ralph E. Frank. Frank 
joined company in 1932 as sales 
correspondent, was promoted to 
manager of sales promotion de- 
partment in 1934. He later assum- 
ed additional duties as manager of 
order department, advancing to 
assistant commodity manager of 
insulation board and hardboard. 


NATIONAL STARCH & CHEMI- 
CAL CORP... . Appointed South- 
eastern Division manager for ad- 
hesives, resins, and_ structural 
products division is John K, Mea- 
ny. Serving initially as adhesives 
salesman in New England Division, 
he became field supervisor for 
Structural Products Division in 
1957. Prior to his recent appoint- 
ment he was Eastern district sales 
manager for resins and structural 
sales. Meany will headquarter at 
Southeastern Division office at At- 
lanta, Ga. 


Meany 


NAPKO CORP... . For several 
years vice-president of this paint 
and industrial coating manufactur- 
er, Joseph E. Rench has been as- 
signed responsibility for entire 
sales program, Having first joined 
firm as chief chemist, he became 
technical director and later vice- 
president in charge of research, 
development and industrial sales. 
Rench will head combined indus- 
trial and trade sales activities con- 
centrated in four state area, in- 
cluding Texas, Louisiana, Missis- 
sippi, and Alabama. 
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| Keyates Xo 
new ultra-modern 
plant s-machinery 
tlw. ¥ gives you 


ihe na 


With the opening of Long-Bell’s new 72-million-square-foot-per-year capacity 
plywood plant at Chelatchie Prairie, Washington, quality plywood never before 
possible will be a matter of routine. 


“Specification Perfect’”’ plywood from Long-Bell’s new push-button plant assures 
higher quality . . . improved performance . . . lower construction costs . . . a tre- 
mendous edge over competition. 


Check these important BENEFITS TO YOU AND YOUR CUSTOMERS! 


New Long-Bell innovations at Chelatchie Prairie include the steaming and hot- 
a of all logs. This gives you: 
a much smoother peel (which provides a stronger glue bond) 
. an extremely uniform ‘veneer thickness (which dries more evenly than 
ever before possible) 
. a surface that will sand to a lustrous smoothness 
. a new high in control of surface checks. 


These, plus “custom fit’? tolerances on size and squareness assure you of fine 
plywood for all uses. 


For “Specification Perfect” quality — inspected and graded to the most rigid DFPA standards — always specify Long-Bell Plywood. 
Write—Wire—Phone for full information. INTERNATIONAL PAPER COMPANY, Long-Bell Division, Longview, Wash.—Kansas City, Mo. 
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Ruberoid Helps You Build... Flooring Business 





EVERY PROMOTION AND DISPLAY TOOL YOU NEED 
TO SELL FLOORING IS YOURS WHEN YOU HANDLE 
THE RUBEROID FLOOR TILE LINE 


It takes more than a quality floor tile product to build 
“do-it-yourself” flooring business. RUBEROID has the 
quality product plus every promotion and display tool 
you need to build volume sales. Check all the pieces 
shown in the above illustration. 
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Discuss these items with your RUBEROID distributor. 
Get the ones you need. RUBEROID’s big national adver- 
tising program starts next month, so get set now! The 
RUBEROID Co., 500 Fifth Avenue, New York 36, N. Y. 


® 
RUBEROID 


FLOOR TILE 
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Map out High Profits with this Complete Line 


Ue a OE 
quality in aluminum 


building products 


America’s 

Finest! 

IMPERIAL 

VERSA-TILT 

3-Track Tilt 

Aluminum Storm-Screen Window 


America’s Finest! 
IMPERIAL SELF-STORING 


Pre-Hung, Tilt-Action 
Aluminum Storm-Screen Door 


ONLY WEPCO...HAS A 20 YEAR RECORD OF QUALITY-ENGINEERED PRODUCTS 
ONLY WEPCO...MAKES A COMPLETE LINE THAT IS SOLD AND SERVICED COAST 
TO COAST BY A NETWORK OF DEPENDABLE FIELD MEN AND WHOLESALERS 
ONLY WEPCO...OFFERS A LIBERAL CO-OP PLAN PLUS NATIONAL ADVERTISING 
ONLY WEPCO...IS SOLD EXCLUSIVELY BY LUMBER AND HARDWARE DEALERS 
ONLY WEPCO...OFFERS YOU MAXIMUM PROFITS ON A MINIMUM INVENTORY 


O CT ro 
ante . a Cc THE BUY-WORD FOR QUALITY IN ALUMINUM BI NG PRODUCTS 
mn LITCHFIELD, ILLINOIS 
28 sanas 


Distributed in this Area By: 


Sash Door & Glass Corp. Toombs & Company Central Warehouse Roanoke Hardware Co. 
Richmond, Va Springfield, Mo. Bristol, Va. Roanoke, Va 


Reserve Warehouse Corp. Dealers Warehouse Corp. Delph Hardware Company Hassinger Wholesale Co. 


Chattanooga, Tenn Knoxville, Tenn Charlotte, N. Carolina Greensboro, N. Carolina 
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TAKE OUT THE “BUGS” BEFORE YOU BUILD 


“Bugs” which develop during con- 
struction can usually be ironed out. 
It’s after the building is erected and 
real honest-to-goodness bugs, such as 
termites and other wood destroying 
insects, show up . . . that problems 
really start. 

Primary factors which set up the 
conditions conducive to insect and 
decay attack may be moisture, high 
humidity, nearness to soil or masonry 
contact. Whatever they are, the dam- 
age is done and wooden members of 


Wolmanized 


2 


the structure are susceptible to failure. 
One sure way to build in protection 
against termites and rot is to specify 
Wolmanized® pressure-treated lumber. 
This chemically protected lumber is 
first choice of architects and builders 
throughout the country because it has 
proved itself through decades of trou- 
ble-free service. It has the added 
advantages of being clean, paintable, 
fiber-fixed and non-corrosive. 
Wolmanized lumber is economical 
protection, too — costs only pennies 


per board foot more than unprotected 
lumber and gives decades of safe, cer- 
tain service under all conditions. 

The full story of Wolmanized pres- 
sure-treated lumber, how it is pro- 
duced, where to use it, how to specify 
it and where to get it, is detailed in 
a 16-page booklet, “Safeguard Build- 
ing Dollars”. Write for your copy to: 


w-82 
Wolman Preservative Dept. 
Koppers Company, Inc. 
756 Koppers Bidg., Pittsburgh 19, Pa. 


PRESSURE-TREATED LUMBER - TERMITE AND DECAY RESISTANT » CLEAN * PAINTABLE * ODORLESS » FIBER-FIXED 








Newest thing 


beneath the sun: 


Board ’n batten 





all in one! 














SUNLINE SIDING 


Show your customers 
Sunline and these other 
popular Masonite sidings: 


Now you can offer your customers a 
brand-new siding treatment. Sunline is a gam 
Masonite’s new, vertically accented a 
panel with integral ribs spaced every 

8”. Sunline goes up in handy 4’ x 8’ to 4’ 

x 16’ panels, with edges lapped for true, uae 

smooth fitting—no waste, no cutting. Lap Siding 

How handsome new Sunline looks as TT) 
the smooth, rounded ribs catch the play 
of sun and shadow. How lasting, too! | 
Like all Masonite® hardboard sidings, : j 
Sunline is virtually dent-proof...won’t 
split, splinter or check...holds paint 
better and longer. 

See your wholesaler or Masonite 
salesman for Sunline and other popular 
Masonite sidings. Or write Masonite 
Corporation, Dept. SBS-6, Box 777, 
Chicago 90, IIl. 


Panelgroove® 


Sunline survives the 
hammer test! Where 
other sidings yield 
under repeated ham- 
mer blows, Masonite 
hardboard comes 
through undaunted 
—undented! 


MASONITE Mem 


CORPORATION 


®Masonite Corporation—manufacturer of quality panel products for bu 3 and industry, 
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LIFQ@)LOX. 
MEANS BUSINESS! 











and here’s why these windows 
can mean more sales for you! 


Heavy duty construction, fine millwork, plus the lift-out feature 
set them apart. They virtually sell themselves. 


Beautifully constructed of toxic treated Ponderosa Pine. 
Exclusive Lif-T-Lox balanced sash for finger-tip operation. 

WINDOW BALANCE Patented spring mechanism insures both weather-seal and 
easy removal and replacement of sash. Competitively 
priced, too! 

See your favorite 

Building Materials 


Dealer Ui 7 if hi 


ROCKY MOUNT, VIRGINIA 


MANUFACTURED BY 
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app Deouity ... ADD Value. ‘e app Safety 


LOX RAIL cacincs's MDs 


FIRST AGAIN IN THE SOUTH 
Because YOU Asked for _. 


LOXRAIL Aluminum railings and €olumns are truly 
beautiful in design, sturdy in ¢onstruction, and long 
lasting. They have been specially designed for use 
on the modern houses of today but readily add the 
same grace and beauty to older dwellings. 
LOXRAIL columns and railings aré quickly available 
shipped assembled in stoek sizes ready to be in- 
stalled fast and easy -with minimum alteration. 


Manufacturing Top-Quality 


Aluminum Building Products 
Fora Growing America! 


Moulding Scree? Roofing and Siding Shape Ss 


T} FMT ; ‘ ery P 
hresholds screen channel anda component parts 


doe 
Frame 


oiiexelitisslisl tien all-aluminum aluminum extrusions, 
frame screens combination door roll formed sections, 
erate Musleltitellate ks 


For Further Information Contact The loxcreen Company Branch Nearest You: 


Columbia, S. ¢ Chamblee, Ga, Dallas, Texas 
P. O. Box 5133 1983 South Peachtree Rd. P. O. Box 10427 
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Extra Strength 
in every length 


Shanks 10 LAMINATED construction! 





SOr oO ce 


TUROPIPE 


BITUMINIZED FIBRE PIPE 


Complies with 
Commercial Standard CS 226-59 


Through laminated construction, Sonoco 
builds extra strength into every length of 
DUROPIPE Bituminized Fibre Pipe...to bet- 
ter withstand the stresses of soil settlement, 
traffic tremors, and thermal shock. 


Many layers of tough fibre, tightly bonded 
together, combine to build a tougher, more 
durable pipe wall. Then, pressure impregna- 
tion with a bituminous compound makes 
DUROPIPE highly resistant to corrosive 
agents found in soils and sewer wastes. 


COMPARE THESE 
REQUIREMENTS Even with its extra strength, DUROPIPE 
weighs no more (and costs no more) than 


TEST* CS 116-54 | CS 226-59 ; “regular” fibre pipe! Recommend and install 
DUROPIPE... your BEST BUY in Fibre Pipe! 








. 1100 Ib per {1250 Ib per 
Crushing Strength ft min ~ fi t 


Water Absorption 2% gain 2% gain 
max. max. 


Beam Strength — — 
de ~5 Y _— 3% max. 2% max. 


Axial Crushing Strength | Not specified |13,000 Ibs min. For information and prices, write 


Coupling Crush Strength | 370 Ibs min. |420 Ibs min. 
*Using Nominal Size of 4 inch Pipe. ; 
ORDER THE SIZE YOU NEED 


(All pieces shipped in full standard length specified) 


Sonoco DUROPIPE comes in standard 10’ lengths of 2’, e 
3"", 4", 5’, 6’, and 8’ diameters — also 5’ lengths of 


4" dia. only. One tapered sleeve coupling with each length. 


(Perforated type in 10’ lengths, 4°’ dia. only—one snap 
coupling with each length.) 4797 SONOCO PRODUCTS COMPANY, HARTSVILLE, SOUTH CAROLINA 
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ALUMINUM AND GALVANIZED 
BUILDING SHAPES. A versatile 
line of all popular sizes and designs 
currently used in the building in- 
dustry. Applicable for industrial, 
commercial and residential con- 
struction. Sixty-one different shapes 
available. 


1 OR 2-SIDED COPPER VAPOR 
BARRIER AND REFLECTIVE IN- 
SULATION. Available in 4 popular 
weights. Corrosion resistant. Use 
with a mastic on footers and for 
underground installations. Forms 
permanent seal aground doors ond 
windows. An effective insulator. 


4 MORE BUILDING PRODUCTS 
FROM QSM’S COMPLETE LINE 
(QSM stands behind every one!) 


ALUMINUM AND GALVANIZED 
TERMITE SHIELDS AND PIER 
CAPS. Two-inch single or double 
flange shields. Inside, outside, and 
double flange mitres simplify in- 
stallation and are available in sizes 
to fit all stondard walls. 


P wats 


GALVANIZED ROLL VALLEY 
AND FLASHING. One of the most 
rigid roll valley and flashing mate- 
rials on today's construction market. 
Used also for duct work, etc. Of 28, 
29 and 30-gauge, in 12 widths, 
from 4 to 30 inches. Fifty-foot rolls. 


The most complete line of 
Metal Building Products 
manufactured at one source 
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ALUMINUM ‘ 
SOFFIT 


Buitders go for this profitable new QSM aluminum 
soffit material. It’s light, flexible, and easy to install. 
Saves time and money on every job. 

Perforated with %-inch holes to open 14% of its 
surface for ventilation; needs no soffit louvers. Etched 
and prime coated for easy second coating in any color. 

Available with or without perforations to use for 
room dividers, shading screens, carports or decora- 
tive applications. In 100-foot rolls of 12, 18, 24 and 
36-inch widths. 


Get this Free Booklet... 


SHOWS OUR COMPLETE LINE! 





QUAKER STATE METALS COMPANY 
Box 1167-D, Lancaster, Pa. 


Gentlemen: Please rush me the booklet with the full story of Quaker 
State’s complete line of metal building products ! 


Name Company 





Address 





City Zone State. 
lam a [_] Dealer (_} Distributor [_] Builder or Contractor 
(Check one) 


QUAKER STATE METALS COMPANY 
LANCASTER, PA. 
A Division of HOWE SOUND COMPANY 
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Who Discovers the Discoverers ? 


“A professor can never better distinguish himself in his work 
than by encouraging a clever pupil, for the true discoverers are 


among them, as comets amongst the stars.” 


Somewhere in this mighty land of ours, a gifted youth 
is learning to see the light of tomorrow. Somewhere, 
in a college classroom or laboratory, a dedicated teach- 
er is gently leading genius toward goals of lofty attain- 
ment. Somewhere the mind of a future discoverer—in 
science, engineering, government, or the arts—is being 
trained to transcend the commonplace. 

Our nation has been richly rewarded by the quality 
of thought nurtured in our colleges and universities. 
The caliber of learning generated there has been re- 
sponsible in no small part for our American way of life. 
To our college teachers, the selfless men and women 


4 


New York 36, New York. 


Sponsored as a public service, in cooperation with the Council for Financial Aid to Education 
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, If you want to know more about what the college crisis means to you, and what you can do 
= to help, write for a free booklet to: HIGHER EDUCATION, Box 36, Times Square Station, 


CARL LINNAEUS 


who inspire our priceless human resources, we owe 
more than we will ever be able to repay. 

Yet how are we actually treating these dedicated 
people? Today low salaries are not only driving gifted 
teachers into other fields, but are steadily reducing the 
number of qualified people who choose college teaching 
as a career. At the same time, classrooms are begin- 
ning to get overcrowded. In the face of this, college 
applications are expected to double by 1967. 

This is a severe threat to our system of education, 
to our way of life, even to our very existence as a 
nation. Our colleges need help—and they need it now! 


\siN@ %, 
i 
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“Easiest Way to Save 


Money | Ever Saw,”’ 

says Donald Hilertson about 
“Utility” grade West 

Coast framing 

lumber. 


“It’s good management to specify and use 

Utility grade framing lumber,” says Build- 

er Donald Kilertson. “By taking advantage “> When used in accordance with FHA Minimum Property Stand- 
of the economies offered by Utility dimen- ards for One and Two Living Units, FHA Bulletin No. 300. 
sion and boards, I save a minimum of 

$200.00 on every house job and maintain 

my reputation for quality construction.” 


Here is another builder of distinctive homes WEST COAST LUMBERMEN’S ASSOCIATION 
who depends upon the consistent quality of p 

West Coast “Utility” grade lumber for a 1410 S. Ww. Morrison a; Portland, Oregon 

profit. You, too, will find “Utility” grade 


‘ per Please send me your booklet ‘‘Where to Use Utility Grade 
saves money in applications such as these: £ 
West Coast Lumber"’. 


Douglas Fir West Coast Hemlock 


y 30 Ib 40 Ib. 
wf Floor Joists live load live loadt 
2x6 16” o.¢ 7.3" 6’-4” Name 
2x8 16” o.¢ 10’-8” 9’-6” 
2x10 16” o.¢ 14’.8” 13’-0” 
2x12 16” o.¢ 17’ 15'.4” 








Address 





*sleeping rooms only 

Tother than sleeping rooms 
Other specific applications for ‘‘Utility'' grade: rafters for light roof- ss t 
ing*, flat roof joists*, ceiling joists*, floor joists* and boards* for City_ LO ___ State. 
sheathing, sub-floors and solid roof boarding. 
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JOHNS-MANVILLE CORP. . 

Formerly Southeastern regional 
staff manager for fiberglass in In- 
dustrial Insulations Division, Ralph 
G. Cox will now be in charge of 
fiberglass textile sales in South- 
eastern states. Headquartered in 
Atlanta, Ga., Cox replaces Richard 
C. Schofield, who will] direct sales 
in southern California and Ari- 
zona. Cox previously was with 
L-O-F. Glass Fibers Co. as region- 
al sales manager. Upon firm’s ac- 
quisition by J-M, he was named 
regional staff manager at Atlanta. 


CELOTEX CORP... . Promoted 
to assistant manager of New Or- 
leans district is J. W. Naul Jr. 
Fifteen-year veteran in building 
products industry, Naul joined 
company five years ago as sales 
representative in Texas district. 
During that time he served build- 
ing material dealers in Dallas and 
Corpus Christi. 


PACIFIC FLOAT CO... . Former 
sales engineer in southern Califor- 
nia for Pacqua Division, Pacific 
Plywood Co., Jack R. Pfeiffer has 





NEW. 
ayhawkér® 


Vr 
MODEL 50 aed 
ALL ALUMINUM 


SCREEN DOORS 


FOR LASTING BEAUTY AND PERMANENCE 
LOW PRICED Costs no more than common 


wood doors when you add their extra cost of 
hanging, painting and upkeep. 
RUSTPROOF Aluminum wire screening will 


never rust or discolor in any weather. 


NEVER WARP frame has hidden non-sag 
braces built into all four corners. 

RIGID Fully framed kick plate is multi-ribbed 
for extra strength and beauty. 

STURDY Concealed hinges have genuine Oilite 
never-squeak bushings. 


TOP QUALITY Knob type latch; rustproof 
stainless steel screws. 

EXPANDER Channels provide instant fit to 
any door opening. Patented hinges need no 
mortising to install. 

DECORATIVE Grilie (optional accessory) adds 
beauty and protects screening. Pneumatic 
closer also optional. 


SUGGESTED 


RETAIL 


$1595 


WITH 
HARDWARE 


(EXCEPT CLOSER) 


Here is the door to more profits for you, 
more value to your customers — the new Model 
50 Jayhawker. It's all aluminum, yet priced to 
compete with wood doors, fitted and painted. 








Quality, beauty, long life sell this door 
to homeowners, builders, rental managers. 
Powerful display and selling helps are free 
to you. Send for the full story... nowl 





MODERN PRODUCTS, INC. McPHERSON, KANSAS 


Tell me about the Jayhawker Model 50 door. 
(_] Dealer. 


(_] Jobber 


IT ama 
(If a dealer, please write name and 


address of your jobber in margin below yours.) 


NAME 





ADDRESS. 
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been named manager of newly- 
established company in Dillard, 
Ore. William Welch has assumed 
duties as marketing manager, 
moving to post from division man- 
ager of Timber Structures, Inc., of 
Portland, Ore. 


Welch Keller 
ARMSTRONG CORK CO.... Con- 
troller and General Manager of 
International Operations Wayne 
Keller has been elected vice-presi- 
dent by board of directors. He 
joined company in 1930 as mem- 
ber of controller’s department, be- 
ing named chief accountant in 
1938, assistant controller in 1943, 
and controller in 1953. In 1959, 
Keller was named general man- 
ager of International Operations, 
in addition to responsibilities as 
controller. 


SIEGLER CORP... . Holly-Gen- 
eral Div. of corporation has ap- 
pointed Leroy D. Nutter as vice- 
president in charge of Dallas of- 
fice, which covers Texas, Oklaho- 
ma, New Mexico, Louisiana, Ar- 
kansas, Mississippi, Alabama, west- 
ern Tennessee, Nebraska, Kansas, 
Iowa, and Missouri. Holly-General 
produces wall furnaces, central 
forced air heating water heaters 
and air conditioning. 


Sutton 


Nutter 


ADAMS ENGINEERING CO.... 
Appointed general sales director 
of this manufacturer and its sub- 
sidiaries is Gordon B. Sutton. He 
formerly was sales director of 
Furniture and Housewares Divi- 
sion, Arvin Industries, Inc. Adams 
Engineering manufactures and dis- 
tributes aluminum jalousie win- 
dows and doors, awning windows, 
and sliding glass doors. 
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when you sell VAN PLY 


you sell more-you profit more 


eeeees eeeeeees e*eeeees eeeeoeee 


HERE’S WHY: Because, with VANPLY, you spend less time making adjustments... 
you have more time to sell. 

Modern Quality Control equipment is utilized in the mills represented by Vanply. Equip- 
ment, such as that pictured here in the Fort Vancouver Plywood Co. mill, assures Vanply customers of 
better products... trouble-free handling. 

Better products mean fewer adjustments. Fewer adjustments mean more time for selling 
...more time for profit-making. 

Selling Vanply makes you money in other ways, too. With one phone call you fill all your 
plywood orders, because VANPLY supplies everything in Plywood. Spend less time ordering. Spend more 
time selling. Spend more time earning. Sell Vanply. 

/ ] 
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FORT VANCOUVER PLYWOOD CO. 
NORTH PACIFIC PLYWOOD CO. 
TILLAMOOK VENEER CO. 
SOUTHERN OREGON PLYWOOD CO 


THREE SISTERS PLYWOOD CO VANCOUVER PLYWOOD COMPANY 
HUB CITY PLYWOOD CO. ” 
PORT PLYWOOD CO. . P. O. BOX 720 + VANCOUVER, WASHINGTON 


PV BRAND HARDBOARD 
v SHONE OXford 3-2514 « xX VAN- 
WHITE CITY PLYWOOD CO PHONE OX i 314 TWX VAN-648 
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DFPA promotion brings you new customers 


Stock and sell only DFPA trademarked plywood. This year over $6 million will be invested in your behalf by 
the manufacturers of DFPA trademarked plywood to keep your sales on the upswing. This is big money and it 
does a big job. First, it creates new customers and new markets with a well rounded promotion program— 
including national advertising . . . publicity . . . field promotion . . . research .. . work with FHA and building 
codes... dealer sales aids. Second, it pays for an effective and meaningful quality control program that assures 
you of consistently dependable quality plywood. It takes both to do the job, and the results speak for them- 
selves. In the past five years fir plywood sales by dealers have more than doubled. This year they will be bigger 
than ever. That’s why it is good business to specify only DFPA trademarked plywood. For only DFPA ply- 
wood supports you with proven promotion and quality that have—and will continue—to pace your sales. 





ARE YOU USING THIS STAMP ON ALL YOUR PLYWOOD ORDERS? 


If not, send for your free stamp today. 


It’s the best way to make sure you are getting good plywood, manufactured 
by one of the more than 130 reliable mills who think enough of your 
business to give you quality plywood . . . and back it with promotion and 
research needed to help you sell it properly and profitably. Your support 
is vital if these multi-million dollar programs are to continue in your behalf. 


DOUGLAS FIR PLYWOOD ASSOCIATION, TACOMA 2, WASHINGTON 





All softwood plywood on this order 
must bear DFPA GRADE TRADEMARKS 
legibly applied to each panel. 








NATIONAL RETAIL LUMBER 
DEALERS ASSN... . Named di- 
rector of NRLDA’s annual Build- 
ing Materials Exposition is Roy L. 
Hutchinson, who replaces Martin 
C. Dwyer. Hutchinson’s primary 
duty will be to coordinate and ex- 
ecute policies determined by as- 
sociation officers and directors. He 
has been in retail lumbermen’s 
trade association work since 1951, 
when he joined Northeastern As- 
sociation as field secretary in west- 
ern and central New York, and 
later as executive assistant. 


Kenison 


Gibson 


WEYERHAEUSER CO. ... Two 
appointments to trade promotion 





INCREASE YOUR PROFITS WITH A WINNING HAND 
New Exa-Bord with HSC (Hard Seal Color) has received 


immediate consumer acceptance. 


This complete line of easy-to-sell patterns is manufactured in 
the Southeast and is available from stock for immediate shipment. 


Get complete details on how you can save on freight and in- 
crease your profits with NEW Exa-Bord with HSC. 


For more details on above items, use Coupon on Page 103 








department of company’s Lumber 
and Plywood Division — Market- 
ing, with headquarters in St. Paul, 
are Jack D. Kenison and David 
Gibson. Kenison has been assistant 
advertising manager for four years 
with Modernfold Doors. He will 
serve as editor of merchandising 
and lumber dealer publications. 
Gibson’s appointment reportedly 
will facilitate development of sales 
promoticn materials and services 
to create industry and consumer 
acceptance of firm’s brand names. 
Peter Rosik has been named senior 
market analyst of same division. 
His election was part of expansion 
to strengthen firm’s market re- 
search program. 


STANLEY WORKS ... Newly- 
appointed sales representative for 
Stanley Tools Division in North 
and South Carolina and eastern 
Tennessee is Howard C. Hartman. 
He joined Hand Tool Division in 
1951 as office boy and subsequent- 
ly became mail clerk, order serv- 
ice clerk in sales department, and 
field sales trainee. 


Hartman Benjamin 

U. S. PLYWOOD CORP... . Re- 
cently-organized Allied Products 
Division will market engineered 
and fabricated laminates, movable 
wall partitions and flexible materi- 
als to both architectural and indus- 
trial fields. Carroll H. Gardner has 
been appointed manager, engineer- 
ed products department; Raymond 
F. LaCour, general sales manager 
of movable wall department; Ro- 
bert L. Hildebran, chief engineer 
of engineering department; and 
Spurgeon K. Benjamin, Southern 
zone manager of engineered prod- 
ucts department. 


BESTWALL CERTAIN-TEED 
SALES CORP.... Previously sales 
supervisor of corporation’s Jack- 
son, Miss., sales district, Woodrow 
L. Hodges has been named direc- 
tor of sales training. He will ope- 
rate from Bestwall’s Ardmore, Pa., 
headquarters. With corporation 
since 1937, Hodges holds B.A. 
degree from Louisiana Polytechnic 
Institute, and is a member of Na- 
tional Assn. of Home Builders. 
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Liutablithed 1885 


RANDALL BROTHERS 


(nn CORK POR A TO 


@RNERAL OFFICES 
668 MARIETTA STREET, N. W. 
POST OFFICE BOx 1678 


March 22, 1960 


Master Metal Strip Service, 
1720 N.Kilbourne Avenue Luther H. Randall, Jr. 


Chicago 30, Illinois P 
° Vice President 


Att: Mr. Richard Erck RANDALL BROTHERS, INC. 
Dear Mr. Erck: 


It is a pleasure to write this letter concerning 


Master Metal Strip products, 2 
Wood Windows 


As you know, Randall Brothers has been a customer 

of your company for many years. This association 

has been both pleasant and profitable. Originally, ; ; 
our purchases were confined to your Master-No-Draft Equipped With 
equipment which we used primarily in architectural 

jobs. In recent years we went into production on our 

Precision 300 window unit utilizing the Master-Thrift Master Balances 
sash balance and weather strip. 


Our problem on the latter was to produce a high quality 
product, but low on cost for our dealer trade, Offer The Best 


We have been more than pleased that the Master-Thrift : 
equipment was selected for this unit. It has given In Quality, 
trouble free service and has been well received by the 


ae RF Bs trade, oe . 
ale Originality And 
(= We value our association with Master Metal Strip most 

COAL - COKE highly. = 

com js a Service For 


Yours very truly, 


Bunome MarEnn, 


ra On RANDALL BROTHERS, INC. The Same 


AuTOMATIO 
Com Stowees 


mowurne mores § LER IY /gb Luther H. Randalf, Competitive Prices 
Reraactomes . 2 : . Vice President 


AA Conomiomina 





ete, 


TELEPHONE: WA 4711 





MASTER-MATIC is the MASTER-THRIFT is the 
rofaRUh acMaalelelciMmactelitiaiale perfect budget 
construction quality be Palele lo) Medal: piece € 
yond mpar it é a 
aalelel: Tore kal 1UGgeE ; : Windows. It off: 
2 the built-in « 

of the proven 

line, plus 

relate ME cToRDY 


MASTER METAL STRIP SERVICE, INC, 
1718 N. Kilbourn Ave., Chicago 39, Ill. Phone: CApitol 7-1940 


TRADE mage 
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Weyerhaeuser special quality features make 
4-Square Lumber and Plywood a “best buy” 


@ Quality controls 

@ Special processing 

® Continuous research for 
product improvement 

® Long-range planning 


Quality in lumber can best be deter- 
mined by the following four queries: 
1. Does it retain dimensional stability? 
2. Does it maintain structural strength? 
3. Is it surfaced clean, square and 
smooth? 4. Does it work easily, thus 
saving construction time? You can be 
sure Weyerhaeuser 4-Square Lumber 
and Plywood Products will consistently 
meet your requirements, grade for grade, 
on all of these standards of quality. 


Quality in lumber doesn’t just happen! 
Neither, for that matter, does leader- 
ship. A manufacturer, motivated by 
integrity, is constantly striving to 
achieve maximum quality in existing 
products, seeking through research to 
develop new products, and field testing 
to attain better product utilization. Such 
are the continuing goals of everyone in 
the Weyerhaeuser organization. 


The achievement of these goals might 
easily be cited in three instances where 
Weyerhaeuser’s qualitative motivation 
brought to the building industry top- 
quality products. 


To make good siding even better 
Weyerhaeuser science leads again... 
with a unique “raincoat”’ treatment that 
lines the surface cells of wood with a 
water-repellent material. Result: Weyer- 
haeuser 4-Square Water- Repellent 
Treated Siding that lasts longer, requires 
far less paint, and prevents ‘“‘wicking.”’ 


To give you consistently better 

lumber products ' 
Weyerhaeuser 4-Square Kiln-dried 
Lumber is scientifically pre-seasoned in 
giant kilns where skilled workmen, using 
advanced methods and equipment, keep 
precise control over temperature, hu- 
midity, and flow. Result: lumber that is 
stronger, smoother, better in every way. 


For more details on above items, use Coupon on Page 103 


To bring you a new concept in 
lumber manufacturing 
From Weyerhaeuser research came 
special glues, special manufacturing 
techniques .. . and a new idea. Result: 
Weyerhaeuser 4-Square Nu-Loc ... a 
superior lumber product made of select, 
kiln-dried lumber pieces, end- and edge- 
glued into boards made to desired longer 

lengths and wider widths. 


From Weyerhaeuser mills and plants 
throughout the Pacific Northwest flow 
the primary products of the log... 
timbers and lumber in all widths, 
lengths and patterns for home, farm, 
commercial and industrial construction. 


From other plants, long ribbons of veneer 
are unwound from the log, clipped to 
grade and size, dried, cross-banded and 
glued under tremendous pressure to form 
plywood panels for an endless variety of 
uses. Through progressive research and 
development, Weyerhaeuser mills and 
processing plants are converting more 
and more of the log into better lumber 
products. 


Behind this famous brand name are 
many resources . . . tree farms, modern 
mills, precision machinery and experi- 
enced personnel. Long range planning 
for the protection of growing trees, the 
harvesting and milling of mature tim- 
ber, and the planning of timber re-growth 
is an industrial drama of gigantic action. 


The quality features available in all 
Weyerhaeuser 4-Square Lumber and 
Plywood Products make them a “best 
buy.’ For further information, write: 
Weyerhaeuser Company, Lumber and 
Plywood Division, Dept. 43, First 
National Bank Bldg., St. Paul 1, Minn. 


SOUTHERN BUILDING SUPPLIES for JUNE, 1960 





Quality makes the difference in satisfaction- 
supply Weyerhaeuser 4-Square Lumber and Plywood 


Meeting today’s demand for quality construc- 
tion calls for careful evaluation of your most 
basic product—lumber. 

Quality in lumber doesn’t just happen! Be- 
hind the 4-Square brand is an absorbing and 
interesting story of product integrity. Exten- 
sive research, constant development, and skill 
of manufacture result in lumber and plywood 


products of outstanding quality — products im- 
mediately acceptable by a brand-conscious 
market. 

These quality features are important to you, 
too! They bring the profit—and repeat orders 
resulting from customer satisfaction. Weyer- 
haeuser 4-Square identifies you as a dealer of 
brand-name dependability. 


Weyerhaeuser Company 


Lumber and Plywood Division 
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Contact Your Nearest 
Dierks Representative: 


ARKANSAS 

EL DORADO 
Gordon Couch 
2207 Helena 

FT. SMITH 
Bill Chisholm 
P. O. Box 744 

LITTLE ROCK 
Ray Glover 
P.O. Box 2098 
Guy F. Landes 
P.O. Box 2098 


GEORGIA 


667 Greenwood Ave. N.E. 


KANSAS 

WICHITA 
Kansas Wholesale Lbr. Co. 
901 Beacon Bidg. 


LOUISIANA 

ALEXANDRIA 

Lloyd Click 

#6 Caroline Drive 
NEW ORLEANS 

Doyne Smelser 

242 Little Farms Avenue 
SHREVEPORT 

Buddy Neal 

P.O. Box 631 

413 Louisiana Bank Bidg. 


MISSISSIPPI 
CRYSTAL SPRINGS 
C. E. Klumb Lumber Co. 
P. O. Box 391 


MISSOURI 
KANSAS CITY 
Luck L. Cox 
1006 Grand Ave. 


W. M. Hall 

481 E. Kansas St. 
SPRINGFIELD 

Jack C. Carter 

National Station 

P.O. Box 2047 


wmiliaeih Dierks stack window units 


CHARLOTTE 
Fred Carder, Jr 


gage make good salesmen for you! 


OKLAHOMA 
ADA 
F. W. Nims, Jr. 


uw Dierks Stack Window Units add dramatic interest to any home, and dramatic 


° 
ohh tg sales and profits for dealers! They are the utmost in window styling, combined 


OKLAHOMA CITY with convenience and ease of operation! 
F. K. Duncan 


5201 Casson Bivd. Dierks Stack Window Units are manufactured in three heights and nine 
Te. Compbel widths. The basic unit is fully assembled, inspected and packed two units per 
P.O. Box 253 cardboard carton, labeled as to glass size and whether a fixed or gear operated 
TENNESSEE unit. They can be used singly or in a window wall or in ribbons. Both fixed and 
MEMPHIS gear operated units are completely weatherstripped; sash is glazed and bedded. 
os owe pps aimee In the case of gear operated units, the hardware is applied and the window 


3387 Poplar 9 operable, including aluminum screens. 


TEXAS Fixed units are prepared for easy conversion to gear operation by home 
ABILENE owner after installation. Design permits the use of an extra panel of glass 


J. Hunter Lamb . 
Wooten Hotel for storm window. 


AMARILLO 
yy Easy gear operation, easy locking, easy in- ATTRACTIVE MODERN sipiNG 
is 





DALLAS Stallation, easy to live with—that’s the story of shown in the h 
Clay B ° . . i ome abo 
Burnett Forest Prod, Sales Dierks Stack Window Units. Call your nearest another dramatic utilizati, 
Dierks sales representative or write direct. Write fo 


utiliz 

o. of Dierks Pine, anes 

Meadows Bidg. ° complete inf 

HOUSTON ormation. 
D. J. Saunders 5 
P.O. Box 1654 “the choicest lumber products 


SAN ANTONIO from one of the South’s largest private tree farms” 
P.O. Box 2165 





Gibbs Building 


TYLER a 
Morris C. Wells 
P. O. Box 461 
105 E. Hillsboro ‘ ‘ 


WICHITA FALLS 


gd eae General Sales Offices: 810 Whittington Ave. © Phone NAtional 3-766 © Hot Springs, Arkansas 
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President W. W. (Bill) Richardson of Spartan Lumber & Hardware Co., Tulsa, Okla., was 
this year elected to first vice-presidency of Southwestern Lumbermen’s Assn. 








the wholesaler for guid- 
ance in purchasing, in 
pricing, in evaluating 
quality, in product 

| knowledge, in selling, 
and for inventory con- 

| trol. Therefore, whole- 
salers must be ready 
and able to fulfill 
eagerly these responsi- 
bilities...” 














How the Dealer Looks at the Wholesaler 


By W. W. Richardson ®@ President 
Spartan Lumber & Hardware Co. 
Tulsa, Okla. 


It has been my observation that 
most wholesale operations are suc- 
cessful concerns. 

An old adage which has been in 
effect since the beginning of time, 
that of “reaping what one sows,” 
will defeat wholesalers, however, 
should they stray too far from the 
straight and narrow, and from 
what is right to what is wrong. 

By-passing of the dealer by the 
wholesaler has always been one 
major problem facing the retailer. 
Recognizing applicators as distri- 
butors and honoring sales to the 
consumer are not functions of the 
wholesaler, in the eyes of the 
retailer. A written sales policy by 
each and every wholesaler, dis- 
tributed broadly to his dealers, 
would do much to sustain mutual 


confidence and clear up much of 
the chaos which is called “dis- 
tribution.” 

We as retailers should, in turn, 
refuSe to do business with those 
whose methods of distribution are 
not in agreement or harmony with 
ours. At the same time, we should 
encourage those wholesalers who 
cooperate with us by actively sup- 
porting them. 

Systematic Calls. The wholesal- 
er should direct his salesmen to 


regular and systematic 
calling on the dealer. 
hould be prepared, inform- 
capable of presenting in as 
brief time as possible the outstand- 
ing and better features of the 
products they offer. The salesman’s 
performance has seldom measured 
up to his market opportunity for 
sales 
We retailers look to the whole- 
saler for guidance in purchasing, 
in pricing, in evaluating quality, 


devel T 
times 
They 
ed, and 


- SOUTHERN 
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"... The wholesaler and retailer need mutual 
confidence, built upon morality, in order 
that they may frequently sit down, resolve 
their problems, and formulate plans 

| together...” 


in product knowledge, in selling, 
and for inventory control. The 
wholesaler must be ready and 
able to fulfill eagerly these re- 
sponsibilities. 

Why can’t the wholesaler more 
adequately carry a full stock of 
all items shown in his catalog? 
Why can’t he become a true ex- 
pert, who is always prepared to 
assist in merchandising and ad- 
vertising campaigns, even to plan- 
ning and laying out programs to 
fit the individual needs of his 
dealer-customers? 


"Let's stop doing business 
with those whose policies 
conflict with ours” 


It must be remembered that 
most retail lumber organizations 
are small concerns and cannot in- 
dividually afford these services. 
The dealer needs someone to rely 
upon and trust in these matters, 
as he would a partner. He furthe1 


needs to be released from these 
chores in order to be in a position 
to spend more time and effort in 
the pursuit of promotion and sales 
of the wholesaler’s products. In 
the final analysis, the degree of 
success enjoyed by the whole- 
saler is, on a large scale, depend- 
ent upon the percentage of sales 
accomplished by his dealer-cus- 
tomers. 

Mistaken Belief. Much too fre- 
quently, the wholesaler believes 
he deserves, and should get, a 
share of the sale on each item sold 
by the retailer. In reality, there 
are certain products, which by vol- 
ume usage and pure economics 
of product handling, can _ best 
reach the retailer without passing 
through the wholesaler. The whole- 
saler who recognizes such fact, 
and chooses to operate only in 
those channels where his services 
are essential and create value, is 
destined to build confidence and 
understanding with his dealers. 

The wholesaler and_ retailer 
need mutual confidence, built upon 


morality, in order that they may 
frequently sit down, resolve their 
problems, and formulate _ their 
plans together. Not until this is 
accomplished can either segment 
of our industry hope to reach the 
goal of efficiency which is neces- 
sary for prosperity — even for 
survival — in this complex and 
ever-changing market. 


"Encourage wholesalers who 
cooperate with us by 
actively supporting them” 


We do not intend to infer that 
the wholesaler is the exclusive 
segment of distribution where im- 
provement is most needed, and 
that the manufacturer and retailer 
are “angels,” comparatively speak- 
ing. This much we do know, how- 
ever. And that is, as dealers, we 
cannot get along without whole- 
salers. Thus, we must so live that 
the wholesaler also will feel he 
cannot get along without us. 


Spartan Lumber’s “fair-dealing” reputation rates tops among wholesalers’ representatives who regularly come calling. 
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How the 
Wholesaler 


Looks at 


The Dealer 


By David R. Toombs e General Manager 
Toombs & Co 
Springfield, Mo. 


Speaking for all wholesalers who 
are committed to sell through 
lumber dealers exclusively, we 
naturally have a selfish interest in 
seeing they maintain and improve 
their prominent role in the ulti- 
mate distribution of building ma- 
terials. 

If the dealer doesn’t do his job 
in an aggressive and efficient man- 
ner, then we are bound to suffer 
along with him. In view of the 
revolutionary changes that have 
come about within our industry 
in the last few years, I think it is 
essential that the wholesaler and 
dealer work together in closer co- 
operation than ever before. 

Competition from such sources 
as direct-selling manufacturers 
and wholesalers, prefab producers, 
so-called specialty houses, and ap- 
plicators aren’t going to make the 
trend towards higher operating 
costs and lower gross profits look 
any brighter in the near future 
without some concerted form of 
action by dealers and wholesalers. 

The Dealer’s Maze. Let us dis- 
cuss new products and product im- 
provements which have been in- 
troduced to the market within the 
last few years. No one is going to 
suggest that the dealer must learn 
all there is to know about all of 
them, or be a walking encyclopedia 
on all varieties of building prod- 
ucts now available. It is up to the 
dealer to sort through this maze 
of new items, which are made 
available to him now, and select 
those which he feels have a strong 
potential in his particular market 
area. 

With his wholesaler’s help, he 
should learn all there is to know 
about these new materials which 


Wholesaler David R. Toombs — general manager of Toombs & Co., Springfield, Mo. 


fit well into his picture. The well- 
informed dealer is the one who 
will have the jump on his competi- 
tors and, furthermore, enjoy the 
best opportunity for profit. 

Here is where wholesaler-dealer 
cooperation pays off to the greatest 
extent. Assuming the wholesaler’s 
representative has been well train- 
ed, with a workable knowledge of 
his product, it should then become 
his responsibility to train the deal- 
er and his personnel in sales ad- 
vantages and technical aspects of 
the new product. 

Quite often, this can’t be done 
during brief times allotted the 
salesman on his regular call. After- 
hour meetings or Saturday morn- 
ing get-togethers, when interrup- 


tions aren’t too likely to occur, 
will give the dealer and his men 
the ch they need to discuss 
the new item with the wholesaler’s 
representative, and get his sugges- 
tions on how best to promote it 
and merchandise it. 

Wholesaler’s Obligation. It 
should be the wholesaler’s obliga- 
tion to have some sort of merchan- 
dising program available to the 
dealer. This should include litera- 
ture, point-of-sale displays, infor- 
mation proper installation, and, 
above opportunity to discuss 
the new line with the dealer’s 
custome 

The contractor meeting has been 
a very effective tool for many 

(Continued on page 115) 


"...1+ should be the wholesaler's obligation 
to have some type of merchandising program 
available to dealers, including literature, 
point-of-sale displays, installation infor- 
mation, and — above all — opportunity to 
discuss new lines with dealers’ customers.” 
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In doorway, Ralph E. Stephens proudly checks situation on his new customer parking lot, 


Meet an ‘All-in-the-Family’ Wholesaler! 


Success of this Birmingham, Ala., operation is attributed 
directly to meticulous advance planning from ground up 


By Wendell Givens ®@ SBS Field Editor 


The handsome home of Stephens 
Wholesale Building Supply Co. in 
Birmingham, Ala., was planned 
from the ground up, and such 
planning shows up in its daily 
operations. 

Materials handling is mechaniz- 
ed — from railroad car to ware- 


house to truck — all on the same 
level. Warehouses and sheds are 
custom-designed for stocking ma- 
terials. And the efficiency theme 
extends on into the managerial 
and sales offices where the Ralph 
E. Stephens family holds forth. 

That’s the way Stephens had it 
figured when he decided to leave 
a retail building supply company, 
in which he was a partner, to es- 
tablish a wholesale concern. 

“All along, I planned exactly 
what type facilities I would like 
if I could start my own plant from 
scratch,” he related. “I wanted the 
most modern, most efficient plant 
possible.” 


This roofing shed at Stephens Wholesale 
Building Supply, with individual storage bins, 
is typical of its modern facilities. Virtually 
all materials are palletized for mechanica! 
handling. 


Here’s another example of efficiency at 
Stephens plant. Plaster board is unloaded 
mechanically into shed with bins specifically 
designed to store board of various lengths. 


In January, 1956, the first unit 
of Stephens Wholesale Building 
Supply opened for business. Since 
then, it has grown impressively, 
but always steadily, again as 
Stephens planned. 

Unique Lay-Out. Today the 
plant consists of a main building 
for offices, display rooms, and gen- 

(Continued on page 117) 
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Subcontracted Deliveries Reduce Costs 


.... Gnd save countless administration 
headaches for one of South’s oldest and lar- 
gest wholesalers of building materials 





Cole Manufacturing Co. truck and trailer pull out of Memphis plant’s yards and head for open road. Most 
of firm's equipment is leased, and all drivers are on subcontract basis. 


By Richard Lane @ SBS Field Editor 


Tired of delivery service head- 
aches and mounting costs, one of 
the South’s oldest and largest 
wholesalers of building materials 
decided two years ago to go on a 
subcontractor delivery basis. 

It was an entirely new concept 
for Cole Manufacturing Co. of 
Memphis, Tenn., which had been 
using its own drivers and own 
equipment since 1866. Yet, the 
company has never hesitated to 
apply new ideas whenever it was 
felt such ideas could improve and 
expand service. 


Two years can be considered a 
fair test period. How has Cole 
Manufacturing’s new delivery 
service worked out? 

“It didn’t take two years to con- 
vince us that scrapping our old 
system and going on a subcontrac- 
tor basis was a good idea,” Vice- 
President Joe Ennis declared. “The 
savings have been considerable, 
and there have been many other 
advantages, as well. We are well 
pleased with our delivery setup.” 

Lease Setup. Cole Manufacturing 
Co. now leases much of its deliv- 
ery equipment. The drivers work 
as subcontractors for the whole- 
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Part of company’s trailer and bob truck fleet at Memphis. Similar 
truck fleets are operated out of branches at New Orleans, Birming- 


‘We think it’s the best possible 
arrangement for our company.” 

Combinations Advantageous. For 
heavy loads and long-distance de- 
livery, 33’ van-type trailers are 
used. Bob trucks are 20’ size with 
specially-built van-type bodies. 
The company owns the ‘trailers but 
leases the tractors and bobs. 

There are two trailers for each 
tractor. One trailer is kept at the 
loading dock all the time to ac- 
cumulate orders in the trailer. This 
permits better use of dock working 
space — merchandise need not be 
piled high on the dock to await a 
trailer — and the company actual- 
ly uses less floor space. It also 
speeds deliveries, since trailers 
are loaded and ready to be hooked 
on to tractors for prompt depart- 
ures the next morning. 

The large trailers are used for 
deliveries within a 175-mile radi- 
us of each warehouse. The bobs 
are used for shorter hauls. Similar 
fleets are maintained at all six 
company locations. 

Ad Consideration. Trucks ope- 
rating out of each branch are let- 
tered and painted exactly alike. 
There is an advertising advantage 
in this. 

The contract with drivers is on 
a mileage basis. Drivers are spe- 
cially trained to handle the mate- 
rials and to discuss problems with 
Cole’s customers. 

“They aren’t ‘just truck driv- 
ers,’ ” Ennis explained. “They are 
good public relations representa- 
tives, as well. They help cement 
relations with our customers. They 
are almost like salesmen. 

“We have regular instruction pe- 
riods and booklets for the drivers 
They are versed in ICC require- 
ments. When emergencies arise, 
they know what to do. They are 
courteous and experienced. And 
they are professional, safety-mind- 
ed drivers. 

Reasons for Switch. “We switch- 
ed to our present delivery arrange- 
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ham, Chattanooga, Knoxville, and Jackson, Miss. Each warehouse 
serves a territory said to comprise a 175-mile radius. 
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These company workmen busily load a trailer that is kept at the Memphis dock to accumulate 
orders while other trailers are on the road. 


ment for two big reasons: 

“1. Trucking is a big expense 
that all wholesalers are forced 
into. There is the constant danger 
of wrecks with inexperienced or 
careless drivers. There is heavy 
insurance cost. Professional driv- 
ers are needed to reduce liability. 

“2. We felt this setup would be 
more economical—and we weren’t 
wrong. Now we can pinpoint de- 
livery costs. There is no terrific 
variance. And in the winter when 
business is slack, we don’t have to 
worry about idle equipment and 
idle drivers. It isn’t costing us — 
not any more.” 

Cole’s drivers start the day 
early. They get to the end of the 
line and work back. They aren’t 
on the road at night except in 
rare emergencies, since each 
branch operates within a 175-mile 
radius. 

“We try to get the trailer to 
the end of the line and have it at 
the door of that dealer when he 
opens for business in the morning,” 
Ennis described. “The trailer is 


there early enough for the driver 
to work back up by the end of 
the day.” 

Additional Equipment. Besides 
building materials, the company 
distributes glass and related prod- 
ucts, for which it has a different 
set of delivery equipment. Plate 
glass delivery is made by rack 
trucks. The company has designed 
a special arrangement for plate 
glass delivery in its vans to avoid 
breakage and to handle mixed 
orders. 

Cole puts great emphasis on its 
service. ‘“‘We believe service is the 
main thing we have to give the 
customers,” Kxecutive Vice-Presi- 
dent Wayne Lowrey asserted. “It’s 
good service that we constantly 
strive for, and we try to impress 
our customers with it. We also 
put much emphasis on quality and 
we offer promotional help to our 
customers.” 

Prefab Pending. The company 
is aggressive — not content to 
rest on its long history. ‘‘We are 

(Continued on page 118) 
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In three years, Marion Loisel, above, presi- 
dent of Cahn Bros. & Ryder, Inc., New 
Orleans, La., has increased his business 
with building supply dealers by 220 per cent. 


Take service, well-timed and con- 
tinuing promotion, a broad line of 
products needed by builder and 
building supply dealer — then 
add a dash of philosopher-sales- 
man — and you’ve got Cahn Bros. 
& Ryder, Inc., of New Orleans, 
one of the South’s fastest growing, 
most successful building supply 
distributors and jobbers. 
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A philosophical business approach and indefatigable drive 


to win dealer-customers tend to substantiate his reputation as a 


Wholesaler With a Hustle 


“We’re young and hungry,” says 
zestful President Marion Loisel, 
“and we’ve got to hustle for what 
we get.” Best measure of well- 
planned hustling — business more 
than doubled in three years — up 
220 per cent since the 1956 pur- 
chase by the present management 
of the 38-year-old jobbing firm. 

Successful Beginning. The ori- 
ginal firm was established in 1921, 
principally as jobbers and distri- 
butors of roofing, sheet metal, and 
steel, with a good business in bug- 
gy and wagon parts and supplies 
Under Loisel’s management, new 
lines have been added until the 
firm can now supply everything 
needed for building construction, 
except lumber. 

But because there’s still money 
to be made in horseshoes (for the 
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Philosophically-minded Loisel frequently meditates on what it takes 
to make salesmen click. More often than not, he comes up with 
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Cahn Bros. finds that heavy promotion of road mesh (welded wire fabric) in New Orleans 
area pays off in big way. Above, company-sold sheet of road mesh goes in place on slab 
foundation for home in residential area. Product in this sandy delta region tends to save 
builders’ time, and thus encourage company mesh sales. 


near the New Orleans river front. 

Weekly Mail Promotion. “From 
the ground up — You Name It — 
We Have It” runs the headline of 
a Cahn Bros. weekly mailing 
piece, and products enumerated 
on the mailing card support the 
claim — from polyethylene film, 
nails, bolts, water heaters, plumb- 
ing fixtures, through roofing, 
paints and including wheelbarrows 
and power lawnmowers. Literally 
anything needed by building sup- 
ply dealers is distributed by this 
thriving concern. 

Dealers in a broad area around 
New Orleans, cornered by Jen- 
nings and Alexandria, La., on the 
west, and Jackson and Biloxi, 
Miss., to the north and east, are 
served by three Cahn Bros. sales- 
men, and get prompt delivery by 
common carrier truck. In New 
Orleans, due to the local competi- 
tive situation, itself a historical 
precedent, five salesmen cater ta 
local building trades with delivery 
in*Cahn Bros. trucks. 

Knowledge of Men. The healthy 
growth of Cahn Bros. & Ryder, 
Inc., must be traced also to Loisel’s 
knowledge of men — those on his 
sales staff specifically. (That phi- 
losophy background, again helps 
him to sit back and think a bit.) 

Loisel feels that most people 
need incentives and he provides 
them through sales contests. 
There’s a contest going on in his 
midst almost continuously. Major 
efforts, with handsome prizes, 
push the entire line. The minor 
contest, with lesser prizes, plugs 
some specific item, takes the pres- 
sure off salesman, but tends to 
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keep him alert to opportunities 
for improving himself. 

Cahn Bros. even brings the cus- 
tomer into the act, with the win- 
ning salesman’s customer some- 
times receiving a gift in contests. 
And at holiday time, other staff 
members may find an extra week’s 
pay in their envelopes as a bonus. 
Or the warehousemen will be the 
company’s guests at their own pic- 
nic. 

High on the list of products 


which move in volume from the 
Cahn Bros. & Ryder warehouse to 
builders and building supply deal- 
ers is reinforcing steel, both in bar 
form and as welded wire fabric. 
Due to the local extremely un- 
stable soil of the Mississippi delta 
region, reinforcement for concrete 
ground slabs must be heavier than 
in most other parts of the country. 

A complex ground slab design 
calling for “ground beams” of con- 
crete reinforced with %” diameter 
(or heavier) rods, spanned by 4” 
thick slabs reinforced with wire 
fabric, is followed by most build- 
ers, and accounts for the continued 
demand for reinforcement prod- 
ucts. Welded wire fabric (mesh) 
alone represents over 6 per cent 
of Cahn Bros. sales. 

Philosopher Approach. An ex- 
ample of the “service” which Pres- 
ident-philosopher Loisel himself 
exemplifies is his approach to 
solving one of the builder’s pro- 
blems in handling mesh. (He comes 
by the philosophy legitimately, by 
the way, with a bachelor of phi- 
losophy degree from Loyola Uni- 
versity — whence he carried a 
searching, questing way of thought 
into his business life.) 

The builder, in preparing a 
foundation slab over New Orleans’ 
shifting (in some places, literally 
quaking) soil, places wire rein- 
forcement in lengths cut from a 
standard roll, usually 5’ wide and 

(Continued on page 118) 


Three-story brick building in New Orleans bulges with fast-expanding line under company’s 
new management. Welded wire fabric, piled high in rolls against outside of building, ac- 
tually accounts for six per cent of Cahn Bros. sales. Note last item on sign, a hang-over from 
earlier days. Firm still promotes wagon parts and moves lots of horseshoes. 
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@ /n specially-built Metro panel truck, leading Southeast- 


ern building supply wholesaler comes up with new wrinkle 


in mobile display to sell dealers and contractor-cus- 


tomers on potential in bathroom spruce-up jobs... 


Mobilizing Sales With a Mobile Display 


By Warner Ogden @ SBS Field Editor 
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Like magic, mobile display unit at Nashville branch of Bass & Co., above, can whisk com- patio 
plete plumbing and related building material displays to dealers’ doors to assist them in - 


sales to contractors and home-owners. Note variety of items included in lifelike setting. framé 
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e display unit idea is help- 


the Nashville branch 
.., leading Southeast- 
upply wholesaler. 
E. Turk had the idea 
a panel truck with a 
Bass & Co. building and 
naterials. 
will not only furnish 
vith first-hand knowl- 
supplies, but will be 
assist them in their 
yntractors and home- 
Turk said. 
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ilesmen until all deal- 
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their approval. 
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Bathroom Ensemble 
ent display consists of 
bathroom ensemble, in- 
and tub. enclosure, 
1 and detailed bath ac- 
Also utilized are colored 
ixtures, towel bars, and 
g table, specially con- 
f particle board, to dem- 
the varied uses of such 
One prefinish plywood 


tures a built-in window 


1 full-length glass show- 
stalled on the opposite 
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of hardware, glass 
and pocket door 
hown at the entrance. 
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Manufacturer affirms 


intention to stand firmly 


behind historical system 
of distribution and to 
strive to help 


JOBBERS 
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Despite growing competitive pres- 
sures of misclassification in the 
fiberboard industry, Armstrong 
Cork Co. intends to stand firmly 
behind its present system of 
wholesale distribution. 

That’s what J. V. Jones, general 
sales manager of Armstrong’s 
Building Products Division, re- 
cently told some 500 wholesalers 
attending the 13th annual conven- 
tion of wholesaler distributors of 
Armstrong building products at 
Lancaster, Pa. 

Jones emphasized that his com- 
pany “is building a type of busi- 
ness which not only justifies the 
function of the wholesaler, but de- 
mands it.’”’ In this, he referred to 
multiple dealer services provided 
by Armstrong wholesale distrib- 
utors today — complete backup 
stocks; guaranteed delivery policy; 
stock exchange plan; advertising, 
merchandising, and sales training 
assistance; and other such services. 

He pointed out, however, that 
two things must be done during 
the coming year to meet the chal- 
lenge of misclassification: 

1. Wholesalers must strive to 
maintain competitive prices on 
those commodities which the deal- 
er must sell strictly on price. 
COVER PHOTO: Commenting on _ recently 
completed display room during 13th annual 
Armstrong Cork wholesalers’ convention at 
La ster, Pa., are (1 to r) Everett Wilkins, 
Davidson Sash & Door Co., Alexandria, La.; 
Bob Koller, Midland Steel & Aluminum Co., 
Kansas City, Mo.; John Schloegel, New _ Or- 
leans Sash & Door C New Orleans, La.; 
Harold Bachrack, Davidson Sash & Door Co., 


Lake Charles, La., and Jim Ratteree, Lone 
Star Sash & Door Co., Dallas, Texss. 
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Some 500 building supply and flooring wholesalers — many from Dixie — recently toured 
this novel display room at Armstrong Cork Co.'s Building Products Division exhibition 
center at Lancaster, Pa. Center is designed to provide visitors and employees wtih better 
understanding of firm’s products and operations. 
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Inspecting new flooring display during wholesaler convention are (I to r) J. L. Hines and 
J. B. Shepelwich, Central Building Products Co. of Texas, Fort Worth; and M. T. Davidson, 
Houston Sash & Door Co., Houston, Texas. 
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Deep in convention discussion during break are (I to r) Armstrong Salesman Pete Davies, 
Louisville, Ky., with John Cox, E. W. Schultz, and Frank Boughton, all of Midsouth Supply 
Co., Lexington, Ky. Group is standing in front of display showing original products manu- 
factured by Armstrong Cork in 1860. 
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Numerous displays at company center dramatize firm’s progress during its first century of 
operations, observed this year. In “brass tack” talk, above, are (1 to r) Homer Freeman, Bill 
Fried, Joe Bryant, and Don Klarer, all of Mutual Service Co., Louisville, Ky. 
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Joe Nadler, left, of Binswanger Gloss Co., 
Inc., Richmond, Va., was one of five whole- 
salers honored at meeting for having at- 
tended al! Armstrong building products 
wholesaler conventions during past 13 years. 
Offering congratulatory handshake is J. V. 
Jones, general sales manager of firm's 
Building oducts Division. 


y vholesaler must concen- 
trate providing even better 
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deal irkets and _ individual 
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Oth \ trong executives ad- 
dress convention were J. O. 
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mana Lumber Dealer Sales; 
D. G istrom, manager, Special 
Promot Advertising, and Pro- 
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( ied on page 116) 


E. P. Addison, center, of Addison-Rudesal, 
Inc., in Atlanta, Ga., receives plaque 
awarded his wholesale firm by Armstrong 
Cork for greatest increase in its building 
products sales in Southeast during 1959. 
Flanking Addison are (I to r) Jones and 
Maurice H. Wilson Jr., Armstrong salesman 
serving Atianta area. 
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In New Orleans area, this vacation home 
demonstrates sweeping impact of “floating 
roof” structure, as well as wide-open walls. 
Roof overhangs are extensive, and there are 
solely four columns for vertical support. 


utilize the full structural potential 
of Southern pine, claimed to be 
strongest of structural woods, in a 
huge roof structure of such 
strength and self-sufficiency that 
it required support from the 
ground at only four points. 

At these four points, the verti- 
cal supports, are located columns 
framed in Southern pine that con- 
ceal storage space and closets. 
There is no other wall framing, 
which permits the wide-open de- 
sign. Most rooms have two walls 

(Continued on page 110) 


This remarkable vacation home of 
Southern pine combines the wide 
open character of the summer 
house — which it actually is — 
with the completeness and refined 
elegance of the best urban dwell- 
ing. 

Motif is Oriental, and it is a 
“first” in design engineering with 
wood. And what’s still more un- 
usual, it is also partially a pro- 
duct of “do-it-yourself.” 

Located in the heart of the great 
Southern pine forests on Pontcha- 
toula Beach, 40 miles north of New 
Orleans, La., it represents a com- 
posite of technologies and _ tech- 
niques designed by Architect Al- 
bert C. Ledner. 

The owner, Jules Mollere, a 
personable young businessman and 
civic leader who once starred on 
the Tulane University football 
team, told the architect his family 
wanted -a safe and permanent 
shelter. Owner Mollere acted as 
his own contractor and did much 
of the work himself. 

Architect Ledner invented a roof 
structure consisting of a network 
of short lengths of lumber which 
could be easily assembled in a 
“grid” frame on the job site. This 
reportedly was the first time that 
such a design has been performed 
with wood. The purpose was to 


Owner Jules Mollere, ex-football star, puts 
finishing touches on his unique summer 
hideaway. Close-up shows striking network 
of lumber in roof structure. Architect used 
Southern pine in “grid” frame that requires 
ground support at only four points. 
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It’s one down and practically another half to go for this contingent of FLMA officers who, elected 
at the ‘59 annual convention, were unanimously re-elected to fill interim terms created by amend- 
ment to the association’s constitution and by-laws. For benefit of first vice-president Adhemar 
Renuart of Miami Shores and President J. E. Griffin of Lake Wales (seated, | to r 
tive Secretary-Treasurer Vince Ogletree points out a last-minute program revision 
Vice-President Hugh E. Williams of Tallahassee, left, looks on. 


FLMA Execu- 
while Second 


Floridians Are Told to Blame Themselves 


For Continued Existence of ‘By-Passers’ 


By Sid Wrightsman Jr. @ Editor 


The 40th annual convention of the 
Florida Lumber & Millwork Assn. 
in Jacksonville, April 21-23, re- 
portedly broke all previous attend- 
ance records. 

Such fact, for anyone on deck 
for the occasion, was not hard to 
understand. 

In the first place, the conven- 
tion represented the first in many 
years to boast presence of com- 
mercial exhibits, manned by what 
appeared to be unusually enthusi- 
astic company representatives. 

Setting for convention activities 
was Jacksonville’s eye-bedazzling 
Hotel Robert Meyer, said to be 
among the nation’s newest and 
most unique downtown hostelries. 

And, finally, business sessions— 
preceded by a full-day’s golfing, 


reunion mixing, plus a Hoo-Hoo 
coneat, cocktail party, and ban- 
quet — got quickly down to the 
job of exploring everyday dealer 
problems in a chatty, well-thought- 
out fashion. 

Convention Highlight. Probably 
the convention highlight was an 
intra-industry breakfast session for 
dealers, wholesalers, and manufac- 
turers. Moderated by FLMA Ex- 
ecutive Secretary-Treasurer L. 
Vincent Ogletree and carrying a 
“Teamwork in Action” theme, the 
panel was comprised of Don 
Moore, eastern sales manager, Ma- 
sonite Corp.; and Robert Goodney, 
regional manager, technical pro- 
motion field, National Lumber 
Manufacturers Assn., Dallas (rep- 
resenting manufacturers); General 
Manager S. M. Van Kirk of the 
Building Material Distributors 
Assn., Chicago (representing 
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FLMA members comprising the 
cast of “I Didn’t Get the Question, 
Senator’ — a mock Senate inves- 
tigation into distribution practices 
in the building supplies industry 
presented at the concluding con- 
vention business session — includ- 
ed DeWitt Dawkins, Bob Morris, 
Pope Freeman, Raymond Crabtree, 
K. L. Durland, Ellis Crosby Jr., 
Bill Parsons, and E. A. Whittle Jr., 
all of Jacksonville. 

Constitution Amendment. Mem- 
bers amended the FLMA constitu- 
tion and by-laws to allow officers 
and board members elected during 
the convention to take office im- 
mediately thereafter, and serve 
until the following convention. 
Previously, officers elected in April 
did not assume posts until the fol- 
lowing October. Under circum- 


stances, current FLMA officers and 
board members elected at the 1959 
convention were unanimously re- 
elected to serve until April, 1961. 
These included: J. E. Griffin, 
Lake Wales, president; Adhemar 
Renuart, Miami Shores, first vice- 
president; Hugh E. Williams, Tal- 
lahassee, second vice-president; 
and Vincent Ogletree, Orlando, ex- 
ecutive secretary-treasurer. 
Reelected to directors’ board 
were Henry H. Cary, Pensacola; 
J. Marion Pichard, Tallahassee; 
Raymond O. Crabtree, Jackson- 
ville; Fred Lynch, New Smyrna 
Beach; Paul Osteen Jr., Fort 
Pierce; George D. Lainhart, West 
Palm Beach; W. Robert Cameron, 
Dania; Robert J. Rendleman, Fort 
Myers; J. A. Christ, Arcadia; T. 
J. Oxford Jr., Lakeland; Howard 


AALD Convention Speakers Keynote 
Public Relations as Profit-Maker 


James 0. Shannon of Jonesboro, right, newly-elected president of the Arkansas Assn. of 
Lumber Dealers, congratulates John Deen of Brinkley, new third vice-president. 


Over 150 retail lumber dealers 
attending 56th annual convention 
of Arkansas Assn. of Lumber Deal- 
ers, at Little Rock in April, were 
told that the cream of their profit 
stemmed from good public rela- 
tions. 

Program Speaker Joe H. Davis, 
executive in First National Bank 
of Memphis, urged dealers to fol- 
low modern bank’s plan of setting 
up public relations program. 

Said he: “Good public relations 
is not an expense nor a waste of 
time. It is an investment that pays, 
the bedrock on which your busi- 
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ness builds permanently. A good 
public relations program should 
include group training for all per- 
sonnel in the art of being friendly, 
information on how to handle dis- 
gruntled customers, and good man- 
ners over the telephone. The pro- 
gram should set up facilities to 
provide customers with fastest, 
most convenient and satisfactory 
service possible. Program should 
cover plans to provide premises 
that are clean and inviting inside 
and outside. 

“The public relations program 
should provide 24-hours-per-day 


M. Jones, Tampa; Joseph E. Fer- 
nandez, St. Petersburg; F. B. 
Joiner, Ocala; and Donald J 
Smyth, Orlando. 

Associate directors are W. F. 
Walker, Jacksonville; R. B. Mul- 
len, Miami; and Wilber R. Davis, 
Tampa. Other elected officers in- 
cluded Biemann Alexander, Day- 
tona Beach, director-at-large; R. C. 
Tylander, West Palm Beach, na- 
tional director; and D. C. Dawkins 
Jr., Jacksonville, alternate nation- 
al director. 

Heading up the 1960 conven- 
tion’s local arrangements were Mr. 
and Mrs. Raymond Crabtree, assist- 
ed by Bob Morris Jr., Bob Morris 
Sr., Bill Beckham, DeWitt Daw- 
kins, R. S. Freeman Jr., Paul 
Jones, and Bill Mason, all of Jack- 
sonville. 


salesmen. Customers like to feel 
protected by the dealer — to be 
certain that dealer has their wel- 
fare at heart,” he concluded. 

John Deen, Brinkley, Ark., urged 
listeners to attract young peo- 
ple into their companies. ‘““We are 
the training school for many 
wholesale and manufacturing sales 
representatives. There is a great 
future in the retail lumber busi- 
ness for young high school grad- 
uates and college students.” 

Another guest, Andrew J. Watt, 
U. S. Gypsum Co. vice-president, 
asked: ‘How many of you dealers 
invest heavily in new buildings 
and equipment but nothing for im- 
proving personnel?’ He went cn 
to emphasize that there is not much 
difference in dealers in various 
parts of the country now. Whether 
rural or urban, customers’ needs 
are approximately the same. Home 
builders need more information on 
products and uses, and not on 
brands. Builders and contractors 
search for more information on 
financing and financing methcds. 
The relationship between dealer 
and contractor should be as solid 
as any business relationship can 
be. 

New AALD officers elected for 
1960 were James O. Shannon, 
Jonesboro, president; Jack Lowe, 
vice-president; Charles Blazer, sec- 
ond vice-president; John Deen, 
third vice-president; and Allan 
Berry, Little Rock, secretary, suc- 
ceeding E. DeMatt Henderson. 
Henderson will continue as associ- 
ation’s general attorney. 
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New house... or new face for the 
old. Whatever the application, Poly- 
Clad Plywall adds the right flair that 
makes more sales. Rich wood-grain 
finishes lend enduring warmth and 
beauty to any room, to any home. 
Care-free, too! Stays beautiful with- 
out bother. Poly-Clad protected 
against mars, scuffs, stains—wipes 
clean in a jiffy. And it's guaranteed: 
the only paneling guaranteed against 
fading—jn writing. Prefinished. 
Ready to go right up for cost-saving 
installations. 

And to cut costs even more—to 
make paneling more profitable— 
Poly-Clad Plywall matching mold- 
ings. Prefinished. Nine styles and 
twelve finishes. 

Add the right flair—everywhere— 
with Poly-Clad Plywall wood panel- 
ing. You'll find it fits your paneling 
needs beautifully—for less! 


_— EN 


the right choice...every time! 


... Says Gene Hamner, Retail Sales Manager, Albert H imber Co., Northport, Ala. 





“We get many calls for wood paneling, and we n¢ to recommend Poly-Clad 
Plywall. Many of our customers have used it—for ré and in new homes—with 
considerable saving. Its carefree wearability, and rmth and beauty of the 12 
different finishes make it a most popular and profit ict for us.” 


The Albert Holman Lumber Company has served vners and builders in the 
Northport and Tuscaloosa area for more than 30 y ling quality products and 
experienced counsel. 





Poly-Clad Plywall can be a high profit product fo Stock it. Display it. Show 
your customers how perfectly it fits their paneling less! 


Plywall Products Company, Inc. 
Fort Wayne, Indiana / Coro ’ 
A SUBSIDIARY OF EVANS PRODUCTS COMI AOUTH, MICHIGAN 





Kansas Dealers Honor 
William H. Ransopher 
At Annual Convention 


William H. Ransopher, Clyde, 
was elected president of the Kan- 
sas Lumbermen’s Assn. at its con- 
vention in Salina recently. 

Other elected officers were Har- 
old Eagleton, Salina, and Dean 
Hess, Colby, first and second vice- 
presidents, respectively; and Mar- 
vin Von Fange, Salina, reelected 


secretary-manager. 
New directors are Earl Hyder, ag poperae go ag Assn. a for ene Pea . — = — 
‘ . f re ( r . Pri * irin r 3 iH * - 
Chapman, Glen Nicholson, Cheto- posideat: Salina; William Ransopher, Nctaeas ties; ca ‘Marvin. Sora, sng lh an 
pa; and William Meredith, Salina. manager. Not pictured is Dean Hess, second vice-president, of Colby. 
Carry-over directors are Roy 
Bates, Herington; Chester Cox, 
Sylvia: and Bob Rasure, Concordia. rules that will be of advantage to ices. Industry must be prepared 
Registration was somewhat be- lumber dealer in resale of materi- to pay them adequate salaries to 
low that expected because many als to consumer for particular use. get their services,” he said. 
dealers stayed on the job for an Lucas said, despite competition He stressed the importance of 
anticipated spring rush, it was be- from aluminum, plastics and other trained personnel, the same as in 
lieved. building materials, more lumber is department and grocery stores 
In his address, retiring Presi- being sold today than in the his- and other businesses, in order that 
dent C. Price Berryman of Cof- tory of the industry. the salesman may know the prod- 
feyville said that lumber business “We have had to find continuous uct as well as how to sell it. 
is “definitely looking up.” Increas- markets for our lumber products, Jesse D. Davis, general counsel 
ed populations, construction of of course,” he said. and director of industry relations, 
missile bases and other public Dr. R. H. Westvel, University of Southwestern Lumbermen’s Assn., 
works, and increased emphasis on Missouri, said there are greater Kansas City, Mo., was moderator 
better homes all will contribute opportunities for young men in for panel discussion. 
to industry’s prosperity, he said. lumber and forestry business to- He told of need for orderly dis- 
David M. Lucas, district manager day than ever before. ‘“‘The demand tribution of building materials 


of Consumer Relations, Western is greater for trained men and from manufacturer through whole- 
Pine Assn., outlined new grading there is competition for their serv- saler to dealer. 


Here's a way to double your sales of inside paint, varnish 


By removing all inside paints, up immediately. help with any selection or rec- 
varnishes, and specialties from the ‘Now women come in, see the ommendations desired,’ Gann ex- 
regular paint department and dis- display at once, and go directly plains. 
playing them in a special section to it if they have come to buy “We know the move was a good 
to themselves, Builders’ Supply decorative or inside paints of any one, not only by the volume in- 
Company, Inc., Austin, Texas, has kind. They browse as long as they crease of these lines, but in re- 
more than doubled sale of these wish, and when they are ready to duced time required to sell women 
items, according to J. E. Gann, ask a question, there is someone a selection of paints, and in their 
manager. in the office, just across the coun- comments about convenience and 

Formerly, all paints and var- ter, who can answer questions and usefulness of the new display.” 
nishes, regardless of type, were 
displayed in the regular paint de- 
partment, at the left of sales floor 
as seen from entrance. Gann kept 
noticing that women had difficulty 
finding interior paints and var- 
nishes when they tried to make 
their own selections, and some of 
them liked to wait leisurely on 
themselves. 

So he built a special open shelf 
unit about 13’ wide to fit the floor 
area directly against the office 
counter and in front of the main 
entrance. He moved all inside 
paints, varnishes, and specialties 
appealing to women shoppers to 
this display unit. Volume picked 
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Plywood Headquarters 


24 BROAD LINES 
or First Choice 
== BUILDING MATERIALS 


Weyerhaeuser 


Products 


© 4-SQUARE lumber and plywood 

® NU-LOC made-to-measure lumber 

e WOOD PANELINGS 

® DECORATIVE PLYWOODS 

© PATTY-O-PANEL packaged fencing 

@ WEYTEX hardboard 

© VERSABORD and VERSAFLAKE 
particle board 

@ PLY-VENEER 


Andersen Windowalls 


Ww 


Complete Wood Window Units 


FILOM SLUADOR 


Fiberglas Buitding Sliding and 
Panels Folding Doors 


Prefinished 
You name it—the grade, thickness, size, and quantity of Wall Paneling 
1lywood you need—and we’ll supply it. Our plywood stocks * 
as big and varied. Quality is oe too. For example, our Balsam-Wool 
Weyerhaeuser 4-Square Douglas fir plywood earns a superior 
rating in all important qualities: glueline performance, appear- 
ance value, precision manufacture, and surface finishing. 


‘ iti ’ , Ss 4-S Glazed Doors, Louver Doors, 
In addition, we feature the new Weyerhaeuser 4-Square reat 


WSP Plyscord sheathing plywood . . . Ponderosa Pine, the e 

favorite cabinet plywood . . . decorative plywoods in Inland KOLORITE 

Red Cedar, Idaho White Pine and hardwoods . . . as well as * 

prefinished hardwood plywoods. Nu-Wood 
Delivery on every order is fast, dependable— whether you Wood-Mosaic 

pick it up or we deliver. Or for points east, northeast and Prefinished Block Flooring 

south, plywood can be mixed with lumber in rail cars at low 

shipping rates. For complete information on the added profit 

possibilities our plywood headquarters offers you, send the 

coupon below. 





—— oe oe oe ee oe oe oy 


Weyerhaeuser Company 
Louisville 13, Ky 


Yes — please send us more informa- 
tion on your ‘Plywood Headquarters” 


Weyerhaeuser to supply lumber dealers. 
Louisville CoMPANY Seas 
Distributing Yard NAME TITLE 


1360 Durrett Lane ¢ Louisville 13, Kentucky ADDRESS 
Tel: EMerson 8-3331 


cmb sane ean Cunt teen enn elena 
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How Custom Kitchens 
Increased Customers 


























e's qur job to save you money on all 


HOME REPAIRS . . . ALTERATIONS 


i WE DO THE COMPLETE JOB... 
ALL WORK 1 COMPLETED BY “LOCAL” CONTRACTIONS 
© FREE MEASURING 


Phone, AP 7-1455 0“ mnwame,. rome eapasn, 
HOME SERVICE DEPARTME 











WISE! increase the Value of Your Home! 
Protection for Your Expensive Cor! Extra Stor- 
age! Space for a Home Workshop! 


SSARAAAANAAATY 

















- PHONE, AP 7-1455 
SUBURBAN LUMBERTERIA 


BLADENSBURG, MD. 
JOB FROM START TO FINISH! 


TODAY FOR FREE ESTIMATE! 


=: Ne Job too Large or too Sail... Satisfaction Guaranteed! 











NO 
OBLIGATION | 


Kitchen modernization is promoted through newspaper advertising. Shown above is a typical 
Lumberteria ad for custom kitchens — termed “wife-savers.” 
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By LEWIS GOODE 
Suburban Lumberteria 
Bladensburg, Md. 


We have found that a good store 
display is the key to selling kitch- 
ens. When a homeowner can bring 
in her kitchen dimensions — so 
arranging on the walls and floors 
cabinets, worktops, oven and ap- 
pliances she expects to include, and 
seeing them as they actually will 
appear in her own home — she 
feels that she is visualizing final 
results. It is the best selling ap- 
proach we have yet hit upon, for 
builders and contractors are no 
less dependent upon some visual 
arrangement than homeowner. By 
putting steel and birch wood cab- 
inets on wall tracks, and floor cab- 
inets and worktops on rollers, they 
can be readily shifted and rear- 
ranged for a presentation of how 
the customer’s future kitchen wil! 
appear. 

We draw up sketches and plans 
on paper if the customer wishes, 
but here before her eyes is the 
“living” kitchen. 

Of course, our good competi- 
tive prices play an important role 








By mounting steel and birch wood cabinets 
on wall tracks and floor cabinets and work- 
top on rollers, kitchens can quickly be assem- 
bled and rearranged for customer approval. 
Here, a potential remodeler inspects two dif- 
ferent cabinet styles to visualize final result, 
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the ideal metal roofing nail 


SEALS ITS OWN HOLE! 


a i i A a a a a a >_> a a a a 


*Made under patent number 2077784 


The ideal roofing nail in the ideal package—handy 50- 
pound Nail Caddy. 

Sell this nail with the full assurance that it can’t be 
over-driven; that its head will not fly off because of con- 
traction or expansion of roofing during weather changes 
or high winds; that the lead head will spread and seal the 
nail hole to prevent leaks. 

Display Dixtsteet Lead Head Nails where customers can 
see them—and watch sales grow! 

Order from your wholesaler or jobber. 


® Free samples on request! 


Packed in 50-Pound Nail Caddy 


EASY TO DISPLAY @ EASY TO HANDLE ® EASY TO STORE 
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in selling kitchens to contractors, 
builders, and the retail trade. Also, 
our lines with certain features are 
especially appreciated, such as met- 
al drawer guides with nylon roll- 
ers, finishes in five colors, Formica 
tops, attractive cabinet hardware, 
etc. 

We sell about 80% of our kitch- 
ens to contractors and builders 
who buy through Suburban Sup- 
ply, the independent corporation 
associated with us, and about 20% 
to the retail trade buying from 
Lumberteria. 

Of the retail kitchens sold di- 
rectly to homeowners, around 10% 
may do their own kitchens; and 
here we give whatever guidance 
is needed to help them. The other 
10% install on subcontracted la- 
bor. We have two salesmen, one a 
manager, in the field who approach 


builders and contractors by leads 
through construction sites and re- 
ports of building permits. Our di- 
rect mail and newspaper advertis- 
ing bring a response furnishing 
leads right from the sales floor. 

The average sale for a complete 
kitchen amounts to about $900. 
Some customers buying only cab- 
inets or a counter spend around 
$200. Recently we sold a deluxe 
kitchen running to $2,000. A pair 
of houses built side-by-side con- 
tained identical kitchens, which 
cost $500. 

In about 50% of the kitchen 
sales, we sell built-in ovens. Like- 
wise in about 50% of the installed 
kitchens customers buy floor cov- 
erings from us, largely vinyl tile, 
which averages approximately $75 
per sale. While we do not stock 
nor display appliances like refrig- 


erators, dishwashers, and free 
standing electric stoves because of 
widespread discounting of such 
merchandise in town, we do order 
these items for the kitchen cus- 
tomer if they are wanted. 

We promote our kitchens by 
newspaper and direct mail. A re- 
cent mailing of 20,000 brochures 
on merchandise from various de- 
partments included a kitchen ad- 
vertisement. 

Credit is another important fac- 
tor in selling kitchens and we 
have credit arrangements with up 
to five years to pay. 

Located in a suburban area 
where there is widespread con- 
struction, as well as near another 
area where older homes need mod- 
ernization, we view the future of 
kitchen sales very optimistically 
and with enthusiasm. 


Here's added proof that advertising the unique pays off 


A newspaper picture and a cap- 
tion describing a “do-it-yourself” 
metal clothes line pole one week- 
day resulted in ten phone calls by 
8:30 a.m. the following day for 
North West Lumber Co., Jackson, 
Miss. 

Owner C. S. Weir said the metal 
poles were a complete sell-out in 
two days — with two dozen poles 
sold — and his firm had to re- 
order an additional supply. 

The standard or deluxe pole 
ranging from $5.50 to $6.50, de- 
pending on customer choice, can 
accommodate 125-feet of line. 


Weir explained that four holes 
are drilled in cross arms, finished 
in aluminum paint, with actual 
poles made from 2” metal pipes. 
Metal cross bars are 1%” round 
metal. 

“Two factors contribute to mak- 
ing clothes line poles a good item 
to stock,” said Weir. “First, sim- 
plicity of its design makes it easy 
to assemble; and second, the big 
selling feature is that the custo- 
mer can take his clothes line poles 
along with him when he moves.” 

North West Lumber supplies 
enough mixture of cement and 


sand for the complete “do-it-your 
self” installation. Deluxe posts are 
movable type, with poles attached 
to sleeves installed in concrete 
“The holes are bored and the bolts 
are already in the posts,’’ Weir 
added. 

Hallman Post Co. of Tuscaloosa, 
Ala., is manufacturer-supplier of 
the posts sold by North West Lum- 
ber. 

“The activity resulting from the 
newspaper photo took us complete- 
ly by surprise,” said Weir. “We 
had no idea so many people need- 
ed clothes line poles.” 


Texas dealer boosts glass sales to $300-per-month volume 


Grant Lumber Co., Beeville, Texas 
— owned by John F. Young and 
J. D. Wilson — has increased glass 
volume by maintaining a display 
of window glass and the glass- 
cutting machine in a prominent 
spot on the sales floor. 

On the floor is a panelled cab- 
inet, carrying a full range of 
window-glass in sizes easily cut 
with comparatively little waste, to 
fit any window. The cutting ma- 
chine is against the wall along- 
side the glass cabinet. 

“We have discovered, since 
moving the cutting machine and 
the glass cabinet out on the sales 
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floor, that a lot of glass customers 
buy window glass on impulse,” 


said Young. 

Formerly, glass sold mainly to 
those who came to the store pri- 
marily to buy glass. Now, they 
see the machine and glass cabinet, 
are reminded of the broken win- 
dow-pane at home, and they pick 
up the needed glass at the time, 
even though it may entail tele- 
phoning home and obtaining the 
exact measurement needed. 

Glass volume amounts to around 
$300 a month, Young maintains, 
and this is done on an average 
inventory of only $300. 

“And it is a highly profitable 
item,” he emphasized. 
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dont [Ry thes 


unless it’s new ORMICA *’ Flakehoard 





; 


Sm-o-o-o-th: Formica Flakeboard 
easily passes this test for smoothness 
without any splinters or abrasions, 
Balanced 3-layer construction — 
with fine flakes on the outside 
~- produces a hard, smooth, 
non-telegraphing surface. 

Formica Flakeboard is the 
finest underlayment for decorative 
laminates because: (1) It’s made 
of fresh-cut, debarked timber and 
impregnated with Cyanamid 
resins developed by the world’s 
most renowned resin scientists. 
(2) It’s engineered by Formica 
Corporation, for over 47 years the 
leading manufacturer of 
laminated plastics. (3) It has 
been especially designed and 
manufactured for use with 
Formica decorative laminates 
and adhesives. 

Test Formica Flakeboard 
at our expense. Write today 
for free sample (cut from 
regular production-run 
boards, not specially treated). 
Formica Corporation, a 
subsidiary of American 
Cyanamid, 4654 Spring 
Grove Ave., Cincinnati 
32, Ohio. 


NOTE: Formica 
Flakeboard is not 
available on the 
West Coast. 


4 free demonstration and samples Fiskeboard 
Write for both. Check the other outstanding 
properties of Formica Flakeboard before beginning 
your next decorative laminate installation. 
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...and Is the quickest way to show 
WOOD WINDOWS conform 


ALABAMA 

Birmingham 
Birmingham Sash & Door Co. 
Cole Manufacturing Co 
National Woodworks, Inc. 


Moore Handley Hardware Co. 


Cullman 
C. Arnold & Son, Inc. 
Mobile 
McPhillips Mfg. Co. 


ARKANSAS 
Fort Smith 
Dyke Bros 
International Paper Co 
Jonesboro 
Carr, Adams Mfg. Co 
Little Rock 
Dyke Bros. 


FLORIDA 

Jacksonville 

Huttig Sash & Door Co 
Miami 

Huttig Sash & Door Co 


GEORGIA 
Atlanta 
Central Woodwork, Inc. of Ga 
Zuber Lumber Co 
Addison-Rudesal, Inc. 
Huttig Sash & Door Co 
Macon 
Binswanger & Co., Inc 
Sevannoh 
Neal-Blun Company 
Valdosta 
Central Woodwork, Inc. of Ga 


KANSAS 
Kansas City 
Lumber Dealers Service Co 
Salina 
Leidigh & Havens Co 
Topeka 
Shawnee Lumber Co., Inc, 
Whelan Lumber Co. 


KENTUCKY 
Lexington 
Central Kentucky Supply Co 
Combs Lumber Co. 
Louisville 
Byron Sash & Door Co 
Huttig Sash & Door Co 
Weyerhaeuser Co., Millwork 
Dept. 
Paducah 
Paducah Sash & Door Co 


LOUISIANA 

Alexandria 

Davidson Sash & Door Co., Inc 
Lafayette 

Davidson Sash & Door Co., Inc 
Lake Charles 

Davidson Sash & Door Co., Inc. 
New Orleans 

Cole Manufacturing Co. 

New Orleans Sash & Door Co, 
Tulane Hardwood Lumber Co., 

Inc. 
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to new 


FHA standards 


With the American Wood Window Institute Seal on your window units, people know 
immediately that the units conform to the new F.H.A. Minimum Property Standards. 
The licensees listed below are distributing window units carrying the AWWI Seal. For 
further information contact them or write to Ponderosa Pine Woodwork. 


Shreveport 
Allen Millwork Corp. 
Victoria Sash & Door Co. 


MARYLAND 


Baltimore 
Dealers Warehouse Supply Co., 


Inc. 
The Sanders Co. 


Barclay 
Deimarva Sash & Door Co 


MISSISSIPPI 

Jackson 
Allen Millwork Mfg. Corp. 
Cole Mfg. Co. 
Jackson Sash & Door Co., Inc 
Jackson Wholesale Bidg. Supply 

Co. 

Tupelo 

Triangle Distributors, Inc 


MISSOURI 

Kansas Cit 

American Josh & Door Co 
Dyke Bros. 
International Paper Co 
Lumber Dealers Service Co 
Martin-Meredith Co. 

St. Louis 

Carr, Adams Mfg. Co 
Huttig Sash & or Co 
Morgan-Wightman Supply Co. 


NEW MEXICO 

Albuquerque 

Santa Fe Builders Supply Co 
Santa Fe 

Sante Fe Builders Supply Co 


NORTH CAROLINA 

Charlotte 

Huttig Sash & Door Co. 
Miller Millwork Corp. 
Universal Window Corp 
Fayetteville 

Binswanger & Co., Inc 
Greensboro 

Binswanger & Co., Inc. 
Wilmington 

The Becker Builders Supply Co 
Wilson 

Carolina Plywood Distributors, 

Inc. 


OKLAHOMA 


Altus 
Wm. Cameron & Co. Wholesale 


Enid 
International Paper Co. 


Lewton 
Morgan Sash & Door Co. 


McAlester 

International Paper Co 
Okiahoma City 

Caston Door & Plywood Co 
Dyke Bros. 

International Paper Co 

The Oklahoma Sash & Door Co 
Reints Sash & Door Co. 
Tulsa 

Dyke Bros 


SOUTH CAROLINA 
Columbia 

Binswanger & Co 
Greenville 

Binswanger & Co 

Southern Sash & Door Co 


TENNESSEE 


Chattanooga 

Cole Manufacturing Co 

Jackson 

Central Woodwork, Inc. of 
Memphis 

Madison Millwork, Inc 

Knoxville 

Cole Manufacturing Co 

Huttig Sash & Door Co 

Memphis 

Central Woodwork, Inc. of 
Memphis 

Cole Manufacturing Co. 

Memphis Sash & Door Co 

Cc Thompson Lumber Co 
Inc 

Nashville 

Harris-Webber Sash & Door Co 

Huttig Sash & Door Co 

Tennessee Bidg. Products, Inc 

Warren Bros. Co 


TEXAS 
Abilene 
Wm. Cameron & Co. Wholesale 
Amarillo 
International 
Krister Supply Co 
Maynard Sash & Door Co 
Austin 
Wm. Cameron & Co. Wholesale 
Davidson Sash & Door Co. 
Beaumont 
Wm. Cameron & Co. Wholesale 
Corpus Christi 
Wm. Cameron & Co. Wholesale 
McCord Wholesale 
Steves Sash & Door Co 
Dallas 
Wm. Cameron & Co. Wholesale 
Huttig Sash & Door Co. 


Paper Co 
Cc 


Fort Worth 

Wm. Cameron & Co. Wholesale 
North Texas Door Co. 

Texas Sash & Door Co. 
Harlingen 

Wm. Cameron & Co. Wholesale 
southmost Sash & Door Co. 
Houston 

Wm. Cameron & Co. Wholesale 
Houston Sash & Door Co. 
Longview 

Wm. Cameron & Co. Wholesale 
Lubbock 

Wm. Cameron & Co. Wholesale 
Frontier Wholesale Co. 
Lufkin 

Wm. Cameron & Co. Wholesale 
Midiand 

teves Sash & Door Co. 
Odessa 

Wm. Cameron & Co., Wholesale 
San Angelo 

Wm. Cameron & Co. Wholesale 
San Antonio 

Wm. Cameron & Co. Wholesale 
teves Sash & Door Co. 

Wilson Lumber Co. 
Sweetwater 

weetwater Sash & Door Co. 


Texorkana 

Wm. Cameron & Co. Wholesale 

yke Bros. 
Tyler 

Wm. Cameron & Co. Wholesale 
Waco 

Wm. Cameron & Co. Wholesale 
Frank Stevens Sash & Door Co. 
Wichita Falls 

Wm. Cameron & Co. Wholesale 


VIRGINIA 
Lynchburg 
B. & C. A. Hutter Corp 

Norfolk 

Addington-Beaman Lumber Co. 
Building Supplies Corp. 
Richmond 

Binswanger & Co., Inc. 
Circle Woodworking Corp. 
Roanoke 

Binswanger & Co., Inc. 
Huttig Sash & Door Co. 
Roanoke Sash & Door Co. 
Rocky Mount 

M W Distributors 


WEST VIRGINIA 


Wheeling 
The Scott Lumber Co 


4 
padotia 7 WCE \NOODWORK 


An Association of woodwork manufacturers and Western Pine producers 


39 S. La Salle Street 


Chicago 3, Illinois 
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MANUFACTURER NEWS 





ROSEBURG, ORE.: Dry-kiln that 
doubles plant’s drying capacity has 
been installed by Sun Studs, Inc. 
Also being installed are new log 
handling equipment and _ circular 
gang mill. Planer will be added in 
near future. Machinery reportedly 
has increased capacity from approx- 
imately 80,000 board feet of studs 
per shift to potential of 100,000. Aim 
purportedly is not so much to in- 
crease production as to balance out- 
put, making better selection and 
use of logs possible. Sun Studs spe- 
cializes in premium kiln-dried Doug- 
las fir studs, unit packaged for easy 
mechanical unloading. 


YOUNGSTOWN, OHIO: Comple- 
tion of $1.5-million program to ex- 
pand and improve production facili- 
ties for metal lath, and enlarge lath 
offerings, has been announced by 
Republic Steel Corp.’s Truscon Divi- 
sion. Included in expanded facility 
is production equipment for %” rib 
lath. Lath design provides for de- 
crease in opening sizes between 
ribs — spaced 3%”, on centers 
and increase in lateral stiffness of 
sheets through additional ribs. Fin- 
ished sheet widths have been ex- 
tended from 24” to 27”. In addition 
to being used as plaster base, rib 
lath can be used as combination 
form, centering, and reinforcement 
for concrete slabs in steel joist con- 
struction. 


VAILS GATE, N. Y.: Mastic Tile 
Division, Ruberoid Co., discontinued 
manufacture of rubber floor tile 
under Mastic and Wright brands on 
May 1. Move was announced by Sey- 
mour Milstein, division president, 
who stated that mounting demands 
for solid vinyl tiles made it impera- 
tive to shift facilities formerly used 
for rubber manufacture to solid 
vinyl production. 


MANHASSET, N. Y.: Ductless 
Hood Co. recently appointed three 
new representatives to handle both 
Ductless Hood and Manesco lines. 
New representatives and their ter- 
ritories are: Clarence Barbour—North 
Carolina, South Carolina, Georgia 
and western Florida; John Lee — 
Mississippi and Alabama; and W. J. 
(Buddy) Jones—Tennessee, Arkansas, 
and Kentucky (except Covington 
area). 


ATLANTA, GA.: B. Allen Bryant 
has been named district sales man- 
ager for Arvin Industries, Inc.'s 
primary electric heat division. In his 
new position, Bryant will be in 
charge of primary electrical heating 
system sales for company in western 
North Carolina, Tennessee, Missis- 
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sippi, Alabama, Georgia, and New 
Orleans area. He has been electrical 
construction material manufacturer’s 
representative for 20 years. 


LONGVIEW, WASH.: Two staff 
members of Long-Bell Division, In- 
ternational Paper Co., Clifford E. 
Hadley and Ralph G. Taylor, recently 
retired after 37 years’ service. Had- 
ley, manager of Western sales, join- 
ed Long-Bell Lumber Co. in 1922. 
Since 1944, he has been in charge of 
all lumber sales west of the Rocky 
Mountains. In addition, his depart- 
ment has handled all sales of domes- 
tic cargo, export, and timbers. Tay- 
lor has been editor of the division’s 
magazine, The Log, since 1954. His 
first company assignment involved 
work with cost accounting of Long- 
view’s arterial streets. Later, as em- 
ployment agent, he was in charge 
of employment for construction of 
city and lumber mills. Other re- 
sponsibilities held include assisting 
in management of fuel sales, plant 
cafeteria manager, general office 
maintenance supervision, and as- 
sistant director of public relations. 


ATLANTA, GA.: Deka Corp. di- 
rectors recently declared five cent 
per share dividend, payable May 1, 
to stockholders of record April 15. 
This was third consecutive five cent 
per share dividend to be declared by 
corporation which began operation 
in 1958. Deka manufactures Deka- 
Bord and Exa-Bord, pre-finished 
wall panels. Corporation directors 
are: Joseph P. Benamy, Marvin F. 
Druckenbrod, William F. Holtz, Sol 
P. Benamy, Alex W. Smith Jr., Mel- 
vin A. Brown, Curtis H. Bryant, 
Charles A. Rawson Jr., and Lee S. 
Brown. 


CHICAGO, ILL.: Portland Cement 
Assn. has established new South 
Central region, comprising states of 
Oklahoma, Arkansas, Louisiana, and 
Texas, with headquarters at Austin, 
Texas. District office is also being 
formed in Albuquerque to serve New 
Mexico. G. Donald Kennedy, associ- 
ation president, said changes are 
aimed at providing improved service 
to cement users in areas concerned. 
Thomas D. Shiels, previously dis- 
trict engineer for Austin office, has 
been named regional manager of 
South Central region. He is succeed- 
ed as district engineer by Ted L. 
Edwards. Including new offices, as- 
sociation now operates through sev- 
en regional and 34 district offices in 
major cities, in addition to its gen- 
eral headquarters here. 


NASHVILLE, TENN.: Mack Home 
Service, Inc., is new firm manufac- 
turing storm doors and windows 


here. Herman D. Bradley, R. Clar- 
ence Bailey, and Dewey E. Donoho 
are partners in the business. 


ATLANTA, GA.: Ashton Therrel, 
here, has been appointed Southeast- 
ern representative for Ludlow Prod- 
ucts Corp. of Schenectady, N. Y., in 
Georgia, Alabama, Florida, and east 
Tennessee. He will sell firm’s com 
plete line of electric paint removers, 
electric putty softeners, and electric 
charcoal igniters. 


CHICAGO, ILL.: Paul B. Shoe- 
maker, vice-president of Masonite 
Corp. has been elected vice-chair- 
man of executive committee of 
Brand Names Foundation, Inc. 


SAN DIEGO, CALIF.: Alsynite 
Co. of America has been acquired 
by Reichhold Chemicals, Inc., for 
undisclosed number of shares of 
Reichhold common stock. Operating 
as Alsynite Division of chemical 
company, it will continue to manu- 
facture and market reinforced fiber- 
glass panels and other building and 
construction products and materials. 


COOS BAY, ORE.: Evans Prod- 
ucts Co. has expanded wood product 
operations at its plant here to in- 
clude manufacture of plywood spe- 
cialty products. Included among new 
line is hardwood-faced plywood 
suitable for wall panels, cabinet 
work and boat hull manufacturing 
New product will be available initi- 
ally in birch, oak, knotty-pine, and 
Philippine mahogany finishes. Pro- 
duction is expected to reach two- 
million square feet a month, bring- 
ing company plywood production in 
U. S. to 14-million square feet 
monthly. 


DALLAS, TEX.: Texas Industries, 
Inc., has acquired Circle Concrete 
Corp., ready-mix concrete producer 
in Dallas County, and two affiliated 
companies. Earl Bowden, president 
of Circle Concrete, will be general 
manager. Included in acquisition 
were Circle Concrete Corp. in both 
Dallas and Garland, as well as Bow- 
den Co. Companies operate four 
ready-mix concrete batching plants 
and 41 ready-mix trucks in Dallas, 
Garland, and Mesquite areas, Texas 
Industries own four other ready-mix 
operations in Fort Worth, Texas.; 
and New Orleans, Shreveport, and 
Alexandria, La. It also owns 20 
other companies in six states. 


CLAYMONT, DEL.: Barrett Divi- 
sion of Allied Chemical Corp. is in 
process of building a gypsum wall- 
board plant here, adjacent to AC’s 
general chemical works. Expected 
completion will be in late 1961 of 
this first of a reported series of such 
plants, to produce gypsum wallboard 
from chemically-manufactured gyp- 
sum, instead of gypsum rock. Unique 
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Look to 


Caradco Bilt-We// stock cabinets save money 
for you—help se// the homes faster for bui/ders! 


Bilt-Well 


1y Caradco 


for Kitchen Cabinet 


Flexibility 


There is a combination of 
BILT-WELL Cabinet units to 
fit every size kitchen...every 
floor plan...in homes of every 
price range. 

Available with a choice of 
warm Ponderosa Pine or ele- 
gant Birch door and drawer 
fronts, BILT-WELL Cabinets 
can be stained naturally, var- 
nished, lacquered or enameled 
in any color to match any dec- 
orating scheme. 

Over 100 different styles and 
sizes of cabinets made in 3” 
modular units from 12” to 48” 
widths to meet all storage re- 
quirements in the kitchen and 
throughout the house. 


AVAILABLE FROM THE FOLLOWING DISTRIBUTORS 


ARKANSAS 
Carr-Adams Mfg. Co. 
104 N. Culberhouse, Jonesboro 
GEORGIA 
Neal-Biun Co. 
50th & Montgomery Sts., Savannah 
Willingham Sh. & Dr. Co. 
P, O. Box 196, Macon 
KANSAS 
Shawnee Lumber Co., Inc. 
1815 Kansas Ave., Topeka 
R. L. Sweet Lumber Co. 
4400 Roe Bivd., Kansas City 3 


KENTUCKY 
Combs Lumber Co., Inc. 
P. O. Box 359, Lexington 


LOUISIANA 
Davidson Sh. & Dr. Co., Inc. 
P. ©. Box 627, Alexandria 





Davidson Sh. & Dr. Co., Inc. 
P. O. Box 227, Lafayette 
Davidson Sh. & Dr. Co., Inc. 
P. O. Box 1119, Lake Charles 
New Orleans 
Sash & Door Co., Inc. 

1212 S. Roman St., New Orleans 5 
Tulane Hdw. Lbr. Co., Inc. 
4200 Tulane Ave., New Orleans 19 
United Sash & Door Co. 

P. O. Box 961, Baton Rouge 

MISSOURI 
Carr-Adams Mfg. Co. 

134 Branch St., St. Louis 7 
Carr, Adams Mfg. Co. 
Mexico, Mo, 

MISSISSIPPI 
Jackson Sash & Door Co. 
4100 Northview Drive, Jackson 


NORTH CAROLINA 


Miller Millwork 


P. O. Box 3364, Charlotte 3 


OKLAHOMA 


L. C. Morgan Sh. & Dr. Co. 


114 "F" Ave. b 


T. H. Rogers Lumber Co. 


McAlester 


Reints Sash & Door Co. 
P. O. Box 672 
Oklahoma City |! 


TENNESSEE 
Tennessee Bidg. P 


621 Murfreesboro Road 


Nashville | 
TEXAS 


Houston Sash & Door Co. 


Corp. 801 McKee St., Houston 1 


Steves Sash & Door Co. 
awton 
Steves Sash & Door Co. 

of Midland 
P. O. Box 1531, Midland 
Steves Sash & Door Co. 


VIRGINIA 
Building Supplies Corp. 


- 


Southmost Sash & Door Co, 
P. O. Box 1166, Harlingen 


P. O. Box 370, Corpus Christi 


201 Humble Ave., San Antonio 


1900 Monticello Ave., Norfolk 


rod., inc. 
0 P. O. Box 896, Roanoke 
WEST VIRGINIA 


Roanoke Sash & Door Co. 





Davidson Sash & Door Co. 
500 San Marcos St., Austin 4 


Louis Whise. Lbr. Co., Inc. 
P, O. Box 1060, Wheeling 


7 
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Manufactured by 


CARADCO, Inc. 


Dubuque, lowa 


THE BILT-WELL LINE OF BUILDING WOODWORK: WINDOW UNITS, Double-hung, 
Awning, Casement, Basement. CABINETS, Kitchen, Multiple-use, Wardrobe, Storage, Vanity-Lavatory. 
DOORS. Exterior, Interior, Screen and Combination. 








BILT @ WELL 
“Srenrcas, TES 
woop ¥ WORK 


by Caradco 


Theres more to sell with 
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Y Econoplant 


concrete 
PLANT 


MANUFACTURERS 





Here is a low-cost opportunity 
to get started in the profitable 
ready-mix field — or modernize 
or expand existing facilities. At 
a minimum investment you can 
now get this new Johnson transit- 
mix Econoplant, complete with ex- 
clusive Concentric aggregate- 
cement batcher. It complies with 
most rigid concrete specifications 
because cement is weighed on an 
individual scale, separate from the 
aggregates. Centrally-located, 
sealed hopper discharges cement 
within the aggregates, minimizes 
dusting and pre-mixes materials. 


Econoplant is ideal for clamshell 
charging — has large aggregate 
bin openings. Charging height is 
only 3014 feet. Where desired, it 
can be arranged with belt convey- 


JOHNSON 
Champaign, Ill. * 


For more details on above items, use Coupon on Page 103 


Stockton, Calif. 


@ with cement weighed 





on a separate scale 





55-cubic yard 
all-welded bin 


3 aggregate compart- 
ments, total of 45 cu. yds. 


70-bbi. cement tank 
with aeration system 


180 - bbi.- per-hour 
cement bucket elev. 


boot hopper for 
bulk or bag cement 


3 cu. yd. manual 
Concentric batcher 


separate cement scale 
meets rigid specs. 


or, open-inclined or vertical-en- 
closed bucket elevator for aggre- 
gates, at additional cost — also silo, 
undertrack screw conveyor for ce- 
ment. Other optional accessories: 
bin signals, water batcher, water 
meter — and weather-proof elec- 
tric control panel for all plant 
motors (a package unit requiring 
only simple field wiring). 


Easily assembled — Johnson 
Econoplant is ready to start pro- 
ducing concrete in a minimum 
time upon arrival. The all-welded 
bin, self-contained batcher unit, 
and easy field assembly of other 
structures simplify plant installa- 
tion. Maximum erection lift is 
about 5 tons. For complete story on 
this low-cost transit-mix plant, see 
Johnson distributor, or write us. 


j2 


«~, C. S. JOHNSON CO. j : Diniion of 


Company 





process developed by Barrett’s re- 
search department will eliminate 
need for transporting gypsum from 
distant locations, such as Nova 
Scotia, principal source for the east- 
ern U. S., it is said. 


SEATTLE, WASH.: Retirement of 
C. H. “Chris” Kreienbaum, vice- 
chairman of Simpson Timber Co. 
and leader in West Coast forest 
products affairs through the past 
four decades, became effective 
March 24. Native of Brookville, Ind., 
Kreienbaum became Simpson execu- 
tive vice-president in 1938, president 
in 1945, and vice-chairman in 1950. 
He was leader in West Coast Lum- 
bermen’s Assn., director and officer 
of National Lumber Manufacturers’ 
Assn., and the California Redwood 
Assn. 


CHICAGO, ILL.: General Port- 
land Cement Co. will spend estimat- 
ed $11,000,000 in 1960 for improve- 
ment and expansion of plants, or 
total of about $18,000,000 during 
next two years. Announcement was 
made by Smith W. Storey, board 
chairman and president, in com- 
pany’s annual report. Current pro- 
gram provides for increasing annual 
productive capacity of Tampa, Fla., 
plant by 3,000,000 barrels and for 
various projects at other company 
plants. General Portland operates 
ten cement plants in South and Mid- 
west, with annual productive capaci- 
ty of 25,550,000 barrels, according to 
Storey. 


SWAINSBORO, GA.: Liberty Bell 
Mfg. Co. here has been purchased 
by Philip Carey Mfg. Co. of Cincin- 
nati, Ohio, manufacturers of build- 
ing products including roofing, 
siding, insulation, coatings, and in- 
dustrial products. Present plans are 
for Carey to operate Liberty Bell as 
division of parent company. Liberty 
Bell manufactures and sells door- 
bells and buzzers, mechanical and 
electric door chimes, transformers, 
push buttons, and driveway alarm 
signaling systems. 


SELMA, ALA.: Miller and Co., 
Inc., will build two ultra-modern 
hardwood mills to replace mill de- 
stroyed by fire in February. Both 
are scheduled for operation in the 
fall. Work already is in progress en 
reactivating and installing all new 
machinery at Yellow Pine Lumber 
Co. 


FORT LAUDERDALE, FLA.: R. 
C. (Tommy) Thompson, Florida 
building contractor and apartment- 
hotel owner, has announced forma- 
tion of International Truss Plate 
Corp. Company, with headquarters 
here, will manufacture steel truss 
plates to service expanding inter- 
national market. Trademarked Her- 
cules Truss Plates, they are hot-dip- 
ped galvanized steel, with nails for 
application to prefabricated roof 
trusses. 
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SAW TEXT 
REDWOG 


Closes? thing to a caref 
scuff marks, defifs, o : 


stains nearly twice as long as su 


rough textured appea 


2 


Member: California 
Redwood Association 
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Huttig assembly plants and warehouses, in 14 
cities, always ready for you with quality 
building products, kept at peak of completeness. 


On-time delivery is one of many advantages 
of dealing with Huttig. In each city, 
experienced representatives are ready at your 
call to assist with your customers’ problems. 
Pick up your phone... now! 


MANUFACTURERS: all types of quality millwork, Satin Brand 
Door Units, Satin Seal Window Units, Satin Brand By-Passing 
and Pocket Door Frames, Windows, Frames, Louver 

Doors and Blinds 


DISTRIBUTORS: nationally known building products 
Andersen Windowalls, General SSS Doors, Twindow, 
Thermopane, Berry Steel Garage Doors, Marlite, Upson 
Products, Armatol Wood Preservative, Prefinished Hardwood 
Plywoods, Miami Bathroom Cabinets, Coffman Ornamental 
lron, Weiser Locks, WelBilt By-folding Doors, WPP and Fir 
Mouldings, Fir Plywoods, Fir & WPP Doors 


HELPING YOU 
BUILD THE 
SOUTH 


HUTTIG 
FIRST... 


they'll have it! 


HUTTIG HAS IT 
IN 14 CITIES.. 


just pick up 


your phone 


ATLANTA 
JA 5-3477 


BIRMINGHAM* 
AL 4-3276 
CHARLOTTE 
ED 2-2146 
COLUMBUS 
HU 6-4367 
DALLAS 
FL 1-3231 
JACKSONVILLE 
EL 3-8607 


KANSAS CITY ¢ 
BE 1-7080 


KNOXVILLE 
2-6126 
LOUISVILLE 
SP 8-2724 
MEMPHIS * * 
BR 2-2541 
MIAMI 
NE 3-6375 


NASHVILLE 
CY 2-1025 


ROANOKE 
Di 4-6201 


ST. LOUIS 
HA 7-6800 


SASH & DOOR CO. 


Since 1885 ¢ St. Louis 10, Mo. 


* Birmingham Sash & Door Co. ** Memphis Sash & Door Co. 
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tAmerican Sash & Door Co. 








BIG SCALE OPERATION—Reynolds Alumi 
num Supply Co.'s new 38,000 sq. ft. alumi- 
num-clad plant, being built in Jacksonville, 
Fla., will house more than quarter-million 
dollars worth of industrial metals and build- 
ing products. Branch will handle complete 
line of aluminum, steel, brass and copper 
industrial metals, as well as all types of 
building materials. Designed to give faster 
service to manufacturers and dealers in 
north Florida and south Georgia, distri 
bution center will be staffed with sales 
group already active in area. Stanford 
Davidson continues as branch manager. 


HAGERSTOWN, MD.: Colonial 
Hardwood Flooring Co. is expanding 
its operations here. With sales run- 
ning 60 per cent above 1959, Coloni- 
al Hardwood has bought Roulette 
Knitting Mill plant. Factory build- 
ing will provide 55,000 square feet 
of floor space. It will be remodeled 
for use as kitchen cabinet assembly 
plant. 

ATLANTA, GA.: Former Raleigh, 
N. C., salesman, William T. Smith, 
has been transferred here as as- 
sistant district manager for Johns- 
Manville’s dealer building products 
division. Smith joined Johns-Man- 
ville in 1949, since that time rep- 
resenting the firm’s building prod- 
ucts division in Greensboro and 
Raleigh, N. C., as well as in Macon, 
Ga. 

CORPUS CHRISTI, TEX.: Horton 
Glass Co. subsidiary will produce 
door known as Horton automatic 
operator. Door functions on principle 
already in operation at grocery and 
other stores where door opens when 
person steps on mat. Primary dif- 
ference in Horton’s product is that 
it is an automatic sliding door. 


IDABEL, OKLA.: Plant site and 
shipping point of Dierks Forests 
Inc.’s insulation board, now under 
construction near Broken Bow, will 
be named Craig, in honor of late 
John M. Craig, manager of Dierks’ 
land department in Oklahoma. One- 
and-half-mile railroad spur will con- 
nect Craig with Texas, Oklahoma 
and Eastern railroad at point seven 
miles east of Broken Bow. 


EL PASO, TEX.: El Paso Plate 
Glass and Material Co. has gone into 
full scale operations in manufacture 
of aluminum diamond pane win- 
dows. For several years company 
has been manufacturing other types 
of aluminum windows. New product 
will be sold under same_ brand 
name, Paso-Vue. 


JACKSONVILLE, FLA.: Erwin 
F. Becker has been appointed field 
manager, quality, for United States 
Gypsum Co. here. He formerly was 
field manager, quality, in Atlanta, 
Georgia. 
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NO OTHER BUILDING 
MEASURES UP TO RUBEROID STONEWALL 


RUBEROID STONEWALL BOARD is 
the ideal asbestos-cement flat sheet for 
farm construction and remodeling. The 
easy-to-handle 4’ x 8’ sheets go up fast 
over barn and service building sidewalls. 
Stonewall-covered walls last years longer 
without maintenance. 


vy 


+ 
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RUBEROID STONEWALL BOARD is 
the perfect answer to cost-cutting in qual- 
ity board-and-batten new homes. It’s 
easy to apply. Just score and snap to 


size. Stonewall takes paint beautifully if 


desired. Reduces homeowners’ mainte- 
nance year after year. 


RUBEROID | 


BOARD 


RUBEROID STONEWALL BOARD has 
thousands of uses whether indoor or out 
wherever a fire-resistant, moisture-re- 
sistant, vermin-proof building board is 
needed. See your Ruberoid representa- 
tive or write: The RUBEROID Co., 500 
Fifth Ave., New York 36, N. Y. 


HELPS YOU BUILD...BUSINESS! 
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SELLING... or SERVICING 


ECONO-TAKEOUT WEATHERSTRIP-BALANCE 
Takes the Woes out of Windows 


When it comes to removable double-hung wood windows, 
you just can't beat those equipped with Econo-Takeout Com- 
bination Weatherstrip-Balance. We should have called it 
the ‘‘Trouble-Free!’’ Here's why: 


¢ Fits any standard frame opening. 
* Slides with finger-tip pressure. 


* Allows for take-out and replacement of sash at 
any position without fear of damage. No special 
instructions required. You can’t go wrong! 


Has no lip to scrape paint off edge of sash during 
take-out. 

Eliminate the grief of costly service calls. 
Increase your list of satisfied customers. Put 
your salesmen back to selling . . . instead of 
servicing. You can do all this — as hundreds 
of other dealers have done throughout the 
country —by insisting on windows equipped 
with Econo-Takeout, made only by America's 
oldest and largest manufacturer of residential 
window operative hardware. 


Write For Illustrated Catalog Showing Our Complete Line 
of Window Operative Hardware and Weatherstripping 


GRAND RAPIDS HARDWARE CO. 


QUALITY LEADERS IN SASH HARDWARE FOR OVER 60 YEARS 
560 — Ith STREET GRAND RAPIDS 2, MICH. 





SMA OFFICERS — John F. Disimone of Rudi- 
ger-Lang Co. (left) recently was elected 
president of the Screen Manufacturers Assn. 
at its annual meeting in Dallas. Congratulat- 
ing Disimone is John C. Adams (right), 
Vulcan Metal Products, Inc., retiring presi- 
dent; and Cliff W. Pratt of Universal Mold- 
ing Co., newly-elected vice-president. Pratt 
is chairman of statistical committee that 
formulated Commercial Standard for roll- 
formed aluminum tubular frame window 
screens, approved by association at meet- 


ing. 





STRICTLY 
WHOLESALE 





ORLANDO, FLA.: John A. Houston 
has been appointed sales representa- 
tive in central Florida for Plunkett- 
Webster Lumber Co., Inc., of New 
Rochelle, N. Y. Company, establish- 
ed in 1915, is national organization 
handling complete line of wholesale 
lumber products for rail and truck 
shipment. 


LOUISVILLE, KY.; Gayle W. Lea 
has been elected vice-president of 
Lumbermen’s Wholesale Service, 
Inc. He has been with firm four 
years. 


TACOMA, WASH.:: Silvatek Divi- 
sion of Weyerhaeuser Co. here has 
appointed the following new panel 
products distributors in the South- 
east: U. S. Plywood Corp., Little 
Rock, Ark.; Atlanta Oak Flooring 
Co. branches at Miami, Fla., Atlanta, 
Ga., and Savannah, Ga.; Plywood 
Supply Co., Atlanta, Ga.; Tidewater 
Plywood, Norfolk, Va.; and Building 
& Industrial Wholesale Co., Parkers- 
burg, W. Va. 


JACKSONVILLE, FLA.: Reynolds 
Aluminum Supply Co., distributor of 
metals and building materials in the 
South and an affiliate of Reynolds 
Metals Co., will build a 38,000 sq. ft. 
plant here, more than tripling pre- 
sent facilities. According to Presi- 
dent Paul Fox of the Atlanta-based 
firm, building will house more than 
quarter of a million dollars worth 
of industrial metals and building 
products. 


CHARLOTTE, N. C.: J. Alex 
McMillan, president of John C. 
Shepherd Lumber Co. here, has 
been elected president of the Na- 
tional American Wholesale Lumber 
Assn. McMillan is also president of 
Lumber River Manufacturing Co. in 
Lumberton, and vice-president of 
Lumber River Saw Mills, Inc., there. 


AMARILLO, TEX.: Kritser Sup- 
ply Co. here is a newly-appointed 
distributor for panel products, manu- 
factured by Silvatek Division, Wey- 
erhaeuser Co. 
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Center cuts of the finest old heart growth Douglas Fir 
G-P fir studs produce studs with straight grain and fewer knots. 


Straight grain studs mean less warping, produce truer 


save mon ey wall surfaces for builders. G-P Fir Studs can be ordered 
pre-cut to any specified fractional length. Save on-the- 


for builders job cutting. Standard sizes also available. 


make repeat F 


Builder enthusiasm for these top quality straight-grain 


business for yOu studs virtually guarantees repeat orders for you. 


Shipped stee/ strapped for mechani- 
cal unloading. Shipped in box cars 
or flat cars to your specification. 


GEORGIA-PACIFIC 


Plywood « Hardboard * Redwood * Lumber « Pulp * Paper * Chemicals 
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PALCO-—over 90 years of leadership built by people, plant, product 





woods boss... 


... Production of high quality 
lumber starts back in the woods 
with skilled, efficient logging — 
a job for which Walt Bassett is 
eminently qualified. Born and 
raised in the California redwood 
country, Walt has had 36 years’ 
working experience in harvest- 
ing prime Palco timber. In this 
time, he has seen many improve- 
ments in equipment; the change 
from hand to power cutting 
tools; the use of mechanized 
tractor rigs and loaders designed 
especially for the job. 


Even more significant, per- 
haps, is the industry’s change in 
methods.»over the years. Nowa- 
days, progressive companies like 
Pacific log their tracts with 
utmost care, to realize every 
possible board foot of sound 
lumber from a stand. Everything 
is done — selective cutting, re- 
forestation, brush clearance, fire 
prevention —to assure a perma- 
nent, self-renewing yield. 


For more than 90 years, Pacific 
has been an industry leader in 
advanced practices of logging 
and timber management. This 
policy benefits both the com- 
pany and its customers by as- 
suring, for generations to come, 
an everlasting supply of Archi- 
tectural Quality Palco Redwood, 
the industry’s standard of com- 
parison. 


PAL C @ 


THE PACIFIC LUMBER COMPANY 
Mills at Scotia, Eureka, and Elk, California 
100 Bush St., San Francisco 4, Calif. 


35 E. Wacker Dr., Chicago 1, Ill. 
2185 Huntington Dr., San Marino 9, Calif. 


Member of California Redwood Association | 


SOUTHERN BUILDING SUPPLIES for JUNE, 1960 


DEALER NEWS 





ARKANSAS 


CORNING: Charles R. Black, 74, 
president of Black Lumber Co. here, 
died recently. 


EL DORADO: Fire swept through 
the recently-remodeled planing mill 
of Bass-Clark Lumber Co. near 
here. The 200’ x 70’ mill was level- 
ed; its new equipment destroyed. 
Seven trucks, tractors and other 
pieces of equipment were ruined, 
and approximately 100,000 feet of 
rough and finished lumber was 
burned. Damage was estimated be- 
tween $75,000-$85,000. Origin of 
fire has not been determined. 


SHERIDAN: W. Jack Williams. 
general manager of J. L. Williams 
and Sons Lumber Co. here, has been 
elected president of the Sheridan 
Rotary Club for 1960-61 


DISTRICT OF COLUMBIA 


WASHINGTON: Two Georgians 
were recently cited for “outstanding 
contributions to the construction in- 
dustry and to the advancement of 
free enterprise system” at the Na- 
tional Construction Industry Con- 
ference here, March 10-11. They are 
George W. West Sr., West Lumber 
Company, Atlanta; and Oertell Col- 
lins, president of Forest City Lum- 
ber Company, Savannah. Conference 
was sponsored by the U. S. Cham- 
ber of Commerce. 


FLORIDA 


MIAMI: Roberts Supply Co., Inc., 
here, has opened a new unit door 
division, said to be using Weiser 
locks exclusively, tggether with lat- 
est Turn-A-Bore equipment. Com- 
pany claims daily output of 180 pre- 
hung unit doors. Howard Roberts is 
president. 


MIAMI: Lindsley Lumber Co. has 
opened its 27th sales outlet at 8820 
Bird Rd. Company is planning its 
28th outlet soon in Carol City. 


KANSAS 


ATWOOD: Ralph W. Strayer, Fos- 
ter Lumber Co., has received a 
transistor radio, being named as a 
recent winner in Wood Conversion 
Co.’s Nu-Wood Name the Tile Con- 
test. 


WICHITA: Wilma Hensley of 
Amsden Lumber Co. here has won 
a transistor radio in Wood Conver- 
sion Co.’s Nu-Wood Name the Tile 
Contest. 


GEORGIA 


ATLANTA: George W. West Sr., 
of We Lumber Co., recently pre- 
sented certificates of merit to con- 
struction industry leaders at the 
National Construction Industry Con- 
ference Washington, D. C. Con- 
ference sponsored by the Cham- 
ber of Commerce of the United 
States. Reportedly, a record throng 
attenae 


LOUISIANA 


ALEXANDRIA: Turpin Builders 
Supply ecently staged a _ grand 
openil veek to celebrate new ope- 
ratior ere. Firm’s business policy 
report depends on strict adver- 
tising policy and inventory control, 
plus keeping prices low. Turpin 
uses sales slogan of “wholesale to 
everyone 

LAFAYETTE: Doug Ashy Lum 
ber, Inc., held grand opening for its 
newly-formed corporation here. 
Firm officers are Doug Ashy, presi- 
dent; Seward Phillips, estimator and 
drafts and Dale Taylor, paint 
manage 

NEW ORLEANS: Hubert Walker 
has be installed as president of 
the R Lumber Dealers Assn. of 
New Orleans, Inc. Other officers in- 
stailed were Thomas Moies, first 
vice-p! ient; Kenneth Bratton. 
second e-president; Harry Cohen, 
treasu and Elm D. Wood, secre- 
tary 

CHARTERS OF INCORPORA- 
TION: J. B. Materials, Inc., Green- 
well Springs, listing capital stock of 
$41,000; Sugar City Lumber Co., Inc., 
New I ia, listing capital stock of 
$25,000; Broadmoor Lumber Co., 
Inc.. New Orleans, listing capital 
$100,000; Building Service 
o., J Shreveport, listing capital 
stock 1,500 shares no par value; 
and Oaklawn Lumber and Supply 
Co., |] West Monroe, listing cap- 
ital st f $100,000. 


stock 


MISSISSIPPI 


CKSON: Terry Road Lumber 
th at its Home Shop shows 
take on new dimension 
hardwood paneling. Booth 
fir plywood on display, 
material manufactured 
1-Pacific Corp. that com- 
and texture. Panel sur- 
grooved to give random- 
nk effect. Panel joints con- 
eased edges. 


RIDIAN: Acme Building Sup- 
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ply Co. held open house March 19- 
20 at its new headquarters building, 
a 10,000 square foot structure plan- 
ned by company employees. Present 
officers of the firm are Jack Malone, 
president; Melvin Malone, vice-pres- 
ident; and John O’Neil Jr., secretary. 
Departments are: wholesale sales 
headed by Richard Clay; retail sales 
headed by J. L. Daniel; architectural 
millwork headed by Harry Spinger; 
plant superintendent, Ervin Adams; 
accounting headed by Martin Stro- 
ble; and home planning department 
headed by Tommy Dulaney. Clyde 
Brooks is director of sales. 


MISSOURI 


KIRKWOOD: William W. Lindner 
of Central Hardware has won a 
Motorola transistor radio as a win- 
ner in the first phase of Wood Con- 
version Co.’s Nu-Wood Name the 
Tile Contest. 


POPULAR BLUFF: C. N. Lucas, 
E. C. Robinson Lumber Co., recent- 
ly received a transistor radio as a 
winner in the first phase of Wood 
Conversion Co.’s Nu-Wood Name 
the Tile Contest. 


ST. JOSEPH: Stanley F. Hall, 
St. Joseph Builders Supply Co., is 
a winner in Wood Conversion Co.’s 
Nu-Wood Jobber Jingle Contest, re- 
ceiving a portable stereophonic re- 
cord player. 


NORTH CAROLINA 


NORTH WILKESBORO: James 
A. Lovette, Jenkins Wholesale Sup- 
ply Co., Inc., has won a stereophonic 
record player, being a winner in 
Wood Conversion Co.’s Nu-Wood 
Jobber Jingle Contest. 


OKLAHOMA 


MUSKOGEE: Billy W. Cook of 
Lane-Morse Lumber Co. has receiv- 
ed a transitor radio as a winner in 
Wood Conversion Co.’s Nu-Wood 
Name the Tile Contest. 


SAND SPRINGS: Claude Frank 
Gill, 45, partner in Morrow-Gill 
Lumber Co. died recently after a 
two-year illness. Gill was manager 
of Antrim Lumber yard until 1954, 
when he established the partner- 
ship. He was a member of the Okla- 
homa Lumbermen’s Assn. 


TEXAS 


DALLAS: W. B. Oldham, Oldham 
Lumber Co., again heads the As- 
sociated Lumbermen’s Credit Cor- 
poration. S. P. Bush of S. P. Bush 
& Co. is vice-president. The direc- 
tors are: P. J. Goodnight, Buell and 
Co.; J. T. Hollis, Interstate Lumber 
Co.; and Dee Williford, Williford 
Lumber Co. Association secretary 
is P. K. Carmichael, Trinity Valley 
Lumber Co.; and Paul Trippet is 
executive secretary. 


MARSHALL: Windswept blaze 
roared through the planing and 
finishing mill at Snider Lumber Co. 
just north of here, causing estimat- 
ed damage in excess of $100,000. Roy 
Snider, owner of firm, said replace- 
ment cost on mill will be between 
$150,000 and $200,000. . . . Planing 
mill at Pyle Lumber Co., just west 
of city limits on Harleton Rd., has 
been destroyed by fire. Loss was 
estimated at $40,000 in machinery 
and lumber. Equipment in frame 
building was valued at more than 
$20,000, plus about $20,000 worth 
of finished lumber, part of which 
was on government contract. 


IRVING: Irving Lumber Co. held 
a grand opening for its Gillozet-de- 
signed branch store, called Handy 
House, at 129 W. Irving Blvd. here. 
Store offers one-stop shopping con- 
venience, with twenty departments 
and complete remodeling center. 


TEXARKANA: Ernest C. Dyson 
was installed as president of Texar- 
kana Retail Lumber Dealers Assn. 
at its January meeting. Elton Prit- 
chard, Atlanta, is new vice-presi- 
dent; and C. E. Moxley, Texarkana, 
is secretary. 


SAN ANTONIO: Officers for 1960 
have been elected by Retail Lumber 
Dealers Assn. here. They are: Presi- 
dent, Adrian Anderson, San Antonio 
Brick & Lumber Co.; Vice-President, 
W. A. Abbott, South Loop Lumber 
Co.; Secretary-Treasurer, Eugene V. 
Bilbrey, Bilbrey Lumber Co.; and 
Executive Secretary, Fred G. Sauer. 
Other directors are Douglas D. Van 
Buren, Terry Thrift Sr., T. H. Mof- 
fett, and Forest Dinn Jr. 


SHERMAN: Guy Ownby is now in 
charge of the repair and remodeling 
department of Carey Lumber and 
Supply Co. 


WAXAHACHIE: Wade Wright has 
succeeded retiring T. S. Meador as 
manager of Rockwell Lumber Co.’s 
yard here. 


TENNESSEE 


NASHVILLE: Construction Sup- 
plies, Inc., has leased a warehouse- 
type concrete block building, provid- 
ing one-stop service and supply. 
Dainey E. Batson is general man- 
ager, and Robert G. Rice, sales 
manager. 
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INTERCHANGEABLE 
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BUILT-INS 
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BUILT-IN 
ELECTRIC 


RANGES 


WITH 


DOUBLE 
OVENS 





Medern Maid OFFERS A COMPLET 





@ Both ovens equipped with new “Lo-Temp” 
oven controls which accurately control baking 
and roasting temperature and also provide low 
temperatures (140°-250°) to keep cooked foods 
ready to serve without over-cooking. Ideal for 
warming plates and serving dishes. 





@ Two big ovens each 18” wide (10,260 cubic 
inches of oven) yet both fit in one standard 
24” oven cabinet. 


@ Top oven is fully automatic clock controlled, 
has Robertshaw heat contro! with 3000-watt rod 
type broil unit and 2200-watt rod type bake unit. 


@ Big lower oven has Robertshaw heat control 
with 3000-watt rod type broil unit and 2200-watt 
rod type bake unit. Each oven has separate 
broiler pan and rack. 











@ Each oven has big glass door. Turn oven 
lamp on and look in without opening door. Keeps 
kitchen cooler, oven baking more even. 


@ Triple rotisserie —can be inserted and re- 
moved easily. The center spit is for large roasts, 
hams or fowl. The two side spits will hold two 
chickens each — or use all three spits for Shish 
Kebab. 











® Roastender — an electric meat thermometer 
which sounds buzzer and cuts oven off when 
roast is done. Insert probe in meat, set dial 
for well done, medium, rare, etc. Ends peeping, 
poking, guessing. (Shown in lower oven for 
photo only). 
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“SUPER THIN” 


G jant “Queen Sized” oven 18” wide is 
clock controlled. Holds +5 Roaster 
(30 Ib. roast or 25 Ib. turkey). 


Rod type 3000-watt broil unit, 2200- 
watt bake unit. Rod type is self-clean- 
ing, requires no baffle. Bake unit is 
hinged for easy oven cleaning. 


U ven interior is glass lined with porce- 
lain enamel. Can’t rust and is easier to 
clean. No hard to clean nameplate on 
oven door. 


New “Lo-Temp” heat control on all 
models. 


Rotisserie with electric motor and re- 
movable spit brings taste of outdoor 
cooking into kitchen. 


Oven frame is made in one piece. Has 
no bolts exposed, no sharp corners. 


Extra thick oven door has twice as 
much insulation. Also, this door has a 
distinctive design instead of the usual 
flat door. 


RANGE TOPS. 


Robertshaw heat control is newest. 
When bake unit is on, broil unit is on 
at one-quarter heat, giving perfect heat 
distribution in oven. Indicator light on 
instrument panel indicates when oven is 
preheated. 

















BP Clock controlled oven with 
le glass door and oven light. 


8 with solid door and no light. 


BPR Same as €E0-23P with 


serie. 
612”. 
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E0-63P Clock controlled upper oven. 
Lower compartment has thermo- 
statically controlled 3000 watt broil 
unit. 


E0-63PR Above with rotisserie. 
E0-53P Same as E£0-63P but with 


storage compartment instead of low 
broiler. Overall frame size 23”x36”. 
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E0-73PR Double oven with rotis- 
serie, separate ovens with broil and 
bake units, each thermostatically 
controlled. Economy sized lower 
oven 16” wide. 

E0-73P Double oven without rotis- 
serie. 


E0-83PR Same as £0-73PR with 
triple rotisserie and roastender. 





























E0-103PR Double oven, roastender, 
triple rotisserie, automatic clock 
controlled top oven and Minute 
Minder. 


E0-93PR Double oven, rotisserie, 
automatic clock controlled top oven 


and Minute Minder. Overall frame 
size 23”x50”. 
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SUPER THI 








° DROP-IN 
TOPS 





Fast heating seven speed Microtube 
units. Indicator light lets you know 
at a glance when the units are in 
operation. 


Formed ledge around range top is same 
design as frame around oven. Same 
square corners and neat, trim look. 


Thermal-eye unit available, making any 
utensil completely automatic. “Plug-in” 
elements are used on Thermal-eye 
range tops. The complete top element 
lifts out for easiest cleaning. 


YELLOW TURQUOISE 


ET-16—Two burner electric top, one 
giant 2100 watt element and one standard 
1250 watt element. 


ET-16-TE2 same with two Thermal Eyes and 
plug-in units, Top 16x21”, 


Easily installed. No front cutout neces- 
sary, no radius corners, no compli- 
cated rims, no under counter installa- 
tion, no plastic seals or gaskets re- 
quired, no sink fronts because of lost 
drawer space. 





“Super Thin” —thinner than the length of a 
cigarette. Allows drawer space underneath. 


Easy to clean—no exposed bolts, glass lined box 
inside and outside, heavy ledge keeps spillovers off 
counter top, solid burner bowls keep spillovers from Griddle is 143 square inches; has built- 
running down into box. in thermometer. Griddle cover fur- 
Burner rings formed in top on satin chrome models nished so can be used as work area 
Formed rings are bright chrome to match the when griddle not in use. With griddle 
beautiful chrome !edge around the edge of the top removed can be used as extra burner. ET-G — Griddle model. With griddle re- 
moved, can be used as extra cooking 
unit 


ET-G-TE with Thermal Eye. Top 16’x21”. 


ET-30 — Two giant, two standard Microtube units. ET-36G — Four surface units and griddle. Remove 
griddle for fifth burner. ET-21 — One giant and three standard size 


ET-30-TE same with Thermal Eye and plug-in units. P ’ units, front controls. Designed for in- 
ET-366-TE has Thermal Eye and plug-in units. stallation in 21” cabinet. “s exposed 


ET-366-TE5 four burners and griddle burner have Bolts on top. Top 20%2"x21". 
thermal Eye. Plug-in units. Top 36’x21”. 


SPECIFICATIONS Subject to change without notice. See instructions with each unit for complete installation details. 
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ET-30-TE4 has four TE units and plug-in elements. 
Top 283%4"x21”. 
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PRODUCT PARADE 





PHOS-FUSED PROCESS 


Process called Phos-Fused in manu- 
facture of ornamental iron has been 
developed by Versa Products Co., 
Dept. SBS, Lodi, Ohio. 

Phos-Fused is two-phase coating 
and welding process by which Ver- 
sa’s ornamental iron railing and 
columns are strengthened and made 
to last longer. First step is immer- 
sion in acid bath to free railing 
from mill scale. Then it is given 
special phosphate coating for rust- 
resistance and paint adhesion. Last 
phase is electronic fusing of rail 
section and spindles. 

Process reportedly eliminates pos- 
sibility of flaking, oxidation, and 
rust deterioration. 

Write Fl on reply card, page 103. 


FOLDING CLOSET DOOR 


Colonial-design closet door has been 
added to line of metal folding closet 
doors by Float-Away Door Co., Dept. 
SBS, 1173 Zonolite Rd., N. E., At- 
lanta 6, Georgia. 


Design feature of Colonial is re- 
cessed-type panel stamped into low- 
er half of each folding section. Top 
portion of each section is louvered. 
Brass pull-knobs included with each 
set. 

Panels are reinforced, 24-gauge, 
zinc electro-plated and Bonderized 
steel that reportedly won’t warp, 
crack, or swell. Fibrous backing 
and nylon pivots claimed to assure 
noiseless operation. Other features 
stressed include sturdy piano-type 
hinges, kiln-dried oak threshold 
track, and furniture-grade wood top 
track. 

Write F2 on reply card, page 103. 


DUCTLESS KITCHEN HOOD 


Ductless ventilating hood — that 
electronically removes smoke, 
grease, dust, and cooking odors from 
the air — is introduced by Caloric 


Appliance Corp., Dept. SBS, Jenkin- 
town, Pa. 

Metal filter plates on unit report- 
edly do not require replacement or 
reactivating. Can be removed once 
each year and washed in water and 
household detergent. Draws its elec- 
tric power from conventional 115- 
volt household outlet. 

Available in 30-, 36-, and 42-inch 
models, hoods come in pink, yellow, 
turquoise, coppertone, white, black 
or stainless steel. Unit, called Model 
CL, has stamped and welded body 
with smooth, rounded corners and 
baked enamel finish. 

Write F3 on reply card, page 103. 


TEXTURED PLYWOOD SIDING 


Plywood siding, Weldwood Ply- 
Sawn, has been added to line of 
sidings manufactured by United 
States Plywood Corp., Dept. SBS, 
55 W. 44th St., New York 36, New 
York. 

Low-cost fir plywood panel, with 
rough texture of resawn lumber 
creates board and batten style. Man- 
ufacturer claims product eliminates 
shrinkage, splitting, and costly in- 
stallation. 

Comes in %” thick 4’ x 8’, 9 and 
10’ panels. Meets FHA minimum 
property standards for installation 


as combination sheathing-siding 
panel. May be applied directly to 
studs eliminating need for separate 
sheathing. 

Write F4 on reply card, page 103 
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INSULATING SHEATHING 


Stapling or nailing of Strong-Wall 
insulating sheathing, without corner 
bracing and direct application of as- 
bestos cement and wood shingles to 
Strong-Wall sheathing, has been ap- 
proved by Southern Building Code 
Congress, according to Celotex Corp., 
Dept. SBS, 120 LaSalle St., Chicago 
3, Il. 

More than 800 cities in 13 South- 
ern states reportedly have adopted 
or use Code, whose approval 
specifies 

No corne! 
nailing o1 
sulating 


bracing required when + 
stapling Strong-Wall in- 
sheathing to framing 16” 
on center with nails or staples spaced 
6” on center at intermediate framing 
members and 3” on center along all 
edges. 


Direct application of asbestos ce- 
ment shingles with or without Celo- 
tex backer board and wood shingles 
to Strong-Wall insulating sheathing 
using approved annular ring nails. 

Write F5 on reply card, page 103. 


READY-MIXED CEMENT 


Ready-mixed Perf-a-Tape cement in 
five-gallon metal container is now 
available from U. S. Gypsum, Dept. 
SBS, 330 W. Adams St., Chicago 6, 
Ill. 


Container comes in addition to 


present corrugated carton and poly- § 


ethylene bag. Biggest advantage re- | 


portedly is that contractor may pump {fj 


cement directly from can into tools. 
Metal container said to have dura- 
ble, rust-resistant lining that gives 
cement a year’s shelf-life. 

Lugs and rubber gasket on lid’s 
bottom side provide air tight seal. 
Tapered sides 
top permit easier cleaning of con- 
tainer’s interior. All seams soldered 
for additional strength. Strong, hea- 
vy-gauge wire handle has wooden 
grip for comfortable carrying. 
Write F6 on reply card, page 103. 
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and large-diameter 


PORTABLE METAL BENDER 


Precision bending of sheet metal 
and wire into virtually any shape 
or form is now claimed possible 
with powerful portable bender, man- 
factured by Hahn Co., Dept. SBS, 
2311 Fox Hills Dr., Los Angeles 64, 
Calif. 

Bends sheet metal up to %” thick 
x 1%” wide x any length. Tool ex- 
erts up to 2,000 lbs. of pressure to 
form metal against angle and curve 
dies. Complete with interchangeable 
angle and radii dies. Can be held in 
hand or clamped in vise. 

Said to work equally well on cold 
rolled steel, aluminum, brass, cop- 
per and wire. Made of heat-treated 
steel, case hardened, zinc-plated to 
reportedly last lifetime. 

Write F7 on reply card, page 103. 


DOOR-OPERATED SWITCH 


New 200 ampere door operated 
switch — designed for modern all- 


f electric home — is distributed by 


Wadsworth Electric Mfg. Co., Inc., 
Dept. SBS, Covington, Ky. 

Width is 14%”, fitting in between 
studs set 16” on center. Device was 
designed to control diversity of elec- 
trical appliances and machinery. 
Cabinet available in either surface 
or flush mounting with deadfront 
construction. 

Fusible main is 3 pole, 2 fuse, 
solid neutral, volts 120-240 A. C. 
; service equipment device. It has 2-, 
» 4-, or 6- plug fuse circuits, with plug 


fuse receptacles that can be used 
for 240 volt heater circuits or 125 
volts. 

Write F8 on reply ecard, page 103. 


SAFETY STAIR TREADS 


Line of safety stair treads having 
friction strips built-in tread-face is 
announced by Burke Rubber Co., 
Dept. SBS, San Jose, Calif. 
Product available in 36”, 48”, 60”, 
and 70” lengths. Two 1” friction 
strips in tread face at wear area 
purportedly give positive protection. 


Another feature is extra 1/16” 
thickness of rubber in first 4” of 
step surface where maximum wear 
occurs. Treads, plus skirting and 
riser material, available in 26 stock 
colors to match company’s rubber 
tile and cove base designs. 

Write F9 on reply card, page 103. 


MANUAL STRADDLE TRUCK 


Manually operated two-wheel truck 
for handling lift truck pallet loads 
of building materials is announced 
by Valley Craft Products, Inc., Dept. 
SBS, 750 Jefferson Ave., Lake City, 
Minn. 

Ezy-Load straddle truck is claimed 
to move pallet loads of brick, tile, 
and other materials, thereby elimi- 
nating need for power lift truck on 
floor under construction. 

Entirely mechanical operation 
allows handling by ordinary laborer. 
Ruggedly constructed from 1” iron 
pipe, truck has 1,200 lbs. load capac- 
ity. Large pneumatic tires allow use 
over rough surfaces as well as on 
smooth floors. 

Write F10 on reply card, page 103. 


STEEL DOOR FRAME 


All-welded steel door frame for 
masonry construction is announced 
by Kewanee Mfg. Co., Dept. SBS, 
Kewanee, III. 

Masonry frame features smooth, 
ranch-trim look on interior. Said to 
require little maintenance. Frames 
formed, mitered, and welded at fac- 
tory, shipped ready for installation, 
complete with welded hinges, strike 
plate, dust box, and rubber bumpers. 

Cleaned, phosphatized and prime- 
coated with oven baked-on enamel. 
Available for 1%” and 1%” wood 
doors, plus 35%” and thicker mason- 
ry walls. 

Write F1ll on reply card, page 103. 


ALUMINUM NAIL PACKAGE 


Aluminum nails — in either casing 
or sinker head and all popular sizes 
— are distributed by Phifer Wire 
Products, Dept. SBS, P. O. Box 9007, 
Tuscaloosa, Ala. 

Nails said to meet all FHA and 
Redwood Assn. specifications for in- 
terior construction. Reportedly do 
not rust, stain, or require counter- 
sinking and puttying. Stubbornly 


resist bending, even in _ hardest 
woods. Secret is combination of ac- 
curately drawn Alclad aluminum 
wire and electronically controlled 
enameling process. 

Job Pac, can package, contains 
right quantity of nails for job with- 
out weighing or guesswork. Can 
label gives all specifications, includ- 
ing number of nails and coverage 
with material used. 

Write F12 on reply card, page 103. 


“DO-IT-YOURSELF” PLANS 


Set of “build-it-yourself” plans for 
better outdoor living projects is 
available from Stanley Tools Div., 
Stanley Works, Dept. SBS-PD, 111 
Elm St., New Britain, Conn. 

Sets (GT 15) contain plans for 
eight different projects, all of which 
are for outdoor use. Said to be of 
particular interest to gardeners who 
like to try their hand at woodwork- 
ing. 

Write F13 on reply card, page 103. 
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Only Zonolite gives you this triple-threat 
profit-boosting opportunity! 


ZONOLITE is the insulation name your customers know 
best. For that reason, Zonolite sales are easier to make, 
Zonolite profits easier to come by. What makes it better 
yet...you can satisfy more different kinds of insulating 
needs, because Zonolite alone can supply all three types 
of insulation. One type frequently helps sell one of the 
others, too. 


Te Zonolite Water-Repellent Masonry Fill Insulation... 
The new way to insulate block and cavity walls. Cuts 
heat transfer 50%...air conditioning costs by 25%. Pours 
freely from bags, fills around reinforcing and other 
obstructions... won’tsag or ball up...nouninsulated voids. 
Really water-repellent, actually sheds water. Saves time 
and money over other methods. An easy “add-on” for 
every masonry building in your area. 


Ze Zonolite Vermiculite Insulating Fill... Easiest of all 
to install. Pours easily between ceiling joists...all done 
in an afternoon or less with no fancy installation costs. 
It’s 100% fireproof, rotproof and rodentproof...won’t sag 
or “go flat’’...guaranteed for the life of the building. 
Vigorous national promotions and dynamic sales tools 
build volume for you. 


=e Zonolite Glass Fiber Blanket Insulation... Alumi- 
num-faced blanket of springy, superfine glass fibers com- 
bines insulation and vapor barrier. Clean, light, odorless, 
non-irritating. Won’t rot, sag or pack. Stores in one-fourth 
the usual space. Various thicknesses and widths meet all 
needs. Convenient ‘‘Z-tab’’ makes installation easy. 

There you have it...3 of the very best reasons to get 
behind Zonolite insulating products. For specific informa- 
tion about these easy-to-sell products... 


Mail coupon today to 


ZONOLITE COMPANY 
Dept. SBS-60, 135 South La Salle St., Chicago 3, Ill. 
re ee ee 


ZONOLITE COMPANY... Dept. SBS-60 

135 S. La Salle St., Chicago 3, Illinois 

Send me full information on items checked... 
0 Zonolite Water-Repellent Masonry Fill Insulation 
©) Zonolite Vermiculite Insulating Fill 
© Zonolite Glass Fiber Blanket Insulation 


Name 











Company 
Address 
City : Zone State. 
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WOODGRAIN PANELING 


Three new cherry woodgrain hard- 
board finishes are available from 
Celotex Corp., Dept. SBS, 120 S. 
LaSalle St., Chicago 3, IIl. 


Finishes manufactured in 16” x 3’ 
and 2’ x 8’ panels for application by 
Handi-Clip or Handi-Wall systems, 
respectively. Installation of random- 
plank 16” x 8’ panels purportedly is 
fast and easy with special metal 
clips which eliminate nailing into 
panels. 

Handi-Wall system for installing 
2’ x 8 panels combines function 
with decoration by providing hid- 
den steel mounting strips for hang- 
ing variety of racks, shelves and 
cabinets. 

Write F14 on reply card, page 103. 


VERSATILE PAINT BRUSH 


Paint brush which applies paint 
with spray-like finish — reportedly 
performing on rough, uneven, or 
contoured surfaces — is being dis- 
tributed by Immie Corp., Dept. SBS, 
85 Avenue E, Rochester 21, N. Y. 
Produced in 13 various sizes and 
shapes, tool employs combination of 
component parts. Angora mohair 
facing is laminated to sponge-like 
polyester pad, in turn, fastening to 
brilliant copper-finish handle. 
Brushes said to glide paint on 
effortlessly and fast. Paint applied 
in uniform coating which purported- 
ly dries free of bristle marks, lap 
streaks, or bubbly effect. Number of 
tools employ curved radius surface 
to pick up excess paint when in use. 
Width sizes from %” to 4%”. 
Write F15 on reply card, page 103. 


HOME PLAN PROGRAM 


Initiated with cooperation of Lum- 
ber Dealers Research Council and 
National Plan Service, five new 
Emblem homes are available 
through Douglas Fir Plywood Assn., 
Dept. SBS, Tacoma 2, Wash. 

Homes said to comply with Build- 
ing Planning Standards in Chapter 
VI of the FHA’s “Minimum Proper- 
ty Standards.” Series includes split- 
level, two-story, two L-shaped, and 
one rectangular design, with 14 va- 
rying exteriors. Booklet illustrates 


90 


homes in full-color, providing com- 
plete folio of homes ranging from 
900 sq. ft. to 2,000 sq. ft. Designs 
incorporate size and ideas not avail- 
able in previous homes. 

Complete merchandising package 
includes full color plans books, plas- 
tic transparencies of each _ basic 
home, permanent plywood light 
viewer, two-color background sign, 
statement inserts, and promotional 
aids. 

Write F16 on reply card, page 103. 


ASBESTOS-CEMENT SHEET 


Kamwall, asbestos-cement structural 
sheet, is introduced by Keasbey & 
Mattison Co., Dept. SBS, Butler 
Ave., Ambler, Pa. 

Sheet reportedly can be bent into 
circle as small as 18” in diameter, 
nailed or stapled within 4” of edge, 
and cut with ordinary handsaw. 
Supplied in thicknesses of %”, 3/16”, 
and 4”, in standard 4’ x 8’ panels. 
Said able to be continuously subject- 
ed to temperature as high as 500° 
Fahrenheit. 


Pre-drilling purportedly is un- 
necessary since sections can be fit- 
ted on site with ordinary hand tools. 
Manufacturer claims item to be rot- 
proof, fireproof, and verminproof; 
water-resistant; and to have paint- 
able surface. 

Write F17 on reply card, page 103. 


LIQUID RUBBER PAINT 


Liquid neoprene paint, called liquid 
rubber paint, has been developed by 
Adhesive Products Corp., Dept. SBS, 
1660 Boone Ave., New York 60, N. Y. 

Applied easily by brush or spray 
to metal, wood, plastic, concrete and 
other surfaces, drying in minutes to 
form strong, permanent protective 
coating. 

Manufacturers’ suggested uses for 
paint include: waterproofing chim- 
ney flashings; protecting drains and 
ducts; weatherproofing sun decks, 
porches; repairing leaking pipe 
joints; cementing loose rubber, vinyl 
or ceramic tiles; and insulating and 
rust-proofing air conditioners. 

Write F18 on reply card, page 103. 


BRUSH-ON TILE ADHESIVE 


Brush-on adhesive designed express- 
ly for vinyl asbestos tile is being 
marketed by Consumers Glue Co., 
Dept. SBS, 1515 Hadley, St. Louis, 
Mo. 

Adhesive reportedly applies easily 
with ordinary paint brush. Said to 
have ready market with steadily in- 
creasing “do-it-yourselfers” who de- 
sire fast, easy way of applying vinyl 
asbestos floor tile. 

Available in quarts and gallons. 

Write F19 on reply card, page 103. 


SPIRAL GUTTER SPIKES 


Spiral thread gutter spikes with 
scientifically engineered threads that 
reportedly lock with wood fibers are 
announced by Independent Nail & 
Packing Co., Dept. SBS, Bridge- 
water, Mass. 

Said to provide permanent fasten- 
ing that actually increases in hold- 
ing power after driving. Available 
in steel, hot galvanized, and in cop- 
per, brass, bronze and aluminum. 
Any gauge to .310; any length to 
nine inches. 

Write F20 on reply card, page 103. 


TWO-WING TOGGLE BOLT 


Two-wing toggle bolt, with versatil- 
ity reportedly to fit number of dif- 
ficult and unusual fastening applica- 
tions, is announced by Arro Expan- 
sion Bolt Co., Dept. SBS, Marion, 
Ohio. 

Available in diameters from %” 
through %”, toggle wings spring 
open when hollow area is reached 
to provide anchoring. Bolt is full- 
threaded to accommodate different 
wall thicknesses. Trunnion nut tap- 
ped oversize for purportedly quick, 
easy installation. 

Three screw-head types available: 
round, flat, and mushroom. Toggle 
bolt is electro-zinc plated to protect 
against rust. 

Write F21 on reply card, page 103. 
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JALOUSIE WALL SECTIONS 


Time-saving Knee-Wall sections are 
announced by Endure-A-Lifetime 
Products, Dept. SBS, 2375 N. W. 
75th St., Miami, Fla. 


Sections reportedly save dealer 
installation time and make do-it- | 
yourself fan skilled craftsman. To- | 
gether with continuous head and | 
sill jalousies, Knee-Wall said to al- | 
low enclosure to be erected or | 
breezeway completed in hours in- 
stead of days. Furring, plaster board, 
plaster, and paint are purportedly | 
eliminated with system. 
Write F22 on reply card, page 103. 


STREAMLINED MAILBOX 


Lux suburban mailbox — said to | 
combine both outstanding practical | 
features and beauty — is offered by | 
Lux Mailbox, Dept. SBS, Water- 
bury, Conn. 






" 












Hi 







| 
| 

Glass-smooth baked acrylic auto- 
mobile finish over heavy-gauge | 
stamped zinc-coated steel reported- | 
ly insures long life. Hood finished in it 
high test chrome plate. Door, frames, | § 
and flag constructed of heavy die- i 
cast zinc. 

Swivel fitting allows mast to be | 
set at angle with mailbox remain- | 
ing level, advantage in difficult land 
mounting conditions. Die-cast base, | 


| 
| 
| 
| 


swivel, and mounting mast have ice 


a 
j 
i 
: 
3 
white acrylic finish. Length 20%”, |§ 


width 8%” and height 8%”. it 


Write F23 on reply card, page 103. 
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you have the advantage 
when you fabricate with 


Yulco 


SHAPES 












This is an exploded view of 
the parts and simple assembly 
of a VULCO Aluminum Window 
Screen. 






No. 106 
Box Screen Frame 
7/16" x 13/16” 


No. PE-4 

1” Square 
Tubing with Kick 
Plate Groove 


No. 702 

Box Frame with 
-160 Plastic Spline 
Groove, 7/16x3/4" 





Z/ A 

Z YY \ S S 

No. 501 No. 701 5 No. DE-6 

Screen Door Frame Recessed Box Rolled Extruded 

3/4” x 2-1/8" Screen Frame Combination Combination 
7/16" x 13/16” Door F Door Frame 


rame 
1 x 2.197” 9/16” x 1-3/4” 


VULCO’S newest component parts for screens and screen doors give 
you a decided advantage over competitors in ease of fabrica- 
tion, small inventories and lower tooling costs which all add up to 
lower costs and larger profits for you. Fabricate as you sell, and 
remember you'll not be bidding against your supplier because 
VULCO sells only component parts and never competes with its 


Visbeat METAL PRODUCTS, Inc. 


ie D1 2801 6th Avenue, South, 
NEVER your COMPETITOR Birmingham, Ala. 


SALES OFFICES: Atlanta, Ga.; Birmingham, Ala.; Dallas, Tex.; Liberty, Mo.; 
Los Angeles, Calif.; Mountainside, N. J.; New Smyrna Beach, Fla.; 
New York City; Plymouth, Ind. 


CHECK ITEMS OF PARTICULAR INTEREST TO YOU 


NAME _ 













To: Vulcan Metal Products, Inc. 
Dept. SBS 

280! bth Avenue, South, 

Birmingham, Alabama 

Please send me complete information 
about VULCAN Quality Products and DOONETS cccNRI 


VULCAN Service. No obligation. city STATE 
SSB aS a SB SS SSF SSS SF STS SSS SS See ee 


A 
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WOOD WINDOW UNIT 


Vuevent wood window unit, avail- 
able in eight sizes, is introduced by 
Rock Island Millwork Co., Factory 
Div., Dept. SBS, Rock Island, III. 


Combines ventilating sash at bot- 
tom with fixed sash at top, all sur- 
rounded by single frame. Featured 
are narrow meeting rails between 
sash. These reduce by more than 
2%” wood formerly joining stacked 
units. 

Ventilating sash has three under- 
screen operators as optional equip- 
ment: standard push-bar, deluxe 
lever-lock, or custom rotary gear. 
Self-storing screen has_ gold-tone 
aluminum frame with non-glare 
screen cloth. Glass is bedded and 
wood stopped. Anodized aluminum 
weather-stripping surrounds venti- 
lating section. Available in glazed 
%” insulating glass or regular glaz- 
ing with insulating panel. 

Write F24 on reply card, page 103. 


JET-POWER FAN LINE 


Increased air delivery and sculptur- 
ed grille styling highlight new Jet 
Power 8” and 10” wall fans, by Nu- 
Tone, Inc., Dept. SBS, Madison & 
Red Bank Rds., Cincinnati 27, Ohio. 

Top performance results from pa- 


tented automatic flutter-proof shut- 
ter and new blade design. Snap-in 
motor and blade assembly plus 
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wider grille said to assure speedier 
installation. 

Model 8170, 10”, sells for $36.25; 
Model 8070, 8”, for $27.95. 

Write F25 on reply card, page 103. 


SUPER-STRIP PALLET 


Super-Strip, wooden warehouse pal- 
let reinforced with specially made 
%” x .035” plastic coated steel strap- 
ping, is offered by Signode Steel 
Strapping Co., Dept. SBS, 2600 N. 
Western Ave., Chicago 47, III. 

Costing little more than standard 
pallets, Super-Strip said to last more 
than twice as long. Other features 
include two- and four-way entry, 
elimination of snagging, and simple 
construction. Strapping has been de- 
signed and specially treated to bend 
well and be nailable. 

Write F26 on reply card, page 103. 


PRE-DECORATED CEILINGS 


Pre-decorated ceiling panel called 
Gold Leaf Style Decrobord is pro- 
duced by Johns-Manville Corp., 
Dept. SBS, 22 E. 40th St., New York 
16, N. Y. 


Golden patterned panels come in 
tile-like 12” x 12” squares, 14” thick. 
One carton covers 64 square feet. 
Panels equipped with “lightning 
joint,” said to hide all staples or 
nails and to speed application. 

Write F27 on reply card, page 103. 


CLASSIC MARBLE TILE 


Classic marble tile, Antiqua, with 
richly swirled gold and white vari- 
ations is announced by Mastic Tile 
Div., Ruberoid Co., Dept. SBS, P. O. 
Box 128, Vails Gate, N. Y. 

Antiqua series introduces six col- 
orings, created to harmonize or con- 
trast with tones predicted as future 
style leaders. Series consists of gray, 
yellow, onyx, green, pink, and beige. 
Each basic color accented with white 
and metallic gold marble swirls, 
providing dimension in resilient tile 
design. Available in %” thickness, 
in 9” x 9” size. 

Write F28 on reply card, page 103. 


PROVINCIAL HARDWARE 


To complement trend toward period 
and provincial styling in kitchen 
cabinets, complete line of modern 
provincial cabinet hardware has 


i 


been developed by Amerock Corp., 
Dept. SBS, 4000 Auburn St., Rock- 
ford, Ill. 

Line consists of pull with 3” cen- 
ters, matching knobs in 1” and 1%” 
diameter, and matching semi-con- 
cealed hinges for %” inset lip doors 
and %” flush doors. 

All items available in choice of 
four beautiful finishes, including an- 
tique English, antique copper, anti- 
que silver, and ivory gold. 

Write F29 on reply card, page 103. 


GOLDEN CLOSET ROD 


Golden closet rod is available from 
Grant Pulley & Hardware Corp., 
. SBS, High St., West Nyack, 


in design and function. Easily install- 
ed in any type of closet and includ- 
es carriers which “snap” into track. 
Closet rod is gold anodized alumi- 
num with carriers of black nylon. 
Available in nine standard closet 
sizes from 3’0” to 80”. 


Can be purchased in complete 
packages including rod, track, car- 
riers, end brackets, center supports, 
and screws. 

Write F30 on reply card, page 103. 
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TRUSS TIE SPACER 


Truss tie spacer is manufactured by 
Advance Metal Products, Inc., Dept. 
SBS, 2445 N. W. 76th St., Miami, 
Fla. 

Exact 2’ spacing of trusses for di- 
rect lath or sheetrock application to 
lower truss chord is effected. Guar- 
antees spacing for plywood sheath- 
ing. Use of wood ceiling and strip- 
ping is said completely eliminated 
as only three rows of spacers are 
necessary for spans up to 33’ to 
structurally strut roof truss mem- 
bers. 

Truss erection time said reduced 
30 per cent and savings of up to $25 
per house has reportedly been real- 
ized by builders utilizing spacers. 

Write F31 on reply card, page 103. 


PIVOT PIN DOOR HINGE 


Pivot type pin hinge for flush over- 
lay doors has been designed by 
Ajax Hardware Corp., Dept. SBS, 
825 South Ajax Ave., City of Indus- 
try, Calif. 

Designated “557,” hinge reportedly 
permits greater flexibility in instal- 
lation and positioning of doors. 
Frame and door leaves have two 
elongated slots to give full adjust- 
ment range, both horizontally and 
vertically. 


Frame leaf has been redesigned 
to work on cabinet frames or parti- 
tions 5%” and %” thick. Now also 
said to show less metal below joint 
when used on %” frame and cab- 
inets. 

Write F32'on reply card, page 103. 


STAPLING PLIER-TACKER 


Stapler with wall bracket, making it 
easy to reach in home woodshop, 
kitchen, or other convenient place, 
has been introduced by Bostitch, 
Inc., Dept. SBS, 851 Briggs Dr., East 
Greenwich, R. I. 

Item comes in two finishes, beige- 
and-chrome and _ gray-and-chrome. 
It can be used as stapling plier or as 
tacker. Exclusive attached remover 
reportedly whisks staples out quick- 
ly when desired. 

Helpful out-of-doors in fastening 
frost protectors and other garden 
applications. 

Write F33 on reply card, page 103. 
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(30” X LY.) 
WIDE 


ZCISION Parts Corporation has built its QUALITY folding 
stairway business on 20 years of standing behind all products 
100% —and giving builders a dependable product. The nationally- 
advertised brand-names PRECISION & SIMPLEX mean quality to 
your prospective home buyer. Lt Waning, 


AMERICA’S FINEST FOLDING ATTIC STAIRWAY 


The Super Simplex Stairway is stronger... bigger... (30” x 54” 
ceiling opening). It's especially built to enable home owners to 
take full advantage of the attic for safe, dry storage of large 
equipment and furniture. This Precision-Built Stairway is a symbol 
of quality to home buyers everywhere ...a positive sales feature 


for you! 


CHECK THESE QUALITY FEATURES 
@ Fits 30” x 54” rough opening ® Insulated, flush-type door panel 


Double hinges for ruggedness and strength © Concealed door 
hinges ® Full width safety treads © Two steel rods under each tread 
® Highest quality materials throughout ® No attic space required 
® Shipped in one package. 


Precision and Simplex Stairways stocked for your convenience by more than 
200 jobbers in leading cities of the U.S. 


:CISION PARTS CORPORATION 
400 North First St., Nashville 7, Tennessee 


NAME 





ADDRESS 





CITY ZONE STATE 
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Certain-teed’s seal 
of assurance ... 


... makes Sealdon Shingles 
big sellers 


Sealdon Shingles sell consistently because contractors know they 
provide homeowners with added protection. Attractive and rugged, 
they offer the extra feature of a factory-applied sealing compound 
on the underside. 

When heated by the sun, this adhesive bonds each tab to the roof 
and once sealed, Sealdons stay down. Hurricane winds or driving 
rain can’t pry them loose. They seal weather out, seal protection in. 
Yet wind-blown moisture can escape through small spaces left 
in the sealing strip. 

Designed in the popular square-butt pattern, Sealdons are available 
in all the popular pastels and solid colors. Get full details from 
your Certain-teed representative. 


Y Certain-leed 


BUILDING PRODUCTS 


Certain-teed'.- a through Creative Research 


CERTAIN-TEED PRODUCIS CORPORATION 


Ardmore, Pennsylvania 
Piants and offices throughout the United States 


For more details on above items, use Coupon on Page 103 





ALUMINUM DOOR EDGING 


Aluminum edge-assembly around all 
doors in Type M group of movable 
partitions for neater appearance, 
longer wear, and greater structural 
strength is available from L. A. Dar- 
ling Co., Workwall Div., Dept. SBS, 
606 Matteson St., Bronson, Mich. 

Available in either conventional 
or satin-anodized finish, metal 
edging purportedly sets off rich, 
natural-grain Trendwood panels. 
Like panels themselves, coated in 
clear baked-on plastic for “wipe- 
off’ cleaning, metal-trimmed doors 
are easily cleaned. 

Write F34 on reply card, page 103. 


ARCHITECTURAL FASTENER 


Three-in-one architectural fastener, 
said to permit lower cost, speedier 
erection of curtain wall sections, is 
offered by Fabricated Products Co., 
Dept. SBS, West Newton, Pa. 

Sold in lengths from 2%” to 4%”, 
fastener is available in cadmium- 
plated types 305 and 410 stainless 


steel, providing maximum corrosion 
resistance and strength. Cadmium 
plating said to act as lubricant in 
assembly. 

Washers and cap nuts of CW Top- 
seal furnished in colors to match 
building exteriors. 

Write F35 on reply card, page 103. 


UNDERLAYMENT MATERIAL 


Core material for counter, sink, and 
cabinet tops — either face of which 
is usable for bonding — is available 
from Formica Corp., Dept. SBS, 
4614 Spring Grove Ave., Cincinnati 
32, Ohio. 

Economical glue-line reportedly 
possible because of smooth surfaces. 
There is no grain rise or swelling, 
even when water-base glues are ap- 
plied. Designed primarily for use 
in horizontal applications, Flake- 
board said also to possess advantages 
which make it desirable for use in 
non-structural interior applications, 
such as furniture cores, sliding 
doors, and cabinet doors. 

Not a by-product, item is derived 
from green timber with enough 
moisture-content to permit easy cut- 
ting of flakes and close control of 
desirable properties. 

Write F36 on reply card, page 103. 
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ASH DISPENSER UNIT 


Sweepit — 9%” square galvanized 
pan for removal of fireplace ashes— | 
is announced by Bennett-Ireland, | 
Inc., Dept. SBS, Norwich, N. Y. 


BIGGER 


Pan topped with removable cast 
iron grate that fits into 7%” to 8” 
deep recess in fireplace hearth. Ash- 
es swept through top grate into 
large pan capacity where they dis- 
appear from sight. When pan is full, 
it can be lifted from hearth and 
emptied. | ik 

Dispenser was originally planned a\\%| aii —_ 
for basement fireplaces and fireplaces | 44 f ee V4 
in slab constructed homes without : 1 ay a 3 
basement. Said ideal for raised ii’ f J * 
hearth and corner fireplaces. Pur- | ui LA 


portedly simplifies and speeds-up 





chimney construction, since it is un- : 

necessary to form masonry ash pit. | t FULL-THICKN ESS 
Write F37 on reply card, page 103. | ‘ ‘ 
WALL VENTILATOR TUBES | BUILDING INSULATION 


Turb-O-Vent wall ventilator tubes— 
for pulling moisture-laden air by 
vacuum action from stud areas in Fiberglas* Full-Thickness Building Insulation—it has the 


frame dwellings, thus reducing or features and thermal resistance builders want for better 


You’re certain of customer satisfaction with Certain-teed 


eliminating primary causes of blis- j , : we ; : : 
tering and peeling paint — are man- insulation. And since it’s easier to handle and install, it 


ufactured by Turb-O-Vent, Inc., | saves money on the job. 


Dept. SBS, Elyria, Ohio. ! te 
Also, because of its great resiliency it requires less ware- 


house and trucking space. To you this means lower over- 
head, more profit. 





You can profit, too, from the extensive promotion being 
given the product in the Owens-Corning Comfort Condi- 
tioned Home Program. Backed by national advertising, it 
provides many free merchandising services to increase new- 
home sales for your customers. Tie in with it and see your 
own sales climb. *TM Owens-Corning 





Tubes, molded of Lustex styrene 
plastic, reportedly will not rust, cor- i ° ® 
rode, or stain paint. Economical and : Gi rif r/ a 
easy to install, breathers will not Grants 4 ain: Ce. 
clog paint and cannot “plug up,” ac- | ) af : 
cording to manufacturer. Design also Superion Products through Creative Research 
claimed to disperse driving rain and ik ae 
snow, protecting interior construc- CERTAIN-TEED PRODUCTS CORPORATION 
tion; prevents inside condensation Ardmore, Pennsylvania 


i t ll i 
gene yap yea gp vom 103. Plants and offices throughout the United States 
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METAL FINISHES 


Line of rust-inhibitive metal primers 
and finishes, known as Cling Fast, is 
now marketed by Seidlitz Paint & 
Varnish Co., Dept. SBS, 18th & Gar- 
field Sts., Kansas City, Mo. 

Metal finishes are formulated to 
give maximum protection against 
rust, peeling, and exposure on all 
metal surfaces. In addition to six 
enamel colors, Cling Fast metal 
finishes come in_ rust - inhibitive 
aluminum, fumeproof white, fiat 
black, gloss black, zinc chromate 
primer, red oxide primer and gal- 
vanized metal primer. 

Write F39 on reply card, page 103. 


CONVERSION FACTORS 


Free reference table for lumber 
dealers and their personnel has been 
published in wall chart form by 
Precision Equipment Co., Dept. SBS, 
4411 E. Ravenswood Ave., Chicago 
40, Ill. 


| convensian enrons | 
| 


: 


ameescon sg 


Included are common conversions 
such as inches to centimeters, watts 
to H.P., atmospheres to Kgs/sq. cm, 
cm/sec to miles/hr, cu. ft. to liters, 
microns to meters, and quintal to 
lbs. 

Write F40 on reply card, page 103. 


QUICK-DRYING PAINT 


Quick drying exterior paint to re- 
sist blistering and peeling is an- 


f nounced by Martin-Senour Co., Dept. 


SBS, 2500 S. Senour Ave., Chicago, 
Ml. 

Called Aqua-Bond, paint is water- 
thinned acrylic latex. It has porous 
film, allowing air to breathe through 
freely, and can be used on masonry 
surfaces as well as wood siding. Col- 


' ors and white reportedly dry to low- 


sheen finish. 

Paint said to dry completely with- 
in two hours and can be applied 
| even in damp weather. Other prod- 
uct advantages stated are: resists 
mildew and fungus; low-sheen fin- 
ish minimizes touch-ups or overlap- 
ping brush marks; and can be ap- 


96 


plied with brush, roller, or spray 
equipment. 
Write F41 on reply card, page 103. 


ALUMINUM LEVELS 


Aluminum levels, with 24” rules 
along top edge, are announced by 
Columbian Vise & Mfg. Co., Dept. 
SBS, 9023 Bessemer Ave., Cleve- 
land 4, Ohio. 


Wore  e 


Available in both four-vial and 
six-vial types, levels have full size, 
die-cast frames. Can be read from 
either edge. Metallic-sealed vials are 
solid-set cats-eye design, with plas- 
tic rings, protected by heavy glass 
lenses. 

Four-vial level has two plumbs 
and two levels. Six-vial has four 
plumbs and two levels. Each is one- 
inch wide, 2%” high, 24” long, and 
weighs 1% lbs. 

Write F42 on reply card, page 103. 


SLIDING DOOR TRACK 


Chromedge sliding door track for 
easy installation of sliding doors in 
cabinets, cupboards or closets is an- 
nounced by B & T Metals Co., Dept. 
SBS, Columbus, Ohio. 

Made of extruded aluminum, 
track comes in natural or satin ano- 
dized finish and in three sizes to 
take %”, %” and %” door materials. 


Standard 4’ and 6’ sections of up- 
per and lower track, punched and 
with mounting screws and instruc- 
tions packed in vinyl bags for con- 
venient merchandising. Also avail- 
able in 8’ and 12’ lengths, bulk pack- 
ed. 

Write F43 on reply card, page 103. 


PLASTIC SCREW ANCHORS 


Complete line of plastic screw an- 
chors — made of Tenite Buterate 
and pulverized metallic aluminum 
— is introduced by Fastway Fasten- 
ers, Inc., Dept. SBS, 1676 E. 28th St., 
Lorain, Ohio. 

Anchors reportedly will hold per- 
manently in plaster, drywall, tile, 
and masonry. Three easy installa- 
tion steps are: drill hole, insert an- 
chor, insert screw, and tighten. Said 
to save time and money; guaranteed 
for permanent installation. Will hold 
up to 100 lbs. 

Available in three packages, vary- 
ing as to quantity per anchor size 
desired. 

Write F44 on reply card, page 103. 


VINYL ROOF COATING 


Vinyl] plastic roof coating, Snow Top, 
reportedly reducing attic tempera- 
tures as much as 25°, is announced 
by Napko Corp., Dept. SBS, 5300 
Sunrise, Houston, Tex. 


Using principle that white is best 
possible reflector of sunlight, Snow 
Top keeps out enough heat to reduce 
cost of cooling as much as 33 1/3%. 
Applied by spraying on most any 
type of roofing material. Serves dual 
purpose on tar, gravel, or crushed 
stone roofs in that it also locks peb- 
bles in place. Coat said not to crack, 
peel, fade, chip or bleed. 

Write F45 on reply card, page 103. 


WARNOCK STRAP WRENCH 


Delicate or highly polished materi- 
als, cylinders, small hand wheels, 
knurled knobs, and odd-shaped 
parts can be safely turned or adjust- 
ed with newly designed Warnock 
strap wrench, manufactured by Low- 
ell Wrench Co., Dept. SBS, Worces- 
ter, Mass. 

Fabric strap has soft, yet firm, 
grip to prevent scratching, denting, 
or crushing. Lightweight handle is 
shaped to fit comfortably into opera- 
tor’s hand. Standard sizes available 
with 12”, 18”, and 24” long handles. 

Write F46 on reply card, page 103. 
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BRUSH-ON ADHESIVE 


Adhesive for installing acoustical 
tile on existing ceiling with paint 
brush and stapling gun has been 
developed by Armstrong Cork Co., 
Dept. SBS, Lancaster, Pa. 

Cement is simply brushed onto 
back of tongue-and-groove tile in 
small dabs. Pressed firmly into place, 
tile is held with four staples driven 
through tongue edges of tile into 
ceiling itself. Staples provide addi- 
tional support while cement sets. 

Reportedly can be used over any 
plaster, gypsum board, or gypsum 
lath ceiling, provided ceiling is 
structurally sound. Old paint and 
wallpaper need not be removed, 
unless badly peeled. No _ furring 
strips necessary. 

Write F47 on reply card, page 103. 


WOOD AWNING WINDOWS 


Improvement in wood awning win- 
dows is announced by Caradco, Inc., 
Dept. SBS, Dubuque, Iowa. 
Principle improvement is sliding 
hinge, allowing easy removal of 
sash. Sash removal accomplished by 
sliding detached shoe up hardware 
linkage to slip out sash and hard- 


ware from channel. Hinge reportedly 
sturdier because swivel plate is in- 
corporated in channel, with sash 
weight borne by four screws. 

Hinge is fully concealed, when 
sash is closed. All moving joints of 
hinge have brass or nylon bearings. 
Channel is self-cleaning to prevent 
binding. 

Write F48 on reply card, page 103. 


PATIO DOOR 


Morgan Co., Dept. SBS-SB, 523 
Oregon St., Oshkosh, Wis., has in- 
troduced a patio door, designed to 
line up with patio walls, following 
modern trend to _ indoor-outdoor 
living. 

M-415, made to be glazed with 
either plate or insulating glass, is 
said to blend completely with patio 
walls — a picture window door for 
picture window walls. 

Write F49 on reply card, page 103. 
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TEN-INCH TABLE SAWS 


Enlarged ripping capacity featured 
in two, 10-inch table saws, added to 
Monomaster saw line by Boice-Crane 
Co., Dept. SBS, 836 W. Central Ave., 
Toledo 6, Ohio. 

Fence-to-blade capacity of 49” 
said sufficient to split 8’ plywood 
panels crosswise. Construction per- 
mits panel sawing without exten- 
sion tables 

Motors up to three h.p. offered. 
Three h.p. motors available on spin- 
dle shapers and 12” x 4” planers. 
Write F50 on reply card, page 103. 


gous 
Sugar ine 
specialists 


TW &J's high altitude Sugar Pine 
forests provide slow growth, prem- 
ium stock with the smooth, easy 
working, soft texture demanded 
by craftsmen. 


TW&J Sugar Pine has all the 
inherent natural qualities of the 
species plus the additional advan- 
tage of TW&J's Quality Control 
Check System of manufacture which 
starts in the woods and continues 
on through the sawmill to scientific 
seasoning and careful shipping. 
Available for year around delivery 
in 4/4 to 16/4, 


The world's largest producer 
of Sugar Pine with 10 mills in 
the heart of the High Sierra 
Sugar Pine belt to serve you. 


1960 is TW&J's 50th Year in the Lumber Business 


a Tan ter. Weester & Jounson, Ine. 


iymber products P.O. BOX 3498 
look to- y Ts San Francisco 19, California ‘Pay 
PRospect 6-4200 Teletype SF 211 oes 


, c 
For quality West 


For more details on above items, use Coupon on Page 103 
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CEILING TILEBOARD UNIT 


Display of four new ceiling tile- 
boards contains cellophane-wrapped 
samples of Grecian and Qui-Lite 
acoustical tileboards, plus Fantasy 
and Pageant decorative tileboards. 


a” eigen 


[= FANTASY ==] 


[= OUI-UTE =a 





Front of cardboard sample box 
folds to reveal selling sign. Display 
can be placed on counter or table as 
effective sales aid when showing 
customers tiles. Reportedly easy to 
carry, being ideal sales tools for con- 
sumer sales calls in the home. 

Contact: Insulite, Minnesota & On- 
tario Paper Co., Dept. SBS, 500 
Investors Building, Minneapolis 2, 
Minn. 


TOOL MERCHANDISER 


Self-selling tool merchandiser holds 
more than 200 hand tools. Display 
arranged into three, three-sided py- 
lons. Each pylon said to turn easily 
on axis permitting three or more 
customers to shop at once. 

Panels are anodized in rich, rest- 
ful red, yellow and blue colors. It 


is only 33” in circumference and 
five feet high. 

Contact: P & C Tool Co., Dept. 
SBS, Box 5926, Portland 22, Ore. 


CEDAR SALES STIMULATOR 


Latest cedar sales stimulator, do-it- 
yourself advertising manual, is de- 
signed to enable even smallest retail 
dealer effectively to advertise and 
merchandise red cedar shakes and 
shingles. 

Included in easy-to-read manual 
are reproductions of nine small space 
newspaper ads, and ten appropriate 
art and design elements with which 
newspaper ads can be created. Mats 
available free. 

Also pictured are cedar roof dis- 
play unit and literature kit — also 
available on request. 

Contact: Red Cedar Shingle Bu- 
reau, Dept. SBS, 5510 White Build- 
ing, Seattle 1, Wash. 


SCREW-NAIL BOARD 


Selection of drive screws and nails 
is reportedly easy with free sample 
board. Board, 12” x 16”, can be hung 
on wall or placed on counter for 
quick, easy reference. 


Mounted samples include 23 dif- 
ferent size nails in six different 
types. Below each nail is printed 
number of nails per pound. Uses for 
each are described by board. Nails 
displayed include drive screws, con- 
crete screws, floor screws, rol-thread 
nails, and ring barb nails. 

Contact: Hillwood Mfg. Co., Dept. 
SBS, 21700 St. Clair Ave., Cleve- 
land 17, Ohio. 


ROLLER-BRUSH MART 


Three-section display merchandiser 


has been slimmed and given modern 
look with black and gold decor. 
Wood display panels have been re- 
placed with metal lath screening. 

Each section may be used individ- 
ually as counter merchandiser or 
may be assembled with others into 
complete floor-type unit. Pure bris- 
tle and exploded-tip brush sections 
hold selection of most popular sizes 
and styles. Roller section displays 7” 
and 9” frames and roller covers. 

Contact: Wooster Brush Co., Dept. 
SBS, Wooster, Ohio. 


HARDBOARD DISPLAYS 


Insulite hardboard displays are 
available to merchandise hardboard 
wall panelings. One display features 
three cherry grained hardboards; 
the other, four walnut grained hard- 
boards. 

Displays consist of 8” x 16” sell- 
ing sign and 8” x 16” samples of 
various grained hardboards. Pieces 
reportedly hook easily together to 
form effective eye-catching display 
to hang on showroom wall. Each 
sample has label giving brief prod- 
uct description. 

Contact: Insulite, Minnesota & 
Ontario Paper Co., Dept. SBS, 500 
Investors Bldg., Minneapolis 2, 
Minn. 
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ALUMINUM NAIL DISPLAY 


Aluminum nail display board is 
said greatly to simplify nail selec- 
tion. Suggested uses are shown at 
right side of board, with specifica- 
tions appearing below each nail. 


=” ALUMINUM 
> NAILS 


ia 4 iz 


Nails are available in 25 and 50 
lb. cartons. All except common, 
oval head trailer, and trim nails are 
packed in “Job Pac” cans — 30 cans 
to master carton. Reportedly rust- 
and stain-resistant, nails are con- 
structed and treated to give resist- 
ance to bending even in hardest 
woods. 

Contact: Phifer Wire Products, 
Dept. SBS, P. O. Box 9007, Tusca- 
loosa, Ala. 


CEILING TILE SPINNER 


Spinner display to show entire line 
of Nu-Wood ceiling tiles has recent- 
ly been introduced. 

By rotating sturdy gold-enameled 
metal frame, each of 12 tiles can be 
viewed. Display adaptable either to 
wall or counter mounting. 


NU-WOOD 


ACOUSTICAL THLE * 





Contact: Wood Conversion Co., 
Dept. SBS, West First National Bank 
Bldg., St. Paul, Minn. 
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SHEETROCK DUAL DISPLAY 


Double-purpose sheetrock point-of- 
purchase display tells product story 
and how to use it. Display has de- 
tachable folding stand, making it 
usable as island or counter unit. 

Featured on sales aid are surface 
selector and thickness selector. Sur- 
face selector is series of cards show- 
ing six different finishes available, 
while thickness selector depicts five 
thicknesses and where each should 
be used. 

Stored on display are copies of 
24-page four-color booklet which 
gives product advantages, uses. 




















Contact: U. S. Gypsum Co., Dept. 


SBS, 300 West Adams St., Chicago @ 


6, Il. 





Today, Dickey Coupling/Pipe 
meets the new and bigger demand 


To withstand the attacks of more 
corrosive sewage, wastes from laun- 
dries and garbage grinders, house 
sewer pipe today must be immune 
to chemical attacks, rust, rot and 
corrosion. It must be dense and 


hard to retain its shape. The pipe 
must be self-scouring, too. Dickey 
Coupling/Pipe meets these de- 
mands. So, sell the pipe that out- 
lasts the house it serves . . . with 
the Coupling that joints in seconds. 


Providing improved sanitation for better living 


ICKEY 


sanitary salt-glazed clay pipe 
WwW. S. DICKEY CLAY MFG. CO. 


Birmingham, Ala. 


St. Louis, Mo. San Antonio, Tex 


oss If it's made of clay it's good...if it's made by 


Chattanooga, Tenn 


Kansas City, Mo. Meridian, Miss 
Texarkana, Tex.-Ark. 


Dickey it's better 


For more details on above items, use Coupon on Page 103 
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CEILING PROMOTION 


Armstrong dealers can obtain port- 
folio of twelve profit-packed retail 
ceiling promotions, complete with 
all advertising materials and ideas 
needed to put promotion into opera- 
tion. 

Portfolio offers dealers year-’round 
selection of promotional programs, 
each with its own package of news- 
paper ad mats, pre-recorded radio 
and television commercials, direct 
mail suggestions, and specific dis- 
play ideas. 

Many promotions have been de- 
veloped through actual dealer use, 
or through consultation with some 
of country’s successful consumer 
yards. Service is free. 

Contact: Armstrong Cork Co., 
Dept. SBS, Lancaster, Pa. 


FIBERGLASS INSULATION 


Colorful new fiberglass home insula- 
tion counter display, 30” x 17%”, is 
offered free to dealers. Display 
comes knocked down in three sim- 
ple units — stud unit with fiber- 
glass sample, wing panels, and 
headpiece. 

Panels and headpiece, carrying 
Johus-Manville identification and 
sales story, snap together with stud 
unit by simple cardboard lock and 
are packed three to carton. 


Contact: Johns-Manville Corp., 
Dept. SBS, 22 E. 40th St., N. Y. 16, 
mY. 


PANEL COUNTER CARD 


Counter card is offered with actual 
sample of factory-finished Evanite 


100 


Panel 4 on display. Panel 4 has 
ship-lap joint, said effectively dem- 
onstrated with cut-away section 
where two panels meet. Matching 
color nail is glued to Driftwood 
finish panel. 

Panel, pre-finished in ivory tone, 
has grooves on 4” centers, invisible 
joints with ship-lap cut-away, and 
matching color nails to eliminate 
setting or puttying. Counter display 
top shows interior setting to illus- 
trate actual use of Panel 4 hard- 
board. 

Contact: Evans Products Co., Hard- 
board Div., Dept. SBS, Corvallis, Ore. 


WALL SYSTEM FRAME 


Die-cut display frame is designed to 
focus attention on Adjust-a-Bilt fix- 
tures available with Masonite Pane- 
lok wall system. Display can be used 
in show rooms, model homes or oth- 
er special promotions. Pressure sen- 
sitized backing reportedly makes it 
easy to attach frames to hardboard 
panels. 


PpANI TOK 
cING 


Information on cherry and walnut- 
grained panels printed on white por- 
tion of display. Hand at lower right 
side directs viewer’s attention to 
fixture or bracket in slotted spline 
at center of die-cut circle. 

Contact: Masonite Corp., Dept. 
SBS, 111 W. Washington, Chicago, 
Ill. 


HOME REMODELING AIDS 


Series of promotional aids based on 
“Your Home Comes First” theme is 
now available to assist dealers in 
increasing home improvement sales. 

Included in sales aids kit are: large 
window streamer; series of ad mats 
featuring home improvement sug- 
gestions; window decal; slogan-im- 
printed shirt pocket protector for 
countermen; and two-color folder 
pointing out services offered by deal- 
er and suggesting home improve- 
ments. Folder, imprinted with deal- 
er’s name, stresses that “Better Liv- 
ing Is Our Business.” 

Contact: Celotex Corp., Dept. SBS, 
120 S. LaSalle St., Chicago 3, IIl. 


HARDBOARD WALL UNIT 


Eye-catching hanging wall displays 
contain samples of full line of dec- 
orative hardboard woodgrain styles 
and finishes. Display is 24” x 33”. 

Actual samples of hardboard are 
linked together and fastened to full 
color printed header. Label in lower 
right-hand corner of each display 
panel describes finish, style, and 
sheet-size. Cord attached to top for 
hanging on walls. 

Display packed one to carton. No 
assembly purportedly required. 

Contact: Johns-Manville Corp., 
Dept. SBS, 22 E. 40th St., New York 
16, N. Y. 


FLAKEBOARD SAMPLES 


Selling aid for Flakeboard is “all- 
in-one” demonstration kit. Engi- 
neered-quality board represented by 
trio of sample pieces, displayed in 
flip-top kit. Each piece illustrates 
variety of product adaptations — 
for drilling, screwholding, routing, 
shaping, sawing, veneering, and 
dovetailing. 

Versatile machinability reported- 
ly makes Flakeboard ideal under- 
layment for laminated plastics, also 
as core material for case goods. 

Contact: Formica Corp., Dept. 
SBS, 4600 Spring Grove Ave., Cin- 
cinnati 32, Ohio. 
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AIVE, WORK, 
BUILD BETTER 
WITH WOOD 


SUGAR PINE - PONDEROSA PINE 
DOUGLAS FIR - WHITE FIR 
CALIFORNIA INCENSE CEDAR 


Our large timber resources and thor- 
oughly modern plants enable you to 
get the lumber you want when you 
want it. 

Standard lumber items, mouldings, cut 
stock, glued panels, interior trim, window 
and door frames, venetian blind slats and 
furniture parts. 

Expert finger jointing. 
Fast service on mixed cars. 


Cooperating fully with 
the National Wood 
Promotion Program 


The Ralph L. 


“SMITH 


Lumber Company 


ANDERSON, CALIFORNIA 


¢¢ I9 
Yes/ is the echoing answer heard 


daily — in sales, as as inquiries. The na- 
tion is “Barbecue-c and alert kitchen 




















Member: Western Pine Association 
West Coast Lumber Association 


Ponderosa Pine Woodwork 


and appliance mercl 
exploiting this mount 
patio and recreation 1 

Majestic’s CHAR- 


cause it has the m 


features. The broad 
and charcoal models 


and attachments tl 


job; electric rotisser 


cooking accessories 


easily the Char-Grill 


cabinets, or mason! 

Send for details 
definitely preferred 
barbecue built-in’s! 


ndisers everywhere are 


g trend to sell kitchen, 
om installations. 


;RILL leads the field be- 


n style and operational 
e includes gas, electric 


high-volume vent-hoods 


) a thorough venting 
spits; grille covers and 


t amazes everyone how 
yuilds into wood or metal 


1doors or outdoors. 


day on the line that’s 
yy sellers and buyers of 





CHAR-GRILL 


built-in barbecue grille 


ON YOUR NEXT ORDER OF 


ORNAMENTAL IRON 


Buy DIRECT from the MANUFACTURER 
and POCKET the DIFFERENCE 





Advertised in Full Color in: 
LIVING @ HOUSE BEAUTIFUL @ HOUSE & GARDEN 


Also in Home Modernizing, House Beautiful’s Building Manual, House 
& Garden's Book of Building, Better Homes & Gardens’ Kitchen 
Ideas and Smal! Homes Guide. 














CALL WACO PLaza 6-1867 COLLECT AND PLACE 
YOUR ORDER WITH DAVIS, WHOLESALE ONLY. 
COMPLETE CATALOGS AND PRICE 


a. LIST AVAILABLE UPON REQUEST. 


DAVIS IRON WORKS, INC. 
P.O. BOX 7335 + WACO, TEXAS 











Majestic Co., Inc. 


504 Erie Street, Huntington, Indiana 





For more details on above items, use Coupon on Page 103 
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@ DOOR LITES 
© DOOR PLANTS 
© DOOR LOUVERS 


@ DOOR LITES WITH 
DECORATIVE GLASS 


@ DOOR LITES WITH COLORED 
BAVARIAN GLASS 


@ COMBINATION DOOR LITES 
WITH SLIDING WINDOWS 


A complete line including installation 
equipment 


A wide variety of sizes and shapes 
Fastest service 
Quality products guaranteed 


Prepaid shipments on 150 Ibs. or more 


| 





Management with 12 years experience in | 


manufacture of door lites 


Call or Write 
AL FIELDS 


SOUTHERN 


}) DOOR LITE COMPANY 


Telephone SY 4-7625 
46 WESTLAND BOULEVARD, SW 
ATLANTA 10, GA. 
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FLOORING SALES PLAN 


A consumer credit program, design- 
ed to help flooring dealers operate 
more profitably and to stimulate 
sales of resilient flooring at the re- 
tail level, has been inaugurated by 
Armstrong Cork Co. 

Under new program’s provisions, 
interested dealers will work with 
local banks in setting up installment 
purchase plans for resilient flooring 
customers. Then, when customer 
buys a flooring installation, dealer 
will be paid by bank as soon as job 
is completed. Bank will take over 
responsibility for collecting install- 
ment payments, plus regular car- 
rying charges, from participating 
customers. 


Armst 
: Floons 2 | 


COW, Cy, : 


LU mings 


To dealer who offers consumer 
credit program to customers, Arm- 
strong will offer such promotion ma- 
terials as counter sign to remind 
customers that “We sell Armstrong 
floors on easy payments”; collection 
of newspaper ad mats, direct mail 
letters, and radio-TY announce- 
ments to advertise time payment 
plan to community; and free sales 
training film for retail salesmen. 

Contact: Armstrong Cork Co., 
Dept. SBS, Lancaster, Pa. 


REDWOOD HOMES BOOKLET 


Idea book of redwood homes is now 
available for promotional use by 
lumber dealers. Sixteen-page book- 
let, entitled Redwood Homes and il- 
lustrated in color, highlights homes 
designed by noted U. S. architects. 

Contains design and construction 
ideas for siding, interior paneling, 
built-ins, architectural grillework, 
decorative screens, and other resi- 
dential uses. Use of saw-textured 
redwood siding and paneling to add 
visual interest to house exterior or 
room setting is another outstanding 
feature. 

Homes pictured said to represent 
nearly every region of U. S., and to 


cover variety of residential styles. 

Contact: California Redwood Assn. 
Dept. SBS, 576 Sacramento St., San 
Francisco 11, Calif. 


WOOD FINISHES CHART 


Merchandiser shows complete line 
of Intex wood finishes, including 
Butternut and Fruitwood, on six 
popular woods. 

Use of actual wood panels on dis- 
play said to create completely reli- 


able and authentic selection chart. 
Folder with giant size printed chips 
is also offered to consumers. 

Contact: American-Marietta Co., 
Dept. SBS, American-Marietta Build- 
ing, Chicago 11, Il. 


TILE DISPLAY RACK 


Golden-toned Bolta-Wall tile dis- 
play rack, complete with four-color, 
double-face sign, designed for dealer 
use. Stand holds over 120 tile cartons 
with ample space for paste supply. 


Contact: General Tire & Rubber 
Co., Building Materials Div. Dept. 
SBS, Englewood Ave., Akron 9, 
Ohio. 


PANELING VIEWER DISK 


Seven colorful Marlite room settings 
featured in 3-D viewer disk. Each 
room shows eye-catching wall of 
Marlite Trendwood paneling. 

Contact: Marsh Wall Products, 
Dept. SBS, Dover, Ohio. 
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INFORMATION CENTER 


BOOKLETS ©@ NEW PRODUCTS © ADVERTISEMENTS 


Help yourself to free literature 
and more details on any prod- 
ucts or advertisements in this 
issue. 





Instead of writing a dozen different manufacturers for free 
literature and more information on new products, just insert 
in the appropriate space provided on one of these postage- 
free cards the key numbers of the items in which you are 
interested, and drop the card in the nearest mail box. 

Use the cards also to get details on any advertisement— 
just insert the name of the company and page number in the 
space provided. 


Southern Building Supplies pays the postage! 


let ee 


Send information on these NEW PRODUCTS (fill in key numbers): 
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104 Wrought Iron Railings, Columns 
— Four-page catalog shows simplic- 
ity of new heavy-weight Phos-Fused 
railing section, plus variety of col- 
umn designs, in addition to different 
line of lantern posts and lanterns. 
Catalog shows what Phos-Fused is 
and what it does for home-owners. 
Complete dealer program is also dis- 
cussed. Versa Products Co., Dept. 
SBS, Lodi 4, Ohio. 


106 Hardboard Uses — A new eight 
page booklet, “How to Use Weyer- 
haeuser Hardboards” includes detail- 
ed drawings and descriptions on 
structural practices and principles. 
Photographs and drawings show uses 
and application procedures of Weyer- 
haeuser Weytex, Weylite, and Wey- 
base hardboard in typical new- 
building, remodeling, attic, garage, 
and farm use. Silvatek Div., Box §S, 
Weyerhaeuser Co., Dept. SBS, Ta- 
coma 1, Wash. 


107 Redwood Paneling — Practical 
technical booklet prepared by John 
Reno, “Proper Specs for Redwood 
Paneling,” tells how to specify, in- 
stall, and finish interior paneling for 
trouble-free service. Pacific Lumber 
Co., Dept. SBS, 35 E. Wacker Dr., 
Chicago 1, Il. 


108 Aluminum Siding — Folder de- 
scribes and gives sales pointers on 
Tripl-Tite painted aluminum siding. 
Also shows new and_ remodeled 
homes sided with Tripl-Tite alumi- 
num. National Metal Products Co., 
Dept. SBS, 2 Gateway Center, Pitts- 
burgh 22, Pa 


109 Window Sash Balances — The 
Spiralflex weatherstrip-sash balance 
is described in a catalog sheet. The 
unit does not need individual part- 
ing bead and assures plumb installa- 
tion. It has spiral balances. Caldwell 
Manufacturing Co., Dept. SBS, 64 
Commercial Street, Rochester 14, 
N. Y. 


112 Home Buyer’s Guide — Booklet 
gives helpful information on house- 
buying, including such _ considera- 
tions as neighborhood, lot, roofing, 
insulation, kitchen, hot water, bath- 
room, plumbing, electrical system, 
basement, attic, heating, cooling, and 
financing. Southern Pine Assn., Dept. 
SBS, Box 1170, New Orleans 4, La. 


113 Decorative Door Lights — Cata- 
log describes and gives specifications 
for Royalite packaged, glazed flush 
door inserts, decorative moldings and 
lights, Royalouvers, and oak thresh- 
olds. Southern Door Lite Co., Dept. 
SBS, 46 Westland Boulevard, S. W., 
Atlanta 10, Ga. 


114 Polyethylene Sheeting — Cata- 
logs, prices, and samples of pure 
polyethylene sheeting in three thick- 
nesses, widths from 3’ to 10’, are 
available from Warp Bros., Dept. 
SBS, Chicago 51, IIl. 


116 Masonry Fill Insulation — Data 
sheet gives complete information on 
Zonolite’s new water-repellent in- 
sulation for concrete block and cavi- 
ty wall insulation. Tables show re- 
ductions up to 50 per cent in heat 
transfer, resulting in lower heating 
and air conditioning costs. Zonolite 
Co., Dept. SBS, 135 S. LaSalle Street, 
Chicago 3, IIl. 
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117 Plaster Reinforcement 

page research booklet reports “ 
Crack Resistant Properties of Gyp- 
sum Lath and Plaster Angles Form- 
ed by the Intersection of Walls and 
Walls with Ceilings Reinforced With 
Various Types of Metal Reinforce- 
ment.” It shows the superior per- 
formance of Keycorner wire mesh. 
Keystone Steel & Wire Co., Dept. 
SBS, Peoria 7, III. 


118 Aluminum Siding — Literature 
describes and shows Reynolds alu- 
minum Lifeguard weatherboard sid- 
ing. Siding is available in horizontal 
and vertical panels and finished in 
ten baked enamel colors. Reynolds 
Aluminum Supply Co., Dept. SBS, 
P. O. Box 1367, Atlanta 1, Ga. 


119 Plastic-Finished Panels — Full- 
color catalog covers Marlite’s line of 
plastic-finished hardboard wall and 
ceiling panels. It shows a full varie- 
ty of colors and patterns — Hi- 
Gloss, Marble Panel, Woodpanel, 
lank, block, and Korelock. Marsh 
all Products, Inc., Dept. SBS, 
Dover, Ohio. 


120 Asphalt Roofing Materials — 
Four-page catalog insert gives com- 
plete specifications, descriptions of 
uses, and directions for both cold 
and hot applications. It covers as- 
phalt roofing and coatings and ce- 
ments. Lion Oil Co., Asphalt Sales, 
Dept. SBS, El Dorado, Ark. 


121 Fir Plywood Facts — Available 
to dealers and their employees is a 
48-page pocket-size fir plywood guide 
which includes basic grade-use data, 
advantages, and much “know-how.” 
Douglas Fir Plywood Assn., Dept. 
SBS, 1119 A Street, Tacoma 2, Wash. 


122 Plastic Water Putty — Catalog 
sheet shows home uses for Durham’s 
Rock-Hard water putty, explains 
hew to color it, and lists types of 
customers who find it “indispens- 
able.” Donald Durham Co., Dept. 
SBS, Box 804-0, Des Moines, Iowa. 


123 Recessed Oven and Range Units 
— A full-color brochure gives in- 
formation and specifications for Mod- 
ern Maid built-in ovens and top 
units. It includes distributor proposi- 
tions to dealers of sales display space 
and salesmen to call on builder trade. 
Tennessee Stove Works, Dept. SBS, 
Chattanooga 1, Tenn. 
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125 Masonry Wall Reinforcement — 
Bulletin gives specifications and 
shows Dur-O-waL masonry wall 
reinforcement with cavity, bonded. 
coursed, or stacked course masonry 
wall, and wall with plaster. Dur-O- 
waL Products of Alabama, Inc., 
we = e O. Box 5446, Bir- 
i? Ala. 


126 Hardwood Flooring — “The 
Hardwood Flooring Handbook,” a 
manual retail lumber dealer 
salesmen, and “How to Install Hard- 
wood Strip Floors Over Concrete 
Slabs” itain essential information 
on hardwood flooring. The Atlanta 
Oak Flooring Co., Dept. SBS, 920 
nee Avenue, S. E., Atlanta, 
a. 


129 Wood Window Designs — Folder 
is available on M W Distributors’ 
new D-Lite window with diamond- 
shaped light areas. Another folder, 
entitled “Does Your Home Have 
Curb Appeal?” shows different styl- 
ing of the complete line of R-O-W 
removable wood windows with Lift- 
T-Lox balance springs. M W Distrib- 
utors, Dept. SBS, Rocky Mount, Va. 


130 Sash Balance and Metal Weath- 
erstrips Southern Metal’s one- 
piece sash balance and weatherstrip 
is described and illustrated in Cata- 
log 57J. Catalog 57B has pictures 
and specifications for a complete 
line of thresholds and weatherstrips. 
Southern Metal Products Corp., Dept. 
~*~ 1775 Airways Blvd., Memphis 


131 Pressure-Treated Lumber — 
“Safeguard Building Dollars With 
Wolmanized Pressure-Treated Lum- 
ber” is a 16-page brochure illus- 
trating applications of lumber treated 
against deterioration from rot-pro- 
ducing fungi and termites. Koppers 





Editor's Note: To receive 
free booklets and product 
information, be sure to in- 
clude a return address on 
reply card (as has not been 
the case with one reader in 
Orangeburg, S. C.). 
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Co., Inc., Dept. SBS, 750 Koppers 
Building, Pittsburgh 19, Pa. 


137 Builder Products — Fully-illus- 
trated 32-page booklet describes 
complete line of Insulite building 
materials, including sheathing, prim- 
ed siding, roof deck, shingle backer, 
ceiling tiles, interior wallboards, 
hardboards, and insulating wool. 
Also, handy application tips are of- 
fered. Insulite Division, Minnesota 
& Ontario Paper Co., Dept. SBS, 500 
Investors Building, Minneapolis 2, 
Minn. 


144 Self-Sealing Asphalt Shingles - 
Color folder describes and illustrates 
Ruberoid’s self-sealing asphalt strip 
shingles. Special sealing agent re- 
portedly is factory fused to each 
shingle, with sun’s heat activating 
sealant and securely sealing each 
shingle. Written wind-warranty 
against blow-offs. Ruberoid Co., 
Dept. SBS, 500 Fifth Ave., New 
York 36, N. Y. 


145 Western Lumber Sources — A 
48-page booklet gives mill person- 
nel, capacity, and facility informa- 
tion on mills producing Douglas fir 
West Coast hemlock, Western red 
cedar, and Sitka spruce lumber. 
West Coast Lumbermen’s Assn., 
Dept. SBS, 1410 S. W. Morrison 
Street, Portland 5, Ore. 


150 Fiber Roof Coating — “The Easy 
and Low Cost Way to Repair and 
Renew Roofs” is a folder covering 
the uses of Gardner asphalt-asbestos 
roof coating. Gardner Asphalt Prod- 
ucts Co., Dept. SBS, P. O. Box 5776, 
Tampa, Fla. 


151 Wood Shutters and Doors — 
Descriptive catalog shows beauty, 
quality, and outlines profits on Wing- 
Line Fit ‘n’ Finish shutters, Wing- 
Crest interior shutters, and Wing- 
Line Shutterfold doors. Sam A. Wing 
Co., Inc., Dept. SBS, 5035 Willis 
Avenue, Dallas 6, Texas. 


152 Wood Paneling — Full-color 
brochures and a folder illustrate and 
describe plywood, Ripplewood, and 
California redwood wall paneling. 
Georgia-Pacific Corp., Dept. SBS, 
Equitable Building, Portland 4, Ore. 


154 Metal Building Products — Cata- 
log 57 gives specifications and shows 
uses of Vestal fireplace circulators, 
dampers, accessories, steel lintels, 
bridging, wall ties, mortar boxes, 
garbage receivers and access doors. 
Vestal Manufacturing Co., Dept. 
SBS, Sweetwater, Tenn. 


159 Aluminum Nails — Colorful 
folder includes A.I.A. file giving 
specifications on Nichols Never-Stain 
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aluminum nails in the complete line 
of 24 types. Packing data and indiv- 
idual use applicaticns also are in- 
cluded. Nichols Wire & Aluminum 
Co., Dept. SBS, 1725 Rockingham 
Road, Davenport, Iowa. 


160 Builders Hardware — Colorful 
“All Through the House” brochure 
features Dexter locksets for every 
door in the house, plus screen and 
combination door locks, door closers 
and matching cabinet hardware. 
Dexter Lock Div., Dexter Industries, 
Inc., Dept. SBS, 1601 Madison Ave., 
Grand Rapids, Mich. 


163 Window Glass — A _ 15-page 
booklet describes and illustrates the 
L. O. F. process of sheet drawing flat 
glass, the types and general uses, 
and gives selection and physical 
specification data. Booklet also shows 
dealer sales aids, such as signs and 
display-storage racks, and_ gives 
pointers for glazing and proper cut- 
ting of glass. Libbey-Owens-Ford 
Glass Co., Dept. SBS, 608 Madison 
Avenue, Toledo 3, Ohio. 


165 Asphalt Shingles — Color-illus- 
trated catalog gives descriptions and 
specifications for Barrett asphalt 
shingles, asbestos-cement sidings, 
prepared roofing, protective prod- 
ucts, and insulation products. In- 
dividual folders are available on 
Ever-Fast shingles and wide-tab 
Ranchline asphalt shingles. Barrett 
Division, Allied Chemical Corp., 
Dept. SBS, 40 Rector Street, New 
York 6, N. Y. 


166 Woodwork Products—Four color 
booklets include photographs, de- 
scriptions, and specifications for the 
Bilt-Well Super 7 removable win- 
dow, Bilt-Well casements, awning 
windows, and cabinet units. Two 
folders are available giving details 
on the Bilt-Well glass panel Bel- 
vedere door and Bilt-Well cabinet 
units with birch fronts. Caradco, Inc., 
Dept. SBS, Dubuque, Iowa. 


167 Spun Wool Insulation — Litera- 
ture is available explaining the ad- 
vantages and savings in the use of 
insulation with improved Insulaire 
Spun Wool. Made by a new mineral 
fiber process, the permanent min- 
eral wool insulation comes in fully 
guaranteed bags or tubes in stand- 
ard and odd sizes. Industrial Prod- 
ucts Co., Inc., Dept. SBS, Mt. Pleas- 
ant, Tenn. 


168 Wood Specialty Products — Lit- 
erature containing information about 
Bradley-Southern wood products is 
now available. Trim, moldings, thres- 
holds, panels, stair treads, and floor- 
ing in oak and pine are covered. 
Unit wood blocks in beech and pecan 
are also produced by the company. 
Bradley-Southern Division, Potlatch 
Forests, Inc., Dept. SBS, Warren, 
Ark. 


171 Machine-Made Screens — Liter- 
ature is available on Rudiger-Lang 
Tru-Frame, Tension-tite and Roll- 
Away window screens. The auto- 
matic machine production is said 
to afford the advantages of greater 
uniformity, better quality control, 
and lower cost. Rudiger-Lang Co., 
Dept. SBS, 2701 Eighth Street, Ber- 
keley 10, Calif. 


172 Modern Wood Paneling — Col- 


orful literature describes Long-Bell’s 
varieties of Flakewood paneling for 
quality interiors, and Ven-O-Wood 
paneling species. Other brochures 
show hardwood plywood featuring 
Super Satin-Surface, and _ Long- 
Bell Flakewall. Long-Bell Div., In- 
ternational Paper Co., Dept. SBS, 
Longview, Wash. 


173 Vitrified Clay Pipe — Circular 
describes the Oconee wedge lock, 
a factory-made plastic joint that 
reportedly snaps together instantly. 
Information also is available on 
Oconee’s line of burned clay prod- 
ucts, including vitrified clay pipe, 
vitrified clay fittings, vitrified flue 
liners, drain tile, and face brick, 
Oconee Clay Products, Dept. SBS, 
Milledgeville, Ga. 


174 Aluminum Weatherstrip — Lit- 
erature is available describing the 
efficiency and durability of Meta- 
Lane weatherstrip on window units. 
MetaLane reportedly never loses its 
resilient weather-tightness, will not 
corrode or wear, will not discolor 
masonry or woodwork, and always 
keeps windows operating freely. 
Monarch Metal Weatherstrip Corp., 
— SBS, 6343 Etzel, St. Louis 4, 
oO. 


175 Fiberglass Panels — Promotion 
material, including newspaper mats, 
displays, booklets, folders, posters, 
and streamers for plasticoated panels 
and Barclite fiberglass panels are 
now available from Barclay Manu- 
facturing Co., Inc., Barclite Corp. of 
America, Dept. SBS, Barclay Build- 
ing, New York 51, N. Y. 


176 Gypsum Wallboard — Descrip- 
tion of Bestwall fireproof gypsum 
wallboard — reinforced with glass 
fibers for simpler application, clean 
scoring and snapping, and crack re- 
sistance — is included in material 
offered by Bestwall Gypsum Co., 
Dept. SBS, Ardmore, Pa. 


177 Drawer Slides 


Information 
regarding KV drawer slides is avail- 
able. Five slides, ranging from the 
lightweight extension slide to the 


extra heavy-duty model, are de- 
scribed. The slides are said to be so 
constructed as to prevent drawers 
from sagging or sticking. Knape & 
Vogt Manufacturing Co., Dept. SBS, 
Grand Rapids, Mich. 


178 Roofing Shingles — Based on 
just ten colors, the “Color-Tuned” 
line of roofing shingles is the subject 
of informative material offered by 
the manufacturer. Such advantages 
as reduced inventory, freeing capi- 
tal, and faster sales are pointed out. 
Certain - teed Building Products 
Corp., Dept. SBS, Ardmore, Pa. 


179 Redwood Lumber Products 
Dealers may obtain informative lit- 
erature concerning Noyo redwood 
sidings and moldings. The company 
prides itself on careful milling, ship- 
ping, and high quality maintenance 
of its certified KD, treated, or nat- 
ural redwood. Union Lumber Co., 
Dept. SBS, Fort Bragg, Calif. 


180 White Fir Lumber — Details on 
kiln dried TW&J white fir lumber 
are available, covering its qualities, 
uses, sizes, and delivery information. 
Information also covers TW&J white 
fir lineal moldings and flush door 
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PLANT EXPANSION — This new 50,000 
sq. ft. plant in Bakersfield, Calif., of Al- 
britton Engineering Corp. is firm’s second 
plant expansion since establishing head- 
quarters in Bryan, Tex. Facilities will be 
used for manufacturing Alenco windows. 
Corporation originally moved into 36,000 
sq. ft. plant, later adding another 75,000 
sq. ft. with construction of completely new 
plant. O. T. Jones, executive assistant at 
headquarters, will head Bakersfield plant 
as general manager of West Coast Division. 
Expansion enables plants to intensify sales 
efforts in mid-continent area, expanding 
distribution towards East Coast. 
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cut stock. Tarter, Webster & John- 
son, Inc., Dept. SBS, P. O. Box 3498, 
San Francisco 19, Calif. 


182 Millwork Products — Informa- 
tion concerning all types of mill- 
work products—Satin Seal door and 
window units, by-passing and pocket 
door frames, windows, frames, lou- 
ver doors and blinds — may be ob- 
tained from the Huttig Sash & Door 
Co., Dept. SBS, St. Louis 10, Mo. 
Also catalogued are addresses of 
representatives, assembly plants, 
and warehouses. 


183 Fireplace Units Construction 
information is available for five 
Heatform models of various sizes 
—each reported to accommodate 
any design of single or multiple 
opening fireplace. Also available at 
nominal cost is a 52-page book con- 
taining information about 88 Heat- 
form fireplace designs selected from 
national competitions. Superior Fire- 
place Co., Dept. SBS, 4325 Artesia 
Avenue, Fullerton, Calif. 


185 Extra-White Cement — Informa- 
tion on uses, advantages, and spec- 
ifications of Trinity White portland 
cement — claimed to be the whitest 
of all cements — is available from 
Trinity White Division, General 
Portland Cement Co., Dept. SBS, 
Chicago, IIl. 


186 Millwork Products — Informa- 
tion concerning manufacture, treat- 
ment, finger jointing, and shipping 
of its standard items, plus mold- 
ings, interior trim, and glued panels, 
is available from the Ralph L. Smith 
Lumber Co., Dept. SBS, Anderson, 
Calif. 


187 Removable Window — Informa- 
tion concerning 1866 Curtis Wood- 
work products is available from this 
Atlanta wholesaler and jobber of 
building materials. Particular atten- 
tion is paid to the Curtis Style-trend 
removable window, a product said 
to be weathertight, easy to paint, 
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to install, and to operate. Other fea- 
tures include new outside casing 
design for masonry, brick veneer, or 
frame construction without mitered 
corners. Zuber Lumber Co., Dept 
SBS, P. O. Box 964, Atlanta 1, Ga. 


188 Cedar Shakes and Natural Stone 
— Twenty-page book shows how 
Shakertown cedar shakes and sil- 
vara natural stone add beauty and 
charm to any architectural style. 
Shows various applications of cedar 
sidewall shakes, genuine silvara 
stone, handsplit cedar roof shakes. 
Stone can be used on interiors or 
exteriors. Shakertown Corp., Dept. 
SBS, 20310 Chagrin Blvd., Cleve- 
land 22, Ohio. 


190 Adjustable Louvers Descrip- 
tive folders are available on Leslie 
Adjust-A-Pitch series LX king-size 
louvers, fixed triangular louvers, and 
Leslie’s rotary turbine ventilators, 
stationary-type, or revolving head- 
type ventilators. Literature includes 
illustrations, specifications, sizes and 
dimensions. Leslie Welding Co. Dept. 
SBS, 2943 W. Carroll Avenue, Chica- 
go 12, Il. 


191 Shellac and Primer — Folder 
gives description and simple_in- 
structions for using Fulton Pure 
Shellac to finish new or scraped 
floors, to finish unpainted furniture, 
cabinets, paneling, shelving, and to 
prime and seal walls and woodwork. 
It also describes Fulton Q-Dee Prim- 
er — said to prime, seal, and kill 
stains on any type surface. Fulton 
ie eee Co., Dept. SBS, Sumter, 
Ae 


192 Window, Door Screen Frames — 
“Manufacturing Methods and As- 
sembly Order Manual” gives step- 
by-step illustrated information on 
Aluma-Fab window and door screen 
frames. Detailed specification sheets 
are included on aluminum window 
and screen door frame and acces- 
sories, aluminum combination storm 
window materials, triple-track and 
triple-tilt storm window materials, 
and aluminum storm door frames 
and accessories of the Southeastern 
Tool & Die Co., Dept. SBS, P. O 
Box 263, Birmingham 2, Ala. 


193 Metal Building Products — Cat- 
alog describes complete line of 
Quaker State metal building prod- 
ucts for farm, home, and industry. 
Separate pages are available on such 
items as aluminum soffit material 
in rolls, galvanized re-usable footer 
forms, and pre-formed aluminum 
and galvanized termite shield. Quak- 
er State Metals Co., Dept. SBS, 
Lancaster, Pa. 


194 Plastic Finished Paneling—Full- 
color booklet describes uses of dec- 


orative wallboard, showing its in- 
stallation in kitchens, bathrooms, 
and playrooms, in tile and pearltone 
finishes, as well as wood-grained 
and marble-tone hardboard. A spe- 
cial section is devoted to company’s 
new perforated hardboard. Panel- 
board Manufacturing Co., Inc., Dept. 
SBS, 222 Pacific Street, Newark 5, 
N. J 


195 Builders’ Lock Information — 
A new eight-page “Builders Book- 
let” No. 688 illustrates beauty, con- 
venience, and dependability of 
Schlage locks. It includes complete 
selection of lock and escutcheon de- 
signs, exploded views of lock assem- 
blies, and concise installation in- 
structions. Schlage Lock Co., Dept. 
SBS, P. O. Box 3324, San Francisco 
19, Calif. 


197 Building Specialties — Illus- 
trated folder is available on Witten 
building specialties, including cast 
iron and aluminum foundation vents, 
cast iron carport columns, brackets, 
and ornamental iron railing, alumi- 
num thresholds with vinyl weather- 
stripping, ornamental aluminum 
screen door designs, reversible slid- 
ing door hardware, and folding door 
hardware. Witten Metal Products 
Co., Dept. SBS, 310 East Long Street, 
Gastonia, N. C. 


198 Plywood Sales Aids — William- 
ette Valley Lumber Co. offers folders 
describing dependability and other 
features of Teco-tested plywood. One 
folder shows all Teco grade stamps, 
giving uses. Additional folders fea- 
ture other Willamette products. Wil- 
lamette Valley Lumber Co., Dept. 
SBS, Dallas, Ore. 


199 Hardboard Finishing — Six-page 
A.I.A. booklet No. 23-L gives gen- 
eral finishing tips and detailed finish- 
ing suggestions for Evanite hard- 
boards, with flat wall paints, enam- 
els, colored stains, clear or natural 
finishes, and exterior painting. Hard- 
board Division, Evans Products Co., 
Dept. SBS, Corvallis, Ore. 


205 Sash Hardware — Illustrated 
catalog available to dealers includes 
basic material on sash hardware. 
Grand Rapids Hardware Co., Dept. 
SBS, 560 11th St., N. W., Grand 
Rapids 2, Mich. 


207 Aluminum Louvers — Details 
contain specifications on complete 
line of aluminum and galvanized 
LoManCo louvers. Catalog also con- 
tains information on aluminum win- 
dow shutters, adjustable closet rods, 
and exhaust fan vent hoods. Louver 
Mfg. Co., Dept. SBS, 3603-SB, Wood- 
dale Ave., Minneapolis, Minn. 


208 Hardware Brochure Fourteen 
page brochure features eye-catching 
exterior and interior hardware in- 
stallations to help home-owner- 
builder select proper decorative and 
functional pieces. Full-color illustra- 
tions simplify selection of correct 
hardware for various architecture. 
Medalist Hardware Div., National 
Lock Co., Dept. SBS, Rockford, III. 


209 Roof Truss Hardware — Ad- 
vantages available in United Truss 
hardware are outlined in a booklet, 
furnished on request, detailing all 
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popular-size trusses. United Trussed 
Roof Co., Dept. SBS, 7000 Coral 
Way, Miami 55, Fla. 


210 Iron Column Railing — Bro- 
chure shows application of iron 
column railing as decorative device 
for porches, as well as interior house 
design. Complete folder features 
illustrations of column designs, spec- 
ifications, installation procedures, 
and mail-order prices. R. G. Coff- 
— Co., Inc., Dept. SBS, Orlando, 
la. 


211 Sliding Door Hanger — Catalog 
sheet describes firm’s revolutionary 
Micro-Cam hanger for sliding doors, 
said to be first and only low cost 
sliding door hanger to provide easy 
adjustment for plumbing or level- 
ing sliding doors. John Sterling 
Corp., Dept. SBS, Richmond, III. 


212 Home Insulation — Eight-page 
booklet tells what to look for in 
insulation, giving coverage, proper- 
ties, and installation suggestions on 
three types of Zonolite: Masonry 
Fill, Insulating Fill, and Glass Fiber. 
Zonolite Co., Dept. SBS, 135 S. La- 
Salle, Chicago 3, Il. 


213 Fiber Pipe — Three booklets are 
offered, one each on bituminized fi- 
ber pipe, fiber duct, and fiber forms. 
Sizes, weights, plus pictures and 
blueprints for installations, give 
complete information on products 
applicable to farm, industrial, or 
residential usage. Sonoco Products 
Co., Dept. SBS, Hartsville, S. C 


214 Polyethylene Film — Brochure 
features barrier film of virgin poly- 
ethylene — said to be tough, light- 
weight, durable, resistant to tearing, 
permanently flexible, and resistant 
to chemical attack. Reportedly it can 
be used for dust partition over sub- 
flooring, heat loss barrier, water- 
proof wrapping, drop cloths, protec- 
tive canopies, closing-in breezeways, 
and winterizing porches. Also con- 
tains specifications and application 
information. Gering Plastics Div., 
Studebaker - Packard Corp., Dept. 
SBS, Kenilworth, N. J. 


215 Aluminum Screen Doors — Lit- 
erature and prices available describ- 
ing low-priced all-aluminum screen 
door, Jayhawker Model 50. Door 
complete with kickplate, two push- 
bars, hinges with oilite bushings, and 
top-quality knob latch. Most impor- 
tant feature is ease of installation. 
Anyone reportedly can hang Model 
50 Jayhawker in short time, whether 
experienced or not. Modern Prod- 
ucts, Inc., Dept. SBS, 1031 W. Kan- 
sas Ave., McPherson, Kan. 


216 Ornamental Iron — Complete 
catalog shows both custom design 
and stock railing and design in 
wrought iron work. Illustrated in 
detail to show intricate designs in 
lacy filigree, friezes, etc. Practical 
charts for builders give support 
loads, specifications, and other per- 
tinent data. Excellent for smaller 
companies who cannot stock supply 
of ornamental wrought iron. Davis 
Iron Works, Dept. SBS, P. O. Box 
7335, Waco, Tex. 


217 Fiberglass Panels — Free kit 
contains complete outline of “dol- 
lars-to-dealers” advertising program 
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for Filon fiberglass panels. Describes 
Filon’s dealer promotional plans, 
available sales literature, and dis- 
play material. Complete guide to 
Filon “Class A” dealer profits. Filon 
Plastics Corp., Dept. SBS, 2051 E. 
Maple Ave., El Segundo, Calif. 


218 Closet Fronts — Brochure gives 
various closet front designs, speci- 
fications, and other information per- 
tinent to installation. One man re- 
portedly can set assembly in place 
by driving four nails through at at- 
tached cleats into studs. Plumbs 
front, wedges and nails jambs to 
studs. Removes factory braces. Pre- 
cision Parts Corp., a 3a SBS, 400 
N. First St., Nashville 7, Tenn, 


219 Wood Bow Window — Window 
fully described in booklet, with com- 
plete construction details and Sjim- 
plified Selector Chart included. Ten 
standard sizes usable in all types of 
construction. Standardization, mass 
production, and exclusive Marvel- 
Lok joint makes this window easy 
to install and inexpensive to buy. 
Lee Millwork Corp., Dept. SBS, P. O. 
Box 506, Fairlawn, N. J. 


220 Polyethylene Film — Folders 
describe and illustrate varied con- 
struction and farm uses of Dure- 
thene polyethylene film. Durethene 
is available in three thicknesses, up 
to 40’ in width. Koppers Co., Inc., 
Durethene Plant, Dept. SBS, 7001 
W. 60th St., Chicago 38, III. 


221 Indoor-Outdoor Particleboard — 
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“Par-Wo 
is described 
work horses 
Shows u 

ed product 


interior particleboard 
as versatile, new indoor 
in illustrated brochures. 
for finished or unfinish- 
;. Literature also available 
on wood flooring tile, wood floor 
underlayment, all-weather exterior 
board and duo-faced paneling. Pac- 
qua, Inc., Dept. SBS, P. O. Box 78, 
Dillard, Ore 


222 Cabinet Hardware — Matched 
sets of cabinet hardware shown in 
full col in No. 215 catalog. As- 
sortment of knobs, pulls, hinges, and 
catches wn in variety of finishes. 
Catalog arranged so that hardware 
is grouped by function. Also includ- 
ed is convenience hardware, such as 
bottom mounting, center mounting, 
side m ting drawer slides, disap- 
pearing and revolving shelf hard- 
ware. Amerock Corp., Dept. SBS, 
Rockford, II] 


223 Pallet Trucks — Folder describ- 
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es Anco pallet trucks for easy trans- 
portation of such building materials 
as roofing, siding, and gypsum lath. 
Slight pull on two handles reported- 
ly tilts and aligns 1,000 lb. load of 
loose sacks into balanced position 
for improved handling. Anthony 
Truck Co., Dept. SBS, Paducah, Ky. 


224 Insulation Products — Eight- 
page booklet tells what to look for 
in insulation, showing proper usage 
of three Zonolite insulating products. 
Guide features product advantages 
of insulating fill, glass fiber, and 
masonry fill, plus specifications. In- 
sulating fill comes with a lifetime 
guarantee. Zonolite Co., Dept. SBS, 
135 S. LaSalle St., Chicago 3, Il. 


225 Paint Rollers — Catalog and 
price list is available for Bestt Rollr 
professional and consumer paint 
rollers. It also includes displays of- 
fered, plus magazine reprints on 
articles pertaining to various types 
of rollers, their application, and ad- 
vantages. Other products manufac- 
tured by company and described in 
catalog are trays, extension poles, 
and paint mitts. Bestt Rollr, Dept. 
SBS, Fond Du Lac, Wis. 


226 Aluminum Windows — Brochure 
gives full information, including in- 
stallation details, on Series 400 in- 
tegral fin trim, self mulling single 
hung aluminum window. Manufac- 


tured in all A.W.M.A. standard sizes, 
Alenco Series 400 window is F.H.A.- 
and V.A.-approved, carrying quality- 
approved label of Aluminum Win- 
dow Manufacturers Assn. Albritton 
Engineering Corp., Dept. SBS, P. O. 
Box 31, Bryan, Texas. 


227 Aluminum Products — Twenty- 
six page catalog lists complete line 
from siding to windows, doors and 
accessories, giving detailed specifica- 
tions, sizes and colors. This includes 
the exclusive Imperial self-storing, 
prehung storm-screen door and Im- 
perial versa-tilt storm-screen win- 
dow. Also part of catalog is cooper- 
ative advertising plan, showing mats 
available. WEPCO, Dept. SBS, P. O. 
Box 45, Litchfield, Ill. 


228 Waist-Style Apron — Brochure 
contains information on waist style 
apron No. 112. Reportedly made of 
durable duck, triple-stitched. Big 
flared pockets for plenty of hand 
room and ad printed in black or 
color choice bring added features. 
L. M. Crow Co., Dept. SBS, P. O. 
Box 1159, Waco, Texas. 


229 Aluminum Railing — Two bro- 
chures provide information on alu- 
minum railings and columns, plus 
aluminum screen-storm door com- 
bination. Railings, applicable to both 
interior and exterior installation, re- 
portedly easily installed and rust- 
resistant. Also said to need no 
maintenance, lasting lifetime. Lox- 
creen Co., Inc., Dept. SBS, 4983 S. 
Peachtree Rd., Chamblee, Ga. 


230 Built-In Ovens — Full-color 
brochures feature both gas and elec- 
tric built-in ovens and surface units. 
Matching refrigerator, dishwasher, 
and ventilating hood available. Blue- 
print specifications offer detailed in- 
stallation information. Complete 
measurements of different models 
included. Preway, Inc., Dept. SBS, 
Wisconsin Rapids, Wis. 





CARL YOUNG will head Versa Products Co.'s 
new Tifton, Ga., plant as Southern plant 
manager. He has been with company for 
six years, having had extensive background 
in production aspects of products. Versa 
manufactures Phos-Fused adjastable  rail- 
ings, columns, and allied building products. 


A Summer House Deluxe 
(Continued from page 60) 


formed entirely of glass and 
screens. Opening of glass permits 
uninterrupted flow of air. 

So compact is the network of 
lumber members that, at points, 
the roof projects outward as much 
as 30 feet, without vertical sup- 
ports, to form overhangs for pa- 
tios. All Southern pine is grade- 
marked, thus assuring properly 
seasoned material. The seasoning 
process nearly doubles the wood 
strength. 
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W. DEE SIMMONS has been named manager 
of Owens-Corning Fiberglas Corp.'s newly- 
established Fiberglas Supply Division in At- 
lanta, Ga. Prior to his new appointment, 
Si was ger of company’s branch 
office in Tulsa, Okla. A native Atlantian, 
he has been with Owens-Corning since 1951, 
serving in sales assignments in Dallas and 
Wichita Falls, Tex. 








CONVENTION 
CALENDAR 





JUNE 13-14: Southern Sash & 
Door Jobbers Assn., Hotel Peabody, 
Memphis, Tenn. 

SEPTEMBER 18-21: International 
Concatenated Order of Hoo-Hoo, 
Arlington Hotel, Hot Springs, Ark. 


OCTOBER 15-16: Oklahoma Lum- 
bermen’s Assn., Municipal Auditori- 
um, Oklahoma City. Exhibits. 


FOREST HISTORY REPOSITORY — Louisiana State University’s archives department is 
one of few named as approved repository of North American forest history by Forest History 
Foundation, Inc., of St. Paul, Minn. Parrish Fuller, vice-president of Hillyer-Deutsch-Edwards, 
Inc., of Oakdale, is shown presenting the award to Vergil L. Bedsole, head of LSU’s de- 
partment of archives. At formal presentation were Vertress Young, president, Louisiana 
Forestry Assn.; and Lawrence D. Kellog, past-president, National Lumber Manufacturers 
Assn. Foundation is non-profit education organization established tc collect, preserve and 


disseminate forest history of North America. 


AWARD WINNER—“Douglas Fir Use Book,” 
300-page cloth-back technical book produced 
by West Coast Lumbermen’s Assn., recently 
won national honors as best technical publi- 
cation in building products field for 1959. 
Certificate of exceptional merit was pres- 
ented to T. K. May, technical director of 
association, at annual awards luncheon. 
Competition is sponsored jointly by American 
Institute of Architects and Producers’ Coun- 
cil. Criteria for judging include consideration 
of technical value to architect, completeness 
and clarity, and organization of material for 
reference convenience. 
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INFORMATIVE LITERATURE 





KITCHEN VENTILATING HOOD. 
Ductless “Lectro-Static” kitchen ven- 
tilating hood is described in specifi- 
cation sheet. Included are dimension 
and color information, listing of 
hood features, and explanation of 
item’s electronic operation. Caloric 
Appliance Corp., Dept. SBS, Jen- 
kintown, Pa. 


WATER-REPELLENT VERMICU- 
LITE. Facts about new water-repel- 
lent vermiculite fill for insulating 
masonry walls in homes and com- 
mercial buildings are presented in 
Vermiculite Institute folder. Rigor- 
ous water permeability and heat 
transfer tests given fill are outlined. 
Illustrated with construction draw- 
ings and on-the-job photographs. 
(AIA File No. 37-C-2.) Vermiculite 
Institute, Dept. SBS, 208 S. LaSalle 
St., Chicago 4, III. 


BUILDING PRODUCTS. Described, 
with specifications, in brochure are 
types of asphalt roof shingles, as- 
bestos-cement siding (including new 
Dura-Color clapboard and Weather- 
board), asbestos building board, roll 
roofings, fiberglass, and other build- 
ing insulations, built-up roofing ma- 
terials, gypsum wallboard, roof coat- 
ings, and plastic cement. Catalog 
also features popular patterns in 
vinyl-asbestos and asphalt floor tiles 
which company recently began mar- 
keting. The Ruberoid Co., Advertis- 
ing Dept. SBS, 500 Fifth Ave., New 
York 36, N. Y. 


REDWOOD GARDEN IDEAS. Up- 
to-date color-illustrated garden book- 
let offers 16 pages of landscaping 
ideas and helpful redwood informa- 
tion — how to make use of steep 
hillside lot; how to make most of 
small apartment terrace; how red- 
wood structures can add to garden 
color; and redwood fencing ideas. 
California Redwood Assn., Dealers 
Service Library, Dept. SBS, 576 
Sacramento St., San Francisco 11, 
Calif. 


UNDERGROUND SPRINKLER 
SYSTEM. In 10 easy steps, brochure 
shows exactly how home-owner can 
install complete underground sprin- 
kler system in as little as 3% hours. 
Scaled graph sheet is included to- 
gether with templates showing cov- 
erage of all underground sprinkler 
heads at various pressures. Also il- 
lustrated are flexible polyethylene 
pipe and quick-attach fittings. Rain 
Jet Corp., Dept. SBS, 301 S. Flower 
St., Burbank, Calif. 


DRAPERY HARDWARE. Complete 
line of new and improved drapery 
hardware products in full-color is 
presented in No. 108 catalog avail- 
able from the Stanley Works, Dept. 
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SBS, Wallingford, Conn. Clearly il- 
lustrated facts, along with complete 
product description, makes this 
working catalog to simplify order- 
ing merchandise. Product applica- 
tion is illustrated wherever neces- 
sary. 


ALUMINUM SIDING. Low-cost alu- 
minum siding with premium fea- 
tures is described in folder (with 
sales pointers), along with applica- 
tion instructions. National Metal 
Products Co., Dept. SBS, 2 Gateway 
Center, Pittsburgh 22, Pa. 


ALUMINUM WINDOWS. Two-color 
8%” x 11” 24-page catalog (AIA File 
16E) contains complete product in- 
formation on company’s variety of 
awning windows. Furnished are de- 
scriptions, sizes, specifications, cross- 
section details, mullions, accessories, 
and installation details. Ware Labo- 
ratories, Inc., Dept. SBS, 3700 N. W. 
25th St., Miami, Fla. 


IMPROVED CONCRETE. Simplify- 
ing complexity of concrete produc- 
tion, six-page bulletin contains con- 
cise analysis of nine vital factors 
governing production of high quali- 
ty concrete. Charts, graphs, and 
photos, based on field and laborato- 
ry tests, show how use of Pozzolith 
gives concrete increased flexural, 
bond and compressive strength; ef- 
fectively entrained air; increased 
workability and durability; reduced 
shrinkage and permeability; initial 
retardation and resistance to scaling. 
The Master Builders Co., Dept. SBS, 
Cleveland 3, Ohio. 


WROUGHT IRON. Effectively help- 
ing to promote sales is profusely il- 
lustrated book showing wrought iron 
railing or column best suited to cus- 
tomer’s needs and tastes. Catalog 
uses firm’s exclusive housetime guar- 
antee to emphasize natural superiori- 
ty of wrought iron over competitive 
metals. Locke Manufacturing Co., 
Dept. SBS, Lodi, Ohio. 


FOAMED PLASTIC BOARD. Roof- 
mate plastic board, especially for use 
under built-up roofs, is outlined and 
described in brochure. Included are 
data on size and packaging, compres- 
sion, heat transmission, and engi- 
neering. Dow Chemical Co., Dept. 
SBS, Midland, Mich. 


POLYETHYLENE FILM. Dow poly- 
ethylene film — Polyfilm — packaged 
in new dispenser box is described 
in Bulletin 157-64-59, including prop- 
erties, uses, and applications illus- 
trations. Dow Chemical Co., Dept. 
SBS, Midland, Mich. 


HOME DESIGNS. Book illustrates 
hundreds of completely new build- 
ing ideas, said to belong on shelf of 


anyone planning to build. Included 
are one-, two-, three-, and four-bed- 
room homes for every income level. 
Nationwide Plan Book Co., Dept. 
VV-SBS, P. O. Box 404, Northridge, 
Calif. 


BUILDING STONE. Colorful bro- 
chure pictorially reviews use of 
stone through ages from time of 
cave man until present. Closes with 
large 22” x 32” panorama of city of 
future. Depicted are types of quar- 
ried stone in natural colors. Building 
Stone Institute, Dept. SBS, 420 Lex- 
ington Ave., New York 17, N. Y. 


MASONRY WATER REPELLENTS. 
“Guide Form Specifications to Help 
You Specify an Effective Silicone 
Masonry Water Repellent” describes 
common effects of water penetration 
and how silicone water repellents 
provide answer to masonry damage. 
Also included is standard guide form 
for specifying materials and applica- 
tion procedure. General Electric, Sil- 
icone Products, Dept. SBS, Water- 
ford, N. Y. 


MINIATURE VENTILATORS. Two- 
color four-page envelope stuffer in- 
cludes photographs of all five popu- 
lar size miniature ventilators, ideal 
for eliminating harmful moisture 
condensation between walls and to 
prevent paint peeling. Mentioned 
also are advantages and facility of 
application. Leigh Building Products, 
Div. of Air Controi Products, Inc., 
Dept. SBS, Coopersville, Mich. 


GARAGE DOORS. AIA File No. 
16-D1 booklet pictures company’s 
line of ruggedly-constructed over- 
head garage doors with continuous 
shaft springs, automatic latches, 
night locks, and rigid track brackets. 
Barber-Colman Co., Dept. SBS, 
Rockford, Ill. 


SLIDING GLASS DOORS. Compre- 
hensive architectural manual includ- 
es complete description of items 
manufactured by company, includ- 
ing pocket installations for Patio- 
Magic sliding glass doors. Also in- 
cluded are full- and half-scale detail 
line drawings useful to architect. 
Detail drawings of pocket installa- 
tions include pocket on inside and 
on outside of wall for various models 
in line. Daryl Products Corp., Dept. 
SBS, 7240 N. E. 4th Ave., Miami, 
Fla. 


MOULDING PROFILES. Unique and 
colorful moulding pattern chart fea- 
tures Western pine series moulding 
patterns. Chart displays more than 
200 moulding profiles silhouetted in 
white against blue background. All 
told, some 500 WP moulding num- 
bers are covered by chart. Standard 
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dimensions are included with many LOADING BOOM. Four-page bro- stated 

profiles, which are about two-thirds chure describes mechanizing of load- ed by jualified contractor, en- 
actual size. Western Pine Assn., Dept. ing and unloading lumber, plywood, gineer tility official. Lennox In- 
SBS, 510 Yeon Bldg., Portland 4, and wallboard in McCracken Mod- dustri¢ I Dept. SBS, Marshall- 
Ore. ular Paks with Little Giant’s new town, | 


; Mod-U-Lift boom lift truck attach- i 
SPECIALTY PLYWOOD. Printed in ment, slipped on and off fork in jiffy. HOUSE ,OOR PLANS. Delightful 


full-color, 20-page catalog (AIA No. Illustrated are loading and unload- presentat of modern houses and 
23-L) describes and illustrates com- ing of lumber from railroad cars their fl plans make up eight pages 
plete line of standard and specialty trucks, and procedures in yards. Lit- of We ist Lumbermen’s Assn.’s 
plywood redwood, pine, Douglas fir, tle Giant Product. Inc Dept SBS consun oklet, “Individuality in 
hardwoods, high and medium den- 1678 N.E Adams St Peoria Tl ’ Home Planning.” Four outstanding 
sity overlaid and hardboard faced. Piet a iia egaibans West ( t homes are pictured, each 
Complete grade, physical character- LIFT TRUCK. All-new fork lift with fu lor photographs of both 
istics, and color photographs of each truck, called “Naro-Aisle-Stack” exterio1 i interior, plus short de- 
plywood product are included in in- Model 590, that “reclaims” lost ware- scripti f its style, species of lum- 
formative booklet. Simpson Logging house space — expands warehouse ber us 1 general comments on 
Co., Dept. SBS, 1032 White Build- capacity up to 50 per cent through floor | type. West Coast Lumber- 
ing, Seattle 1, Wash. better utilization of existing storage men’s Dept. SBS, 1410 S. W. 
s a »scribe . f 8- Morri Portlé . § re: 
eae ek oh an Se Sane oon Pte 
properly illustrated is line of band SBS. 1226 E. 152nd St.. Cleveland. INSUI [ON BOARD PAINTING. 
saws, contour saws, jig saws, saw Ohio. Props thods of painting insula- 
tables, saw-jointers, jointers, belt tion | re covered in booklet 
sanders, spindle sanders, shapers, WROUGHT IRON RAILS. Two-color entitl nting Insulation Board,” 
shaper cutters, lathes, planers, drill piece offers catalog information on whicl les charts and glossaries. 
presses, band filers, grinders, and wrought iron railings and columns, Afford pid reference when select- 
spinning tools. Boice-Crane Co., telling how to plan and measure for ing « materials for various in- 
Dept. SBS, 836 W. Central Ave., its installation. Sketch series sug- ulat ird products. Insulation 
Toledo 6, Ohio. gests unique and different installa- Board I tute, Dept. SBS, 111 W. 
sai zs tion ideas for both inside and out- Was! St., Chicago 2, Il. 
CEILING TILEBOARD. How to ap- side home. Ajust-A-Rail Co.. Dept : a: ' a 
ply Insulite ceiling tileboard is de SBS. Lodi. Ohio. WOOD \LITY. “The Effect of 
scribed in six-page folder which is : Envir¢ ental Factors on Wood 
fully illustrated, with complete ap- HEATING EQUIPMENT. Quality Qualit eport No. 2170) is one of 
plication details. Hints are furnished standards, regardless of equipment four re ts recently issued by U. S. 
to insure neat, professional-looking brand, for residential heating and Forest jucts Laboratory. De- 
ceiling. Insulite, Dept. SBS, 500 In- air conditioning are stated in book- scribed effects that specific en- 
vestors Bldg., Minneapolis 2, Minn. let produced by company. Standards vironn factors, such as climate 
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and soil, have on tree growth. How 
certain structural characteristics of 
wood caused by growth conditions 
affect its quality is explained. Direc- 
tor, Forest Products Laboratory, 
Dept. SBS, Madison 5, Wis. 


BUILDING ADHESIVES. Literature 
describes modern plant where top- 
notch linoleum and asphalt tile ad- 
hesives are made in both solvent 
and emulsion types. A specification 
sheet is included on each product. 
Chicago Adhesive Products Co., 
Dept. SBS, 12110 S. Peoria St., 
Chicago 43, Il. 


ATTIC FANS. Firm’s line of attic 
fans, wall-vanities, range hoods and 
venting is described and illustrated 
in six-page folder, with many dia- 
grams. Attic fan section details 
method of installation for both one- 
and two-story homes. Actual step- 
by-step installation photos are shown 
with descriptive information as to 
method. Lau Blower Co., Builder 
Div., Dept. SBS, 2027 Home Ave., 
Dayton 7, Ohio. 


EMPLOYER LEGAL MUSTS. To 
help employers conform to work- 
men’s compensation laws, Chamber 
of Commerce of the United States 
offers 57-page booklet, “Analysis of 
Workmen’s Compensation Laws.” 


Included are latest changes in state 
and federal laws. From booklet, em- 
ployers can learn what they must 
report when employees are injured, 


and their options in getting work- 
men’s compensation insurance. 
Chamber of Commerce of the United 
States, Insurance, Dept. SBS, 1615 
H St., N. W., Washington 6, D. C. 


OUTDOOR FIREPLACE. “You Can 
Build This Attractive Outdoor Fire- 
place” is title of pamphlet issued by 
Bennett-Ireland, Inc., to illustrate 
step-by-step methods of construct- 
ing standard model front and back- 
type outdoor fireplace with warm- 
ing ovens. Included are sizes and 
amounts of material needed to com- 
plete a standard or deluxe model. 
Bennett-Ireland, Inc., Dept. SBS, 55 
Exchange St., Norwich, N. Y. 


CABINET HARDWARE. Multi-col- 
ored 20-page catalog pictures and 
describes all company items, includ- 
ing exact size and types of finishes 
in which they are available. Distinc- 
tive catalog feature is inclusion of 
company “policy statement,” signed 
by firm president. Ajax Hardware 
Corp., Dept. SBS, 825 S. Ajax Ave., 
City of Industry, Calif. 


STRUCTURAL ADHESIVES. Fully- 
illustrated, handy file-tabbed catalog 
contains complete information on 
Scotch-Weld brand adhesives and 
structural adhesive design concepts, 
joint designs, and bonding methods. 
Included is extensive technical in- 
formation, tables, and line drawings 
dealing with types and properties 
of Scotch-Weld film, one-part heat 
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curing and two-part chemically cur- 
ing adhesives. Adhesives & Coatings 
Div., Minnesota Mining & Manufact- 
ing Co., Dept. SBS, 900 Bush Ave., 
St. Paul 6, Minn. 


PREMIUM SHINGLE. Shingle that 
blends beauty with economy and 
lifetime performance describes as- 
bestos roofing in new colorful folder. 
While roofing is similar to other 
premium roofing materials, such as 
tile and slate, it recreates charm 
and characteristics of thatched de- 
sign. Manmade material, a combi- 
nation of asbestos fiber and portland 
cement, is fully explained. The Rub- 
eroid Co., Dept. SBS, 500 Fifth Ave., 
New York 36, N. Y. 


REDWOOD SIDING. Handy refer- 
ence piece of builders and architects 
offers brief outline of proper han- 
dling and application of redwood 
siding. Illustrations include chart 
showing suggested nailing methods 
for common siding patterns. Red- 
wood’s advantages over other siding 
materials, selection of an appropriate 
redwood grade, and advantages of 
certified kiln dried redwood are also 
covered by information sheet. Ar- 
chitect Service Library, California 
Redwood Assn., Dept. SBS, 576 Sac- 
ramento St., San Francisco 11, Calif. 


HOUSE PLANS. Contained are 36 
houses designed for builders by 
architect J. R. Johnston Jr., free to 
materials dealers, developers, and 
builders ordering on their own print- 
ed stationery. Include ten cents post- 
age to Residential Plan Service, 
Dept. SBS, R.2 Providence Rd., Ma- 
rietta, Ga. 


SHEET-BOARD. Modular panel for 
roof, floor, sidewall sheathing, de- 
scribed in new technical, file-size 
manual published by Western Pine 
Assn. Specification guide included, 
sent on request from Western Pine 
Assn., Dept. SBS, 510 Yeon Bidg., 
Portland 4, Ore. 


PRACTICAL HOME GREEN- 
HOUSE. Construction details using 
translucent fiberglass panels given 
in Data Sheet No. 506. Write Filon’s 
Customer Service Div., Dept. SBS, 
333 N. Van Ness Ave., Hawthorne, 
Calif. 


ALUMINUM SIDING. Low-cost sid- 
ing with premium features describ- 
ed in folder, with sales pointers, ap- 
plication instructions. National Metal 
Products Co., Dept. SBS, 2 Gateway 
Center, Pittsburg 22, Pa. 


REDWOOD BUYERS’ GUIDE. List- 
ed are both special and standard 
redwood lumber items, CRA-trade- 
marked, by member mills. Mills, 
sales offices, remanufacturing plants. 
California Redwood Assn., Dept. 
SBS, 576 Sacramento Street, San 
Francisco 11, Calif. 


WATER-REPELLENT INSULA- 
TION. Cavity wall and block wall 


booklets contain charts on thermal 
efficiency, fuel savings, ease of in- 
stallation. Free-flowing, granular 
material claimed quick and economi- 
cal. Zonolite Co., Dept. SBS, 135 S. 
LaSalle St., Chicago 3, III. 


EFFLORESCENCE, CHALKING. 
Methods for overcoming and pre- 
venting premature deterioration cov- 
ered in 48-page booklet by coatings 
expert. Rohn & Haas Co., Dept. SBS, 
Washington Square, Philadelphia 5, 
Pa. 


HARDWOOD SLIDING DOORS. 
Tips about Masonite products in 
construction and installation free 
from Home Service Bureau, Suite 
2037, Dept. SBS, 111 W. Washington 
St., Chicago 2, Ill. Request plan No. 
AD-239. 


BUILDING INSULATION. Award- 
winning 44-page book gives how, 
why, and where of insulation in 
modern building for students, retail- 
er, and architects. Insulation Board 
Institute, Dept. SBS, 111 W. Wash- 
ington St., Chicago 2, IIl 


DURON HARDBOARD. Handy guide 
to hardboard woodworking for stor- 
age, remodeling, fix-up projects, and 
techniques. Fold-out section out- 
lines procedures. United States Gyp- 
sum Co., Dept. SBS, 300 West Adams 
Street, Chicago 6, IIl. 


FLOOR NAILING MACHINE. Full 
details on machine, includes samples 
of nails. Independent Nail & Pack- 
ing Co., Dept. SBS, Bridgewater, 
Mass. Lays floors better, faster, and 
for less expense. 


POLYETHYLENE SHEETING. 
Prices, catalogs, and samples of pure 
polyethylene sheeting in four thick- 
nesses, widths from 3’ to 32’, are 
available from Warp Bros., Dept. 
SBS, Chicago 51, Il. 


ASBESTOS-PLASTIC SHINGLES. 
Illustrated brochure shows colors, 
textures, and lists specifications. 
Philip Carey Mfg. Co., Dept. SBS, 
320 South Wayne Ave., Lockland, 
Cincinnati 15, Ohio. 


INTEGRATED CEILINGS. Study of 
luminous or integrated ceilings con- 
tains cost and application descrip- 
tion. United Lighting & Ceiling Co., 
Dept. SBS, 3120 Chapman St., Oak- 
land 1, Calif. 


POLYETHYLENE SHEETING. 
Four-page booklet details use for 
basements, masonry, windows, also 
data on properties, features, sizes. 
Kordite Corp., Dept. SBS, Macedon, 
N. Y. 


WOOD KITCHENS. Pocket-size, 32- 
page handbook filled with ideas, il- 
lustrations for modern kitchens. Na- 
tional Institute of Wood Kitchen 
Cabinets, Dept. SBS, 75 East Wacker 
Drive, Chicago 1, IIl. 
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UNFORGETTABLE DAY — Secretary-Treas- 
urer Richard V. Reis of Big Bend Lumber 
Co., Maplewood, Mo. (‘second from left), 
incredulously accepts keys to his free 1960 
Cadillac sedan as grand prize winner in 
Clark Aluminum Co.’s 15th annual dealer 
drawing. Presenting car keys is Clark Alu- 
minum Sales Manager R. H. Allston. Mrs. 
Irene Reis and William H. Reis, firm presi- 
dent and vice-president, respectively, anxi- 
ously await their initial lift in the prize car. 
Clark Aluminum Co. of Houston, Texas, New 
Orleans, and El Monte, Calif., produces 
aluminum, bronze, and galvanized screen 
wire, aluminum screen components, and ex- 
truded aluminum and plastic specialties. 


AIR-DISTRIBUTION GRILLES. De- 
tailed engineering data is offered as 
a guide to the proper grille selection 
for the right air-distribution job by 
the Waterloo Register Co., Inc., 
Dept. SBS, P. O. Box 72, Waterloo, 
Iowa. The first section of the six- 
page guide deals with the eight types 
of Airline grilles, and illustrates the 
five available border styles. They 
are classified according to applica- 
tion — whether for heating and 
ventilating in sill or floor installa- 
tions, or for sidewall applications. 
Sections are also devoted to air flow 
measurement, sound level data, and 
a grille pressure resistance table. 


MASONRY COATING. A four-page 
pamphlet uses color chips to illus- 
trate the ten colors of Hydrocide 
Colorcoat — a heavy-bodied, tex- 
tured decorative coating for exterior 
masonry walls. Properties and ad- 
vantages of the product are includ- 
ed, along with detailed application, 
specification, and coverage data. 
Brochure No. BP 3063 is available 
from L. Sonneborn Sons, Inc., Build- 
ing Products Division, Dept. SBS-H, 
404 Fourth Avenue, New York 16, 
NY. 


PAINTING GUIDE. Home-owners 
are advised how to obtain low-cost, 
long-lasting painting results in a 
16-page brochure, which also serves 
as a quick reference guide covering 
several aspects of common painting 
problems. “Your Next Paint Job” 
is available from the Tremco Man- 
ufacturing Co., Dept. SBS, 8701 Kins- 
man Road, Cleveland, Ohio. 





Jobber Looks at Dealer 


(Continued from page 51) 


wholesalers and dealers. The ex- 
pense is not great and it affords 
an opportunity to gather a number 
of the dealer’s customers at one 
point and make one presentation 
to many, instead of trying to solic- 
it each contractor individually. 

It behooves the wholesaler to 
make the presentation as effective 
as possible. At this point, the man- 
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ufacturer enters the picture. and 
he should certainly cooperate in 
every way possible with the 
wholesaler in making the neces- 
sary aids available toward a suc- 
cessful contractor meeting. If the 
meetings are effective and well 
presented, then future gatherings 
would likewise be profitable. 

Product Knowledge. A number 
of manufacturers and wholesalers 
have felt that product knowledge 
is so important that they have ar- 
ranged factory tours to enable 
dealers in the area to actually see 
the product being manufactured. 
If these tours are well-organized 
and well-presented, benefits 
through increased sales by an en- 
thusiastic and well-informed deal- 
er can be tremendous. 

The thought we’re trying to con- 
vey is that the successful dealer 
of today must have more informa- 
tion at his disposal on the vast 
variety of products available on 
the market, rather than merely 
keeping up-to-date catalogs. He 
must display and sell. 

In order to display properly, it 
has been necessary for many of 
the forward-thinking dealers to 
enlarge display rooms and modern- 
ize them to attract more retail 
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trade. No one can argue that more 
attractive surroundings put the 
buyer in a more receptive mood. It 
conveys the feeling that he is do- 
ing business with a well-establish- 
ed, reputable firm. 

Sales personnel who are inter- 
ested in the customer’s problem, 
and helping them arrive at a solu- 
tion, will naturally earn the cus- 
tomer’s confidence, and when he 
is able to make an effective presen- 
tation on the product the custom- 
er is interested in, he will no doubt 
win him over permanently. 

Personnel Training. Dealer per- 
sonnel training is another subject 
we would like to see get more at- 
tention. A few fundamentals in 
how to close the sale, how to fol- 
low up on interested prospects, and 
how to display materials effective- 
ly will help immeasurably in get- 
ting results that dealers look for. 
Some trade associations are now 
offering brief courses handled by 
marketing experts in effective per- 
sonnel training. 

Not to be overlooked is the 
tremendous success that many 
dealers have had in discouraging 
price-slashing competitors by “sell- 
ing the package.”’ By offering cus- 
tomers a neatly-wrapped package 
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of materials, labor, and even fi- 
nancing, the dealer has automatic- 
ally discouraged the would-be by- 
passer; and, in many cases, has 
stopped the customer from shop- 
ping the dealer’s prices. 

There are instances where the 
package-selling technique has even 
put dealers in control of entire 
housing projects. The success of 
the progressive dealers, who have 
been practicing this method for 
years, should encourage more to 
join them. We hope to see this 
dealer control over the building 
and remodeling market become 
more widespread. 

Additional Advice. These are 
but a few of the observations 
which we have witnessed in the 
last few years. No doubt, the next 
few years will witness even more 
changes — more widespread use 
of prefabbing by dealer, almost 
universal use of mechanical han- 
dling equipment, and even tighter 
control over building operations 
in his community, even to the ex- 
tent of land development. 

Legitimate wholesalers have a 
lot of faith in the dealer’s position 
in the market of the future, and 
hope that the dealer will accept us 
as full working-partners. We know 
we can help them as they can help 
us. By working together, a great 
deal more can be accomplished to 
insure the future of all concerned. 


Distribution Policy Upheld 


(Continued from page 59) 


Operations. 

H. R. Peck, vice-president and 
general manager, Building Ma- 
terials Operations, forecast that 
ten per cent of all homes in the 
U. S. housing inventory were 
planning to install or repair at 
least one ceiling during 1960. 

Peck went on to declare that this 
market alone, exclusive of the 
residential construction or com- 
mercial markets, ‘constituted a 
staggering potential for fiberboard 
ceiling sales—one that promises to 
soar to even greater heights during 
the decade of the Sixties.” 

Likewise, he cautioned whole- 
salers not to be misled by current 
industry sales levels. ‘Although 
ceiling sales are at an all-time 
high,” he said, “total market po- 
tential for ceilings is far greater 
than what is being sold now.” 

Joe Nadler, Binswanger Glass 
Co., Richmond, Va., was among 
five wholesalers honored at a 
special convention banquet for 
having attended all 13 Armstrong 
building products conventions. 
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Instructions on how to estimate 
job, utilize accessories, and com- 
plete tallation, are included in 
presentation 

Moti picture also describes re- 
search lired to perfect Alcoa’s 
new |} ict, incorporating both 
mass al eflective insulation. 

Films n full-color with musi- 
cal background, 16mm motion pic- 
ture vailable only from five 
nationa mpanies who sell Alcoa 
siding n exclusive basis: Bar- 
rett | m, Allied Chemical 
Corp., New York, N. Y.: Bird & 
Son, I East Walpole, Mass.: 
Flintkote Co., New York, N. Y.: 
Mastic p., South Bend, Ind.; 
and Pt} Carey Mfg. Co., Cin- 


cinnatl 


‘All-in-Family’ Wholesaler 
(¢ ed from page 52) 


CITED BY CCUS — George W. West Sr., left, West Lumber Co., Atlanta, Ga., presents a 

certificate of merit to Charles W. Ireland, Chicago, board chairman of Vulcan Materials Co. rai V ise area; roofing shed; 
and current president of the National Slag Assn. Award was made in connection with Na- I 1 shed: and lumber 
tional Construction Industry Conference which Chamber of Commerce of United States held - rehouse for doors and 


in Washington, D. C., in March. Ireland was cited for “outstanding contributions to construc- 
tion industry and to advancement of free enterprise system.” 


WPA To Standardize 
Framing Lumber Grades 


With inland Douglas fir and 
larch officially recognized by FHA 
for strength value equality with 
coast-type fir for joists and raf- 
ters, Western Pine Assn. at its 
meeting in San Francisco recently 
took action to standardize framing 
lumber grades. 

Grading rules and grade names 
identical with those of the West 
Coast Lumber Inspection Bureau 
were adopted for dimension lum- 
ber, change to go into effect as 
soon as graders can be trained in 
system. 

FHA approval of equal stresses 
for Douglas fir, regardless of ori- 
gin, applies to select structural, 
construction and standard grades, 
or their equivalent, in the old 
Western pine rules, when used for 
joists and rafters. 


Alcoa Film Demonstrates 
Proper Siding Installation 


Aluminum Co. of America and 
five major manufacturers of resi- 
dential building products are offer- 
ing first motion picture reportedly 
produced to demonstrate proper 
installation techniques in applying 
aluminum siding. 

Entitled ‘Houses Have Four 
Sides,” 30-minute film tells home 
builder or home improvement con- 


presently near comple- 

tion 
The t is ideally situated on 
tractor how to sell and install new Birmi! s busy First Avenue, 
Alcoa siding, introduced this year. Nort! ¥2 acres. The employee 
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parking area is to the rear of the 
office, leaving a spacious area for 
customers up front. 

The Stephens buildings are car- 
high so as completely to eliminate 
need for lifting, except what little 
must be done from car to pallet. 
Roofing, plaster board, and sacked 
goods all are palletized for fork- 
lift handling. As most rail cars 
now have entire sides that open, 
operations are speeded up even 
more. 

A carload of material that once 
required three or four men an 
entire day to unload now can be 
handled by one man in less than 
an hour, Stephens said. 

Efficient Storage. Storage facili- 
ties at the Stephens plant are 
equally efficient. Stephens is 
proudest of his roofing shed where 
roofing can be “‘filed like letters,” 
as he phrased it. 

“In the old days,” he recalled, 
“we got roofing in covered vans 
and pallets would be stacked one 
on the other, resulting in much 
damage, especially in hot weather. 
And, of course, the customer al- 
ways wanted the supply at the 
bottom of the stack.” 

The Stephens roofing shed con- 
sists of 78 bins, each 4’ x 4 and 
designed to hold a pallet of ten 
roofing squares. A forklift loads or 
unloads from either side of the 
shed. And the customer may get 
the color he wants without going 
to the bottom of the stack. An 
overhanging roof protects the 
wrapping. 

Today’s 12’ x 14’ lengths of plas- 
ter board pose a warehouse prob- 
lem for many plants. But here, a 
pole-shed building with overhang- 
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ing roof has custom bins for all 
lengths. Palletized and shipped 
now by flat car, plaster board is 
forklifted off and stored in short 
order. 

Metal adjustable shelves in the 
main warehouse are more func- 
tional and require less space than 
old-type shelves. Odd-size materi- 
als are easily stored by adjusting 
shelves. 

Sand and stone are loaded man- 
ually at Stephens, but even here, 
the head man’s advance planning 
has paid off. The bin bases were 
built truck-high to facilitate load- 
ing. 

Family Business. The business 
is very much a family effort — an 
ambitious, energetic, and profit- 
able one. Mr. and Mrs. Stephens 
own and manage the concern. A 
son, Charles, a graduate of Howard 
College in Birmingham, is sales 
manager. Another son, Ralph, is 
on the job afternoons and Satur- 
days after attending classes at 
Howard. A third son, Roger, is 
attending Auburn University. 

Charles Rutledge, assistant sales 
manager and a Howard graduate, 
had much experience in the hard- 
ware field before joining Stephens. 

Stephens said a direct result of 
the efficiency achieved in the ope- 
ration is his better price to dealers 
over contractors. He feels that 
dealers are entitled to a_ better 
price “and it has always been our 
policy to differentiate between 
contractors and dealers.” 

In addition to customary book- 
keeping, Stephens maintains a dai- 
ly and monthly check on expenses 
and profits, thus is able to know at 
a glance a given period’s accumu- 
lative figures. 

The steady growth of the com- 
pany is attested by the fact that, 
since its founding, every month 
except one has shown a business 
increase over the corresponding 
month a year previous. 


Subcontracted Deliveries 
(Continued from page 54) 


always looking for new and differ- 
ent items to offer lumber dealers,” 
Lowrey emphasized. “And we soon 
will be offering our customers 
something entirely different in a 
big way — prefab shell homes. 

“This service, we believe, will 
be unique. As far as we know, we 
will be the first distributor to make 
prefab shell houses and offer them 
through lumber dealers. 

“These prefab shell houses are 
being assembled at our Memphis 
plant on a specially-made produc- 


tion line we developed. We will 
have special rolling stock for de- 
livery. One man will be able to 
unload the truck, where it now 
would require seven or eight. One 
man will be able to set the wall 
sections on the foundation him- 
self with the use of a specially- 
built telescoping crane to be built 
on the truck behind the tractor. 
These men will be specially train- 
ed for the job. 

“These prefab shell houses will 
be delivered on a mileage sub- 
contractor basis like our other 
merchandise. 

“We believe this will tap a 
growing market and give the lum- 
ber dealer an important added 
income source. 

“Why are we getting into the 
prefab business? 

“We are convinced that, in the 
next five to ten years, unless dis- 
tributors of building materials get 
into the prefab business, they may 
see their regular sash and door 
business slip away from them.” 

Cole Manufacturing Co., with 
94 vears behind it, is looking 
ahead. 


Wholesaler With a Hustle 


(Continued from page 56) 


150’ long. Unwinding the roll, 
measuring lengths, and then car- 
rying and placing the lengths is a 
fairly speedy and simple operation, 
compared to placing individual 
reinforcing. But, even if this sim- 
ple operation can be reduced still 
further, reasoned Loisel, you’ve 
saved money. 

His proposal — use of road mesh 
for slab reinforcement in sheets 
15’ long by 7%’ wide. The 15’ di- 
mension will meet most spanning 
requirements for residential slabs, 
and eliminate the wastage that 
longer sheets of road mesh might 
occasion. The 7%” width will per- 
mit loading on trucks without ob- 
taining special permission for over- 
width loads on city streets. 

And the easily handled sheets 
will go down in less than half the 
time required to unroll, measure, 
cut, and carry the lengths from 
the roll. Additionally, because 
road mesh comes in heavier 
weights, it may take the place of 
the combination of bars and fabric 
required in some slab designs — 
a further saving in time and labor. 

Some builders in the New Or- 
leans area already are using road 
mesh for foundation slabs, but in 
the standard size of 9%’ x 20’, and 
are realizing some of the foregoing 
savings. If Loisel’s proposal of the 
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smaller, more readily handled mat 
is adapted, it doubtlessly will be 
due in large part to his pushing 
energy on behalf of his customers 
—the builders. (Naturally, he fig- 
ures to sell more wire fabric, too, 
at an even better profit!) 

As of now, tonnages on rods and 
mesh are six times what they were 
when the new ownership took over 
in May, 1956. Incidentally, 95 per 
cent of all wire fabric handled by 
Cahn Bros. & Ryder is domestical- 
ly produced. Loisel thinks it’s good 
business to support this country’s 
industry — and proves it by the 
company’s s rising sales curve. 

Varied Background. The man 
who sits in the president and gen- 
eral manager’s office has a back- 
ground almost as varied as the 
inventory of the company he 
heads. Because a salesman in the 
Dallas office of Blue Plate Foods 
Co. quit, just as young Loyola 
philosophy - graduate Loisel was 
applying for a job at the main 
office in his native New Orleans, 
he began his career in Texas. 

In three years in Dallas, two 
other notable happenings took 
place. He became an insurance in- 
vestigator — and he got married. 
Back in New Orleans with his 
bride, he was initiated in finance 
with a stint at General Motors Ac- 
ceptance Corp. When World War 
II hit, Loisel, now a family man 
with two children, took a job as 
a pipefitter in a local shipyard. 

Salesmanship lured the young 
father back after the war. He re- 
presented a whisky distributor 
from 1946 to 1948 years that 
coincided with the emergence of 
New Orleans from a holiday center 
for a wealthy few, to one of the 
nation’s convivial playgrounds for 
the many, as an entire nation took 
to wheels. 

In 1948, Loisel became his own 
boss as he opened a hardware 
store in the Carrollton section of 
New Orleans. Here, he called into 
use the concept of service, sales- 
manship, and promotion which he 
had — unknowingly, perhaps — 
been grooming through the years. 
Here he learned about the builder, 
and his product, the home. He 
learned the hammer and nail way, 
too, actually building his own 
home from ground up. 

And he learned about timely 
promotion, too. Cowbells, for 
years a slow moving item, made 
him money — and earned favor- 
able notice. Just a two line want 
ad during football season did the 
trick. “Cheerleaders — get cacoph- 
ony. Buy cowbells at Loisel’s 
hardware.” 


SOUTHERN BUILDING SUPPLIES for JUNE, 1960 


His attention-getting ad was 
written up in the paper, front 
page. National trade papers com- 
mented on his unusual approach. 
And he sold the lot of cowbells at 
a handsome profit! 

Good on Gimmicks. Another 
time, taking note of a used car 
dealer’s trick of referring to old 
rattletrap cars as ‘“nags,’ he 
unloaded a gross of buggy whips 
at a good profit. The gimmick — 
a photographer, and again, front 
page nctice for the car dealer and 
Loisel, as the whips to make the 
“nags” go changed hands. 

Seemingly, he was preparing 
himself all the while for his pres- 
ent occupation, again without his 
own conscious knowledge. In 
early 1956, the opportunity to 
purchase Cahn Bros. & Ryder 
presented itself. and owning it 
seemed to be almost foreordained. 

Once a prosperous, thriving busi- 
ness, in recent years it had been 
declining in sales. The owners 
were getting along in age, and 
were not interested in any further 
efforts toward expansion. The com- 
pany had ceased to grow. But the 
physical property itself, a three- 
story brick building was sound. 
Warehousing facilities were excel- 
lent. Two freight elevators were 
in good condition. And there was 
a backlog of basic goodwill to be 
drawn on. 

Loisel and a lifelong friend and 
schoolmate, John L. Hooper, decid- 
ed to buy. Within months they had 
raised the money by stock sub- 
scription, and took over in May, 
1956. The rest has been recorded 
— a story of service, broadened 
stock, promotion, and good sales- 
manship. The most exacting, and 
essentially, the most important of 
tests has been answered in this 
simple statement: The stockholders 
have earned between eight and 
ten per cent on their investment. 

Hooper Role. No accounting of 
the three year success story of the 
new Cahn Bros. & Ryder is com- 
plete without special acknowl- 
edgment of the role played by 
Treasurer Hooper. He and Loisel 
together worked out multitudin- 
ous details for acquiring owner- 
ship of a going, albeit a declining, 
concern, without disturbing the 
then existing customer relation- 
ships — nor without impairing 
employee morale. 

Best measure of this is the 
many customers who are on the 
books as even better customers, 
and the long tenure of service of 
many employees, some _ back 
into the 1920’s. Under Hooper’s 
counsel, a stock-purchase plan was 


set up, and today all but two 
younger employees own a share 
of the resurgent business. 

Responsible to President Loisel 
for success of the promotion pro- 
gram is Joe Tieman, manager of 
the paint and waterproofing de- 
partment. Sharing Loisel’s procliv- 
ity fo roperly honed word or 
phrase t the nicely calculated 
moment, Tieman is the man be- 
hind thi iling pieces which go 
out nes each week to building 
supply dealers or to contractors in 
the local area. 

Recognizing first that a concern 
must offer genuine service, Tieman 
then makes sure that all concerned 
are properly informed about that 
service and about the broad stock 
that the service can put in the 
hands of the customer. 

Loisel and his associates, with 
their iccessful ownership and 
management of Cahn Bros. & Ry- 
der, In typify best aspects of 
free enterprise action. When they 
combine service, promotion, and 
product with thoughtful salesman- 
ship hen they help to put into 
proper use any product — be it 
welded wire fabric, asphalt roof- 
ing, or caulking compound — they 
help build a stronger free economy. 





( Here's the one that \ 
WON'T SHRINK 


This modern plastic in 
powder form makes 
lasting repairs in tile, 
wood or plaster. Pays 
dealers a bigger profit. 
SELLS BETTER because 
it WORKS BETTER. 








Most dealers report: 
“Our sales of Dur- 
ham’s Rock - Hard 
Water Putty keep 
doubling, year after 
ear.” What’s more, 
urham’s Rock- 
Hard Water Putty 
—_ you by far the 

t profit ley on 

any product of this 
nature. Use iit yourself, and you'll quickly 
y sells so fast, and repeats so regu- 

Many patching materials may shrink, 

fall out or chip off. Durham’s Rock-Hard 

y does not shrink. Absolutely 

and stays put. You can saw or 

aint or polish it to a velvet smooth 

to use. Keeps indefinitely. So 

. Just mix with water as 

Packed twelve 1-lb. cans or six 

4-Ib. cans to case. Keep some of each on dis- 

play.. Available in 25, 50, 100-Ib. drums for 

industrial users. Order from your jobber. 


“The PLASTIC Repair Material 


in POWDER Form 


For more details on above items, use Coupon on Page 103 








Ordering Screen Doors, Window 
Screens and Similar Products? 


For A Complete Line, i 





L-2 (1%), N-400B Four-light 
L-2 (13@”) Ponderosa Pine 
Ponderosa Pine. Combination Door. 


N-537AWF Douglas 
Fir with Aluminum 
Wire Cloth. 


Why not use ONE source of supply for all your Screen 
Doors and similar items? It will simplify your purchasing 
plus saving you time and money. 


Check the array of quality items offered by the 
NATIONAL SCREEN COMPANY, SUFFOLK, VIRGINIA. Screen 
Doors are available in a variety of popular styles. Take 
your choice of 14%” Ponderosa Pine, 14%” Douglas Fir 
or %” Southern Yellow Pine and Aluminum, Bronze or 
Galvanized Wire Cloth. Also available in various finishes 
and with several types of grills. Louvre Doors available 
in 14%” and 136” Ponderosa Pine, two panel and four 
panel designs. Combination Doors are available in both 
1%” Ponderosa Pine or heavy-duty extruded Aluminum. 
Plus a full line of similar products. 


The Complete NATIONAL Line offers all these products 
from one supplier: 


e Window Blinds 
e@ Window Ventilators 


e@ Screen Doors 

e@ Louvre Doors 

e@ Combination Doors @ Storm Sash 

e@ Window Screens e KD Screen Frames 
@ Mouldings and other items 


Ask Your Jobber or Write for Our Catalog Today! | 


NATIONAL SCREEN COMPANY 


SUFFOLK, VIRGINIA 








For more details on above items, use Coupon on Page 103 
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YOU 
LIGHT 
THE 


FUSE. a8 


Misceramic's sparkling new brochures, 
sample boards and display pieces 
are sales dynamite. Rapid delivery 

brings you Misceramic's complete line 

of floor and wall tile, trim, accessories, 
adhesives, grout, and tools from 

a single source. 

Potent Distributorships are open. 

To strike the match — call, wire 

or write Misceramic now! 


Misceramic Tile 


CLEVELAND, MISSISSIPPI 


Shown: Misceramic’s classic wall tile, available in 16 colors. 








A giant trian 
that accommodates fro 
2-12 to 10-12 roof pitches 


THE (40 Max 
FULL RANGE’ 


vari-pitch 


@ Here's the ventilating louver the buildi 
industry has been waiting for .. . or 
giant triangular aluminum louv 
which will accommodate any r« 
pitch from 2-12 to 10-12! It ¢ 
be quickly and simply adjust 
in a matter of seconds. 
addition, the new LoMan ( 
Full-Range Vari-Pitch offe 
another big plus—regardle 
of pitch setting, whether use 
with modern low pitched 2- 
or 3-12 roofs, (7-12, 8-12,4 
even 10-12 pitch roofs) —t 
amazing new LoManco Louv 
still delivers maximum fre 
area of ventilation. No ot 
triangular ventilating louv 
on the market gives you th 
amazing combination 
versatility and ventilati 
capacity! 


@ Most versatile louver on the @ Comes completely assembled = . PATENT APPLIED 
market —unequalled for ready to install with 8 x 8 * 
adaptability mesh aluminum bug screen 

; @ Center spacer bar with clips 

@ Provides more free area of sie cata 

a ce ‘ eliminates sagging slats 

ventilation per dollar invested 

@ Heavy gauge rustproof 

@ Gives constant, maximum aluminum construction 
weather protection throughout 

@3 sizes will satisfy a wide range of users ... eliminates stocking 
problems for dealers and builders 


ANOTHER FIRST FROM LOMANCO... 


Another reason why LoManCo is your best source of supply 
on ventilating louvers. See your jobber or write for informa- 
tion on the Full-Range Vari-Pitch and our com- 

plete line catalog. 


e 3 

LOUV EF manvtacturin Co The unique automatic slat adjustment feature of the LoManC 
@ Full-Range Vari-Pitch allows more free area of ventilation set at ar 

pitch. Cutaway drawing at left above shows slats at 2-12 pitch . 


drawing at right shows slats at 10-12 pitch. Notice the gene 
3603-SB Wooddale Avenue ¢ Minneapolis 16, Minnesota opening between the slats at every pitch. 


World’s largest manufacturer of ventilating louvers 





